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INCORPORATED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with premiums payable annually, semi-annual- 
y or quarterly, and 
INDUSTRIAL Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 
30,040,002 28 
Liabiliti 940,092. 
Be ed Sarcice peer A Progressive SURETY and CASUALTY Company 
Insurance in Force 292,834,191 .00 
Payments to Policyholders 3,392,156 .76 


Total Payments to Policyholders since Organiza- 
SUE en acces lcisieigacasiec ce veweeasee ds \« . $39,176,371 .91 


JOHN G. WALKER, President 
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Royal Union Life Henry W, Ives & C a i 


Insura nce Company 735 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 


STRONG AND PROGRESSIVE dienes 


RAIN INSURANCE EXCESS COMPENSATION 
CASUALTY COVERS 


Des Moines, Iowa 





OHIO MILLERS 


$21,000,000.00 MUTUAL FIRE INS. CO. | Security Mutual Casualty Co. 
OF CHICAGO 


Paid to Policyholders, 


Insurance in Force as of Canton, Ohio 
Dec. 31, 1925.. .... .$148,281,904.00 Assets $7,643,424 


ASSETS $800,000 Surplus $2,410,000 








Surplus $400,000 Surplus and Reserve $6,862,460 


TUT: 


A. C. Tucker, President 
C. D. Costello, William Koch, ALL FORMS 
f STRONGEST CASUALTY 
V President 
Secretary ice COMPANY IN AMERICA 
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INTER-SOUTHERN LIFE INSURANCE 
COMPANY TERRITORY 





Pewnsyevania 





west 
VIRGINIA 


Kentucky 


In all the Realm of Preparedness 
Next to 


“THE ROCK OF AGES” 


Comes the Bulwark of Life Insurance ' 


The Inter-Southern Life affords those who are looking about for their 





TENNESSEE 


“a 





life work a three-fold profit for everything they do. 


A Profit in Money. 
A Profit in Service. 
A Profit in Gratitude. 


If you have vision, 
If you believe in yourself, 
If you believe in earnest. effort 


then in this territory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 


Clean 


Louisville, Ky. 
Is A Good Company 


Strong - Progressive 

















JUST ONE CASE 


One of the helps of The Lincoln National Life 
is in the form of Service Cards giving the status 
of policyholders. Here is a typical response: 


St. Louis, Missouri, 
April 22, 1926. 


The Lincoln National Life Insurance Company, 
Fort Wayne, Indiana. 


Gentlemen: 


The Service Cards which the Home Office 
sends out gave me my first application. 


I am very enthusiastic over the prospects in 


St. Louis. 
John M. McTeer, Jr. 


'The Lincoln National Life 


insurance Co. 
“Its Name Indscates Its Character" 
Lincoln Life Building, FORT WAYNE,IND. 
More Than $400,000,000 in Force 











They’ve Got the Goods 


A commercial salesman with hundreds of © 
items in his line, offers possibly only one to ~ 
this customer, and a certain few to another, | 
according to his knowledge of what will ap- © 
peal. But it takes all of them to arouse the 7 





interest of all his customers. 
the goods. 


He must have | 


A Peoria Life agent has the goods; partici- © 
pating and non-participating policy contracts; | 
double indemnity and income disability bene- 7 
fits, special policies for children, and insurance — 
for women on equal terms with men; all the © 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


He need never display all his wares to win | 
one prospect. But having them all, he is ] 
prepared to meet any emergency, to satisfy § 
any need. 1 


Peoria Life Insurance Company | 


Peoria, Illinois 
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Loans That ‘*‘Never Come Due”’ 
By William T. Nash 
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UNDERWRITING SITUATION MUST IMPROVE 


President of National Board Says 


Fire and Lightning Lines Should 


Be Bettered by $50,000,000 


YERNGN his address as president of the National 
‘ Board of Fire Underwriters, made before 
that organization’s annual meeting at the 
Waldorf-Astoria hotel in New York city 
this morning, Wilfred Kurth, vice-president 
New 
York, reviewed the history and background of the Board and 
stated that last year the member companies, on fire and light- 
ing business, paid taxes totaling $20,144,687 or 3.13 per cent 
He said that 


of the Home Insurance Company, 


of their entire premium income on such lines. 
fire insurance, as a business, had an investment of about 
$770,000,000 of capital and that the companies’ goal was an 
improvement in underwriting experience on fire and lightning 
of about $50,000,000 a year. The first duty of fire underwrit- 
ing, said Mr. Kurth, is to see to it that the aggregate premium 
income is adequate to provide for the fire loss situation. He 
also pointed out that fire losses have remained at about $550,- 
000,000 a year and that there was little hope of bettering this 
substantially in the foreseeable future. A pertinent extract 
from Mr. Kurth’s paper is as follows: 


No thoughtful person engaged in the business of fire insurance can 
fail to be impressed by the closeness of the parallelism between the criti- 
cal problems of the business sixty years ago, when the National Board 
was brought into being, and the critical problems of the business at this 
very moment. It goes without saying that in the course of those sixty 
years very great changes have occurred in American fire insurance. For 
one thing, the capital investment of the shareholders of the companies 
is no longer $65,000,000; including surplus left at the risk of the business, 
the capital investment of the companies’ shareholders today is almost 
twelve times $65,c00,000, or not far from $770,000,000. What is more 
important still from the standpoint of the public interest, the place 
occupied by fire insurance in the national economy is incalculably 
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Fire 
insurance has ceased to be principally a means of protection for indi- 


greater now than it was when the National Board was organized. 


vidual property owners—the “‘princely merchant” or the “poor man who 
owns only his homestead’—and has become an indispensable support of 
the entire financial and credit fabric of the Nation, without which all 
industry and all commerce would quickly come to a standstill. Moreover, 
it has developed its economic functions in a truly remarkable manner, 
providing a multiplicity of coverages adapted to the various productive 
and distributive activities of society such as few persons of the past 
generation conceived of as even remotely possible. This extension of its 
operations to meet the constantly growing needs of the public has natu- 
rally resulted in a corresponding augmentation of the totality of the 
risks which it underwrites—an augmentation proportionately many times 
greater than that of the entire national wealth—and the figures repre- 


‘senting the insurances it writes annually or the insurance it has in force 


at any given moment are of a magnitude that would certainly have been 
regarded by the organizers of the National Board as unbelievable and 
impossible of attainment even in the distant future. 

Despite these impressive changes of the past sixty years, however, the 
basic problems that are troubling American fire insurance in 1926 are 
substantially the same as those which were troubling it in 1866. These 
problems are, on the one hand, excessive fire losses, and, on the other 
hand, a premium income insufficient to provide the wherewithal to meet 
these losses and still leave a margin of underwriting profit adequate 
both to provide proper remuneration for the capital invested in the busi- 
ness and to give the companies as a body that assurance of impregnable 
financial strength through any and all eventualities which the ever in- 
creasing dependence of the national economy upon them imperatively 
requires. 

How disappointing and discouraging the country’s fire loss record has 
been for the past four years is well known to everybody concerned with 
fire insurance. It is particularly disturbing that there was no amelioration 
of this unhappy condition in 1925, a year of general prosperity for the 
American people, and that the earlier months of 1026 show a further 
pronounced increase. If we are to judge by our experience since 1922, 
we have reached the unhappy state of having to count upon an annual 

(Continued on page 31) 
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INCENDIARISM AND ARSON 


National Board of Fire Underwriters Alarmed by Moral 
Exhibited in 1924 and 1925 ; 


T the annual meeting of the National Board of [ire 

Underwriters, held at the Waldorf-Astoria hotel, New 

York city, today, many important questions were dis- 
cussed in the various committee reports and detailed explana- 
tions were given for the work of the year. Vacancies on the 
executive committee which occur at this time are those posts 
now in the names of Lyman Candee, C. W. Bailey, George G. 
Bulkley, George M. Lovejoy and Whitney Palache. It is custo- 
mary to make the succession of advancement from chairman 
of the executive committee to vice-president, and it is equally 
customary to give the president a second term. The election 
of officers to be staged today will, however, tell the story and 
will be listed in next week’s issue of THE SPECTATOR. 


C. E. Casr’s REport 

The report of the committee on incendiarism and arson, sub- 
mitted by C. E. Case, chairman, dealt with the many phases of 
this subject and was considered of such value that the text 
is given as follows 

We are impressed with the fact that the moral hazard during 1924 
and 1925 has been most pronounced. In our judgment, however, this 
is not due to careless underwriting or loose adjustments, in any greater 
degree than has heretofore prevailed, there having been perhaps a slight 
improvement in the care with which adjustments are being made, 
although these factors have as heretofore contributed to some extent 
to moral hazard fires. The real cause for this condition in our opinion 
is the prevalence of lawlessness throughout the country during the 
past two years. This condition still prevails and is reflected to a great 
extent in any increase there may have been in the crimes of incendiarism 
and arson. 

Urce Law ENFORCEMENT 

We are fully convinced that crime cannot be prevented by propaganda 
and that the only restraint of the criminal is the restraint of the law. 
We believe that the only means by which this situation can be over- 
come is by a thorough investigation of the individual offense and a 
vigorous prosecution of all those against whom sufficient evidence can 
be developed. We have endeavored to meet this situation with the 
utmost energy, and believe that the crime of arson has not increased 
in the same ratio as other forms of commercial crime. 


CRIME SUPPRESSION 

We have greatly increased our efforts to magnify before local and 
state authorities the importance of their taking a determined position 
to suppress the vicious crime of arson, realizing that this is a highly 
important part of our work. Our representatives have discussed with 
local authorities the advisability and importance of adopting means 
whereby the situation in so far as arson and incendiarism are concerned 
could be handled in a more efficient and energetic manner. The consti- 
tuted local authorities are greatly interested in the work of your Com- 
mittee and we are pleased to report a wholehearted cooperation on their 
part. 

It is not to be presumed that with the small force at our disposal 
Wwe are prepared to investigate every case of arson that is referred to 
us. We have, however, attempted to comply promptly with all requests 
for the investigation of important cases and to conduct thorough investi- 
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Hazard 


gations in all those localities in which the moral hazard is most prom. 
nent. 


REQUESTS FOR INVESTIGATIONS 


Each year an increasing number of requests for assistance in the jp. 
vestigation of incendiary fires comes to us from local authorities, ang 
our policy has been to give those requests preference over others, The 
investigation of individual losses is not perhaps the most important work 
of the Committee, but the results obtained from such investigations have 
been most encouraging. 

In the fiscal year which has just closed our special agents have made 
personal investigation of 1,290 fires which were reported to us as being 
incendiary or of suspicious origin. Complete written reports covering 
these investigations have been submitted to the General Manager and 
all of the information contained therein has been furnished to the com. 
panies interested in the individual losses. 


RESULTS 


Upon the completion of the 1290 investigations referred to above, 
the following actions were taken by the local authorities: arrests, 462; 
convictions, 2193 acquittals, 113; mistrials, 18. In all of these cases the 
individuals were charged with the crime of arson or burning with 
intent to defraud. 


SAVINGS EFFECTED 

It is conservatively estimated that a total of $500,c0o0 has been saved 
to the company members as a result of the above mentioned criminal 
prosecutions. An examination of our records discloses the saving of 
over $275,000 through defeated or abandoned claims. Our reports and 
records have been utilized with marked success by adjusters representing 
the companies. In many cases they have been enabled to bring about 
the adjustment of a loss on an equitable basis, and the information sup- 
plied by our records has frustrated the efforts of individuals to collect 
on exorbitant claims. The information compiled by our investigators 
has also been used with considerable success by attorneys representing 
company members in civil litigation. 


ANTICIPATED FIRES 


Information is frequently uncovered by our special agents which indi- 
cates the anticipated burning of property for the purpose of collecting 
insurance. Extreme care is exercised to secure all available informa- 
tion in such cases, for transmission to the interested companies with 
the least possible delay. It is difficult at times to ascertain the names 
of the companies on such risks. We believe that we have prevented 
numerous fires in the past year by giving close attention to the rumors 
In these cases it was possible to develop facts of 
In two it- 


of anticipated fires. 
sufficient interest to justify cancellation of the insurance. 
stances, however, it was impossible for us to learn anything confirming 
the advance information that had come to us, and these two fires actually 
occurred, with considerable loss to our company members. 


RESUME 


In the nine years in which this Committee has operated under the 
present plan, special agents have submitted reports covering the it- 
vestigation of 6007 fires. It is interesting to note that in connection with 
these particular losses, police authorities have instituted the following 
actions: Arrests, 2494; convictions, 1214; acquittals, 457. 
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THE SPECTATOR 


Tue SPECTATOR, established in 1868, is a weekly 
journal devoted to promoting the best interests of 

tworthy insurance of all kinds. The subscription 
ew for the United States, Canada and Mexico is 
= Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 
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THE EXPENSE RATE IN LIFE 
INSURANCE 

URING the year 1925 the old line 

life insurance companies of the 
United States wrote the largest amount 
of new business in the history of life 
insurance. Although the business was 
written under modern methods devoid of 
high pressure tactics, nevertheless, the 
expense rate was surpassed but twice dur- 
ing the 20 year period, or in 1919 and in 
1920, and was equalled by the ratio of 
1924. It is to be expected that a large 
increase in new issues in a single year will 
swell the average rate of expenditure and 
certainly with reference to the years 1924 
and 1925 and even from the year 1918. 
the end seems to well justify the means. 
While for the first ten or twelve years 
of the period the expenses of the com- 
panies hovered around $7 per thousand 
dollars of insurance in force, in the last 
eight years expenses have ranged from 
$9 per thousand in 1920 to $8.10 in 1922. 
In 1924-5, the rate for 78 companies was 
$8.50 per thousand. That the companies 
are able to maintain an expense rate of 
but $1.50 more per.thousand than was 
attained during the first half of the 
period, bespeaks an economical policy in 
the aggregate, unequalled by any large 
business during the same period, Statis- 
tical charts in practically every line of 
business indicate a 100 per cent increase 
in the expense rate since the war began, 
whereas the expense rate of life insur- 


ance companies as shown by the table 


Presented on another page, indicates that 


the increase in life insurance expenses 
was not more than 20 per cent. 

In the accompanying tabulation is 
shown the annual rate of expense on 
each one hundred dollars of mean insur- 
ance in force year by year for 20 years, 
the data on which the ratios are based 
being obtained from the reports of the 
several companies to the State Insurance 
Departments. In addition to the yearly 
columns, there are shown the average rate 
by five year periods and also for the en- 
tire 20 years. The quinquenniums end- 
ing with 1910 and 1915 show the lowest 
ratio. For the whole period of 20 years, 
1906 to 1925 inclusive, the average rate 
of expenditure per one thousand dollars, 
is shown to be $8.30 and there is every 
reason to anticipate that such a rate wil 
not be exceeded in succeeding years. 





ITH this issue of THE SPECTATOR, 

we present in full the Fire Insur- 
ance Monthly Bulletin, which is issued 
by The Spectator Company, Research 
Bureau of Insurance, as part of the In- 
surance Year Book Service. In intro- 
ducing the Fire Insurance Monthly Bulle- 
tin to the readers of THE SPECTATOR, we 
are inaugurating a new policy whereby 
the Fire Insurance Monthly Bulletin and 
its running mate, the Casualty, Surety 
and Miscellaneous Insurance Monthly 
Bulletin are being merged as a whole into 
Tue Spectator, thereby giving subscrib- 
ers to THE SPECTATOR the benefit of the 
matter contained in the bulletins. 

The Fire Insurance Monthly Bulletin 
will appear in the last issue of THE 
SpecTATOR of every month, while the 
Casualty, Surety and Miscellaneous In- 
surance Monthly Bulletin will make its 
initial appearance in the June roth issue 
of Tue Spectator and will be found 
every month thereafter in that issue of 
Tue Spectator which immediately pre- 
cedes the fifteenth of the month. These 
valuable reference bulletins will, in their 
usual typographical makeup, continue to 
be mailed monthly to subscribers to The 
Insurance Year Book. 





N the first page of the Life Insur- 

ance Educational this 
issue, THe SPECTATOR presents an im- 
portant article by William T. Nash, en- 
titled “Loans That ‘Never Come Due.’ 
This article takes up several angles of a 
problem which merits the close attention 
of life insurance companies throughout 


Section of 
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EXECUTIVE REPORT 





Committee of National Board Views 
the Business 





GEORGE G. BULKLEY IS CHAIRMAN 





President of Springfield Fire and Marine 
Says Fire Companies Pioneered 
Service Idea 


The report of the executive committee of 
the National Board of Fire Underwriters, sub- 
mitted to the annual meeting in New York 
city to-day by Chairman George G. Bulkley, 
president of the Springfield Fire and Marine 
Insurance 'Company, pointed out that the mem- 
bers of the group do not constitute a close cor- 
poration but represent broadly the views of the 
entire membership of the National Board. The 
report said that the year 1925 had been one of 
great progress and development for the organ- 
ization and reflected credit on the business and 
those in it. 


Chairman Bulkley’s paper stated that there 
is no organization in the business which brings 
together such a representation of the fire in- 
surance interests as does the National Board 
and he declared that the real value of the an- 
nual meetings lay in the plans that were made 
for the future. With respect to the business 
itself, the report said: 


In the old days, insurance was just insurance, 
banking was just banking, and merchandizing 
was just merchandizing. But fire insurance was 
a pioneer in recognizing the possibilities for 
building up its business through the service 
idea. That it was about the first to recognize 
in itself a public service institution is proved 
by the organization of the National Board of 
F ire Underwriters sixty years ago. While the 
primary purpose of the formation of the Na- 
tional Board was to bring about economies and 
more uniform practices in fire underwriting, a 
very great part of our activity has always been 
service to the public. Just consider for a mo- 
ment the extent and character of the work 
which we are doing to bring about improved 
building conditions, better water supply systems 
and more efficient fire departments; and the 
continuous effort to acquaint the public with 
the cause of this loss, and to inspire them with 
the exercise of greater care and forethought 
to correct it. 


Our field of operations is coextensive with 
the boundaries of our country. Our headquar- 
ters in New York and our branch offices in 
Chicago and San Francisco keep us closely in 
touch with those matters which are of interest 
to our members and to the public, making 
possible an efficient and prompt service. 








the country. It emphasizes the fact that 
policyholders who borrow on their life 
insurance contracts often fail to pay back 
the loan simply because the matter is not 
pointed out to them in the proper light. 
Mr. Nash, in connection with this topic, 
advances that are 
worthy of life insurance agents and of- 


some suggestions 


ficials. 
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N EVERY line of en- 

deavor there will be found 
a few individuals, or com- 
panies, who invariably rise 
above their competitors. 
Organized in 1892, the Mis- Assets - - 
souri State Life Insurance 
Company has enjoyed a 
rapid and substantial growth, and today 
ranks among the foremost insurance com- 
panies of the world. In matters of service, 
progressive ideas and liberal treatment of 
both policyholders and Agents, it occupies 
a unique position of leadership. 


With admitted assets of more than $61,000,- 
000, and outstanding insurance in excess of 
$587 ,000,000, it stands 19th among the 348 
Legal Reserve Life companies of the United 
States in volume of insurance in force. 


The Missouri State Life has made many 
valuable concessions to the insuring public, 
both in underwriting ruies and benefits con- 
tained in policy contracts. Its contracts are 
singularly free from restrictions and broad 
in their coverage. An outstanding feature 
is the early cash loan values. In most 


The March of Progress 





In 34th Year 


Insurance in force = $587,586,508 








policies there is a loan value 
available to help pay the 
second year’s premium; 
cash values begin at the 
end of the second year in 
the more popular contracts. 
= $ 61,889,485 

These liberal provisions 
greatly minimize _ the 
Agent’s selling effort. 


The constant aim of the Missouri State Life 
is the perfection of its service to policy- 
holders and Agents. A system of Branch 
Offices in important centers, in addition to 
General Agencies, has been developed to 
give direct and prompt service to clients 
and representatives. 


With its Home Office in Saint Louis, ‘“‘the 
City surrounded by the United States,” the 
Company enjoys a distinct geographical ad- 
vantage in expediting the handling of its 
business in all parts of the country. 


Its multiple plan of insurance selling through 
its Life, Accident and Health, and Group 
Departments, offers Agents an exceptional 
opportunity to multiply the results of their 
daily workand thereby multiply their income 


Missouri State Life 
Insurance Company | 


M. E. Singleton, President 


Life - Accident 


Home Office, Saint Louis 


Health a Group 
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FORFEITURE LAW 


No Rehearing to Be Taken on Kansas 
Ruling 


LIFE COMPANIES’ DECISION 





Nearly 3000 Policies Illegally Forfeited 
But Still in Full Force 

Topeka, Kan., May 24.—The life insurance 
companies interested in the supreme court rul- 
ing on the Kansas forfeiture law will take no 
steps for a rehearing of the case or an appeal 
to any higher court. This was the decision 
announced by the attorneys for the insurance 
companies following a long conference. 

The supreme court ruled that the new for- 
feiture law did not apply to any policies issued 
by any companies doing business in Kansas pre- 
voius to the enactment of the law. This means 
that policies containing a grace period cannot 
be forfeited until sixty days after the premium 
due date and the forfeiture notice cannot be 
sent until the expiration of the grace period. 
Policies issued since February 27, 1925, can 
be forfeited thirty days after the premium 1s 
due, as the grace period and the forfeiture pe- 
riod run concurrently under the new law. 

The companies which have attempted to for- 
feit old policies under the provisions of the 
new law must proceed to the forfeiture of 
these policies again, as the policies are still in 
effect because of illegal forfeiture. A consid- 
able number of companies, including some of 
the largest in the country, had advices from 
their attorneys that the new forfeiture period 
running concurrently with the grace period ap- 
plied to old as well as new policies. 

It is probable that there are between two 
and three thousand policies illegally forfeited 
and still in full force by reason of the supreme 
court decision that the new law did not apply 
to the old policies. This is an estimate by a 
well-informed insurance man. William R. 
Baker, Superintendent of Insurance, sent out 
some time ago a notice to the companies to take 
steps to make a legal forfeiture of the policies 
as the policies might arise later. On all poli- 
cies issued previous to February 27 the com- 
panies were advised to send new forfeiture no- 
tices at once declaring the intention to forfeit 
in thirty days so as to avoid any possibility of 
these policies later being presented in claims 
for death losses or accident or disability claims 
under the life polices. 


April Is Record Life Insurance Month 


The sales of ordinary life insurance in the 
United States in April, 1926, totaled $743,635,- 
000, according to figures just issued by the 
Life Insurance Sales Research Bureau of Hart- 
ford, Conn. This is the highest record made 
in any month with the exception of last month 
and December, 1925. Sales are $27,557,000 
higher than in April, 1925, or a 4 per cent in- 
crease. The report includes the production of 
new paid-for ordinary life insurance, exclu- 
ave of revivals, increases, dividend additions, 
feinsurance from other companies, and group 





insurance, as reported by eighty-one companies 
having in force 88 per cent of the total life 
insurance outstanding in the United States 
legal reserve companies. 

Practically every section of the country 
shows an increase in sales this month over a 
year ago. The largest sectional increase is 12 
per cent in the Mountain States. This section 
comprises Montana, Idaho, Wyming, Colorado, 
New Mexico, Arizona, Utah and Nevada. 


HARVESTER LIFE BEGINS WRITINGS 


Dallas Company Starts with $100,000 on 
Books 


The Harvester Life Insurance Company of 
Dallas, an old-line, legal-reserve company char- 
tered by the Commissioner of Insurance, State 
of Texas, opened its books with over $100,000 
of business the first day, May 3. 

The Harvester has a subscribed capital and 
surplus of $500,000, and the following are the 
officers of the company: Geo. W. Jalonick, 
chairman, board of directors; Geo. W. Jalonick, 
Jr., president; J. B. Adoue, Jr., vice-president; 
Layden L. Stroud, secretary and agency di- 
rector; Allen G. Flythe, M.D., medical director ; 
E. A. Herzog, assistant secretary, and E. W. 
Nixon, assistant secretary. 

Geo. W. Jalonick, chairman of the board, 
is also chairman of the board of directors for 
the Republic (Fire) Insurance Company, and 
the Gulf (Fire) Insurance Company, of Dal- 
las, Texas, and is well known throughout the 
Southwest in insurance and financial circles. 
Geo. W. Jalonick, Jr., president of the new 
company, is also president of the Gulf Insur- 
ance Company. Layden L. Stroud, agency di- 
rector of the company, has done agency work 
in the State of Texas for several years, and is 
well known among life insurance men. 

The Harvester is one of the three companies 
operating in the State of Texas under the 
Registration and Deposit Law, requiring a de- 
posit with the Commissioner of Insurance of 
Texas, approved securities equal in value to its 
legal reserve liability, thus, affording each pol- 
icyholder maximum security. Each policy is- 
sued by the Harvester will be registered by the 
Commissioner of Insurance, and stamped with 
the seal of his office. 

The Harvester will issue fourteen separate 
policy contracts, all of which are modern in 
every respect, covering practically every insur- 
ance need from ages 1 day to 60 years. The 
rates are very low, consistent with sound un- 
derwriting principles. 


Opportunity Open 

Elsewhere in this issue of THe SpecraTor 
appears an advertisement pointing out that a 
life insurance company is looking for an agency 
supervisor to take charge of that division of its 
work. The opportunity is a splendid one, and 
any man who believes that he can qualify, and 
is seeking such a position, should write to the 
address given. 


INSTITUTE OF ACTUARIES MEETS 


Sessions Will Be Held in Chicago, 
June 3 and 4 


The American Institute of Actuaries will 
hold its annual meeting June 3 and 4, at the 
Edgewater Beach Hotel, Chicago. This organ- 
ization is composed largely of mathematical 
officers of Middle Western insurance company. 
lormal papers which have been approved for 
presentation before the meeting include the fol- 
lowing: 

C. O. Shepherd, actuary of the Missouri State 
Life, ‘Premium Rates and Surrender Values; 
Their Relation to Company Policy.” 

J. F. Reilly, of the University of Iowa, 
“Ossilatory Interpolation With Unequal In- 
tervals.” 

W. M. Johnson, vice-president of the Royal 
Union Life, “Valuation Constants for an At- 
tained Age Valuation; Illinois Standard.” 

E. G. Fassell, assistant actuary of the North- 
western Mutual Life, “Reinstatement of Poli- 
cies in Force as Extended Term Insurance.” 

M. A. Linton, vice-president of the Provi-~ 
cent Mutual Life, “Returns Under District- 
Agency Contracts.” 

Signing the Declaration of Independence 

The John Hancock Mutual Life Insurance 
Company, Boston, is distributing a very inter- 
esting reprint of a drawing by Griswold Tyng, 
showing the signing of the Declaration of In- 
dependence, by John Hancock and his asso- 
ciates. The drawing is in an old-time conven- 
tional style which adds to its charm. 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
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CELEBRATE ANNIVERSARY 
Federal Savings and Insurance Ob- 
served Thirty-Seventh Birthday 


THREE-DAY CONVENTION 


Federal Life and Federal Automobile 
Representatives Took Part 
By Wittram T. Nasu 

The thirty-seventh anniversary convention 
of the Federal Savings and Insurance Company 
and affiliated companies, the Federal Life As- 
surance Company and the Federal Automobile 
Insurance Association of Indianapolis, was held 
at the Severin Hotel, Indianapolis, May 18, 


19 and 20. 


PROGRAM 

The first day of the convention was Dunlap 
Club Day in honor of J. R. Dunlap, president, 
and the one great regret was that this “Grand 
Old Man” was prevented by serious illness 
from being present. After a conference of 
officers and department heads at the home office 
of the companies, which consumed the forenoon, 
luncheon was served at the Indianapolis 
Athletic Club. From 2:00 o’clock until 5:00 
o'clock p. m., the Dunlap Club was in session 
at the Severin Hotel, D. E. Carpenter, presi- 
dent of the club, presiding. This included elec- 
tion of officers, reading of Federal Poems, and 
the singing of Federal Songs, led by Max 
Fried. At 6:00 p. m., the Dunlap club dinner 
was served at the Severin Hotel, F. J. Haake 
acting as toastmaster and Judge Chas. F. Remy 
being the speaker of the evening. The subject 
of Judge Remy’s address was “Character 
Building,” and it is a pity at this time that 
Judge Remy’s words of wisdom and warning 
could not be sent broadcast throughout the 
country. 

At 8:00 p. m., William H. Schmitt presided 
at the evening session, during which O. H. 
Hendren had charge of initiation work and the 
installation of officers. This was followed by 
a smoker. 


Srconp Day 

The second-day session, Vice-President G. E. 
Harsh acting head of the Federal companies, 
presiding, was devoted to “Welcome,” by Dr. 
A. M. Kirkpatrick; “Response,” by H. S. 
Dortch; “Greetings” from Directors, the “Fed- 
eral,” by C. H. Carpenter; “Optimism,” by 
J. V. Hilger ; “Co-operation,” by C. W. Lege- 
man. 

The noon luncheon was followed by an able 
address by the Hon. L. Ert Slack, for four 
years United States District Attorney and now 
candidate for the nomination for United States 
Senator. Mr. Slack stressed the point that all 
laws should be made by legislative bodies and 
not by bureaus or commissions, and he paid a 
high tribute to President Coolidge’s able address 
delivered recently at Richmond. This was fol- 
lowed by the presentation of prizes by Dr. R. 
O. McAlexander and later by a “Round Table,” 
led by C. E. Smith, Lester Geers and Dr. C. L. 
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Marlatt; then came the “Stranger,” by William 
L. Harris, and the “Vision,” by E. J. Marott. 

At 6:00 p. m. was the banquet, Dr. R. O. 
McAlexander, toastmaster, which was followed 
by a concert by Miss McCarty, Miss Silvey 
and the Severin Hotel Trio, and an address by 
the Hon. Alvah J. Rucker. A theater party 
closed the evening. 


Tuirp Day 
The morning session, J. E. Harsh presiding, 
included addresses by Federal producers. The 
“Round Table” was led by H. C. Rupert, and 
La Rue Byron spoke on “Results,” and F. L. 
Cleveland chose for his subject, “Loyalty.” 
At the noon luncheon, Dr. R. O. McAlex- 
ander acted as toastmaster, and C. Geers, at- 
torney for the Federal companies at St. Louis, 
was the principal speaker. After an automo- 
bile tour of the city later in the day, the most 
successful of all the Federal’s conventions 
ended. 
Vice-President Harsh has surrounded him- 
self with able and loyal men and has shown 
marked ability as an executive and organizer. 


Mutual Relief Association in Receivership 


BooneEvIL_Le, ArK., May 25.—The Mutual Re- 
lief Association of Booneville has been thrown 
into receivership by Chancellor W. E. Atkin- 
son, and Miss Lucile Hogins has been named 
as receiver. The application for receivership 
was made by Joe D. Shepherd, attorney for 
Everet Burris and others, who allege that the 
association has failed to make satisfactory pay- 
ments of insurance policies. Two other judg- 
ments against the company rendered at the 
April term of Pope Circuit Court have not 
been paid, it is said. 

It is also alleged that the Association has not 
complied with the .insurance law of 10925 
(Bailey Bill No. 139) regulating assessment 
insurance companies. The receivership was 
agreeable to the State Insurance Department 
and will protect the interests of policyholders. 


Guaranteed Equity Life on Stock Basis 


Cuicaco, Itt., May 24.—The Guaranteed 
Equity Life of Chicago, which has been oper- 
ating as an assessment company, is going on a 
stock basis, with a capital of $100,000 and a 
surplus of like amount. The name of the com- 
pany is also being changed to the Cosmopolitan 
Life. 


WILLIAM T. NASH’S TALK 
Describes Great Career of Hon. L. Ert 
Slack to Federal Convention 
William T. 
the starf of THe Spectator and _ nationally 
known author of the Nash series of life insur- 
ance leaflets, attended the recent three-day con- 
vention of the Federal Savings and Insurance 
Company, the Federal Mutual Life Assurance 
Company and the Federal Automobile Insur- 
ance Association of Indianapolis. As described 


Nash, special representative on 


in an adjoining column, this event was held to 
celebrate the thirty-seventh anniversary of the 
first-named. 

During the sessions, Mr. Nash was called 
upon for a few remarks and he told, practically 
in its entirety, the following story which is 
taken from “Does a Young Man Need Life 
Insurance?” a leaflet from the Nash series 
which is published by The Spectator Company: 


From Firty Cents A Day to HicH PosITION 

In a small inland village in one of the Mid- 
west States there lived a very poor family. 
There was one son, Steve. This boy still in his 
teens, was a tall, big-boned fellow and worked 
as helper in the local blacksmith shop at fitty 
cents a day. He was a good worker, and as 
that appealed to the sturdy men of that com- 
munity who had become farm owners through 
their own hard work and frugality, there was 
forming among them the opinion that some day 
Steve would make his mark. Finally, through 
the influence of some of these friends, Steve 
got a better job—a job with a firm in a nearby 
city. But that job was only a means to an end. 
Steve knew down in his heart what he wanted 
to do, but fearing he would be laughed at, had 
kept his ambition to himself. 

During the two years that Steve held this 
job in the city he attended night school, and 
studied every moment of his spare time and 
saved the pennies. Then he went back to the 
old home and finally mustered up the courage 
to tell one of his farmer friends that he wanted 
to be a lawyer. He had it all figured out that 
$1000 would carry him through school, but how 
to raise this large sum without security he did 
not know. About this time a life insurance 
agent from the county seat, who was acquainted 
in that community and knew Steve, happened 
along and soon learned of the young man’s 
troubles. To make a long story short, this 
agent had the local doctor, the village store- 
keeper and eight farmers meet him that evening. 
at the doctor’s office, and to these men he said: 

“You men believe in this boy and want to 
help him, and your only risk would be if 
Steve should die. Now if each of you will give 
Steve $100, he will take out a life policy of 
$1000 to secure you. You are willing to take 
a chance on his succeeding if you only knew 

(Concluded on page 40) 





AGENCY SUPERVISOR WANTED 





confidence. 
City Hall Station, New York, N. Y. 





An exceptional opportunity is open to a man, 35 to 40, who has had a 
well rounded, successful experience in Agency work. 
fully qualifications, education, whether married or single, and give complete 
record of past five years’ work. All communications will be held in strict 
Address J. F. E., care of THe Spectator, P. O. Box 1117, 


In applying state 
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He Built A Million Dollar Business 


UT of the welter of the World War, a bright young man came into 
O the Chicago Agency of the Union Central to ‘“‘find himself.”’ He 
had only one acquaintance in the great city. He was not even sure 

that he could sell life insurance. 













Upon that single acquaintanceship, plus Union Central training’ 
Union Central helps to Agents and Union Central service to policyholders, 
that man has built a business which is booming along at the rate of more 
than a million dollars a year. Out of 260 policyholders on his books, 140 
are repeats! 


ay, This is but one example of many we could cite to show 
ee aes fe that Union Central Insurance, in the hands of an intelligent 
The Union Central Bldg. and determined salesman, is the foundation of solid success. 


The Union Central Life Insurance Co. 


Founded 1867 CINCINNATI, OHIO 
More Than One Billion 215 Millions of Insurance In Force 


























An Investment in Happiness 


—is a connection with the 


Philadelphia Life Insurance Company 


























Every Representative has the Joy that 
comes from: a 
1. Having The Thing That Will Sell--we he Franklin Life Insurance Com- 
contracts with very liberal features. | company chartered under the laws 
2. Treatment That Makes Work Pleasant-- of Illinois. 

every Home Office official has the The Company’s si 
Fieldman's viewpoint--is helpful, co- nineties = “s ‘ so has more than 
ciative and under- e ast ten years, and the 
r rate of growth is greater now than 
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operative, appre i 
standingly friendly 


ye 
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3. Opportunities To Get What You Harn-- it has ever been. 
liberal commissions and renewals. On January 1, 1926, the insurance 
Contracts all direct. hiaibalnegl pays in force was $175,489,299.00; and in 
same lst year as Par. Prospect- the nineteen states wh i i 
finding plan--Advertising aids, etc. ag eee Soe eee 
Every help to help you sell. ness is in force there is good open 
4, Knowing You Have a Lifetime Connec- territory. 
tion-- many have been with us 10-15- To fill this territory, men are need- 
20 years. We're young and growing ed—men who can work—and grow 


rapidly--promotions from the ranks. with the Company. Write. 




















Address: Manager of Agencies 
A. M. HOPKINS 
111 No. Broad St. Philadelphia, Pa, 
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THE EXPENSE RATE PER CENT OF MEAN INS 
URANCE IN FORCE OF SEVENTY-E 
-EIGHT INSURANCE 
FROM 1906 TO 1925, INCLUSIVE ic 
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rp Prd ed ea ed ede eee eee ie dele rae tae 
ntual Trust.........., SB ice ists : \ 68 | 0.69 | 0.67 | 0.67 | 0.71 | 0.74 | 0.73 | 0.91 | 0.98 | 0. : -62 | 0.6 | 0.71 | 0.63 | 0.65 | 0.60 | 0-64 
Netional Life........... 0.98 | 0.78 on an Et — bap 1.15 | 1.c6 | 1.06 | 1.05 | 1.11 | 0.79 a a oa 2 se 0.82 | 0.81 | 0.62 | 0.67 | 0.83 | 0.82 | 9-75 
eens ss . .78 | 0.81 | 0.80 | 0.78 | 0.79 | 0.82 | 0.82 | 0.80 | 0.96 | 0.99 0.83 0.87 “re an pay oR 1.08 | 1.14 | £.05 | 1-07 
ationa SpA oe 1.86 | 1.56 | 1 . , asd hail Oikaad Kila Glee OX: 
New England .......... ofslotolebblan 1.06 | 1.14 | 1.32 | 1.29 | 1.03 | 0.98 | 0.92 | 1.12 | 1.18 | 1 
New York Life......... 0.92 a op 0.71 | 0.74 | 0.76 | 0.73 | 0.72 | 0.69 | 0.65 | 0.66 | 0.69 | 0.72 0.69 atalode lam lam ioaslons ape Sear Began aon, PM 
oe a "55 | 0.58 | 0.54 | 0.56 | 0.59 | 0.62 | 0.65 | 0.63 | 0 é > 0.85 | 0.72 | 0.70 | 0.68 | 0.68 | 0.74 | 0.68 ° 
Northwestern Moe = 4-13 | 3-24 | 2. 2.56| 2.48 | 1.59 | 1.93 1.68 2.08 aa ae oo py. = 0.99 | 0.90 | O 82 | 0.84 | 0.83 | 0.58 0.62 <n me <a 
eee ee. i 0.78 0.78 0.70 0.64 aie |ate| als] 0.63000) asq asp} ate i p ee i a > I 79 | 1.74 | 2.02 | 3.05 | 1.93 | 1.74 | 1-80 | 1-84 
Occidental, Cal....... 8 ‘ .29 | 1.33 | 1-45 | 1.20 | 1.33 | 1.25 | 1.27 | 1.13 | 7.24 | I. 1.26 | 1.55 | 1. -70 | 0.61 | 0.58 | 0.60 | 9.60 | 0.66 | 0.6r | 0.63 | 0.60 | 0-64 
. .| 8.66 | 5.26 | 3.79 | 3.19 | 2.31 al Bpetndl Bee 1 egy) Balad) Be ; 
Ohio State. . 8 9 | 3-19 | 2.31 | 2.31 | 2.01 | 1.89 | 1.92 | 1.71 | 1.80 | 2.01 | 1.72 | 1.86 9 | 0.97 | 1.02 | 1.03 | 1.02 | 1.24 | 1.23 | 1.42 | 1.03 | 1-16 
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cts : 3 06 | 1.11 | 1.03 | 1.05 | 1.04 | 1.04 | 0.94 | 0.94 | 0.97 | 1.01 | 1.20 | 1.40] 1 a oe Py 9.93 “2 2 28 | 1.25 | 1.04 | 0.94 | 1-05 
enn Mutual....... 8 , i -Ig | 1.22 | 1.08 | 1.14 | 0.98 | 1.26 | 1.15 | 1-15 
Philadelphia Life........ 0.94 | 0 87 | 0.76 | 0.72 | 0.74 | 0.76 | 0.77 | 0.77 | 0.74 | 0.69 | 0.77 | 0.76 nh 
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Posse ga ae ; 50 | 2. “43 | 1.38 | 1.7a| 1. 9 . . 5 .go | 1.27 | 1.35 | 1. ‘ 
rca Rdtocunies 2.63 | 1.63 | 2.30 | 2.14 | 1.76 ia pe ape oo — ae 0-93 1.09 | 1.54] 1.18 | 1.03 | 1.12] 1.32 a a “aA ope spe 1.35 ye 
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& T. + Figures prior to 1923 those of Royal Union Mutual. $ Formerly Dakota Life. 
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PHOENIX: 
ASSURANCE COMPANY, Lp. Sachems| 


of London 

100 William St., New York _ Of particular interest in the history of the American Indian 
is the high state of political development reached by the Iro- 
quois Nations, which included the Mohawks, when they were 
INDEMNITY COMPANY first encountered by the Whites. They had evolved representa- 
tive government and woman suffrage before America was col- 


illi reet, New York ; : . I 

123 William Street, Ne onized. Their representative bodies were composed of Sachems, 

pie ery Tornado, Explosion, feciaiier Kenkoas, oe who were chosen in council. The mothers of the 

ent, Rental Values, Use & Occupancy, Riot & Civil Commo~ tribe’s warriors held the power of veto over all appointments 
tion, Public Liability, Workmen’s Compensation, Burglary & ; 

"Theft, Accident & Health, Plate Glass. to the council of Sachems. 
_ The Sachems, in order to keep their minds free and clear of 
— SS property worries, often gave away all wealth and material 
things which they had gained as younger warriors. 


In our modern complex existence we also know the worries 
1 bast O +o 1 gy 2 6 of looking after material wealth, but instead of giving away, we 
secure peace of mind by protecting our property with insurance, E 
Policies in the First American, symbolized by the sturdy we 
Mohawk, give the maximum safety demanded by the most J. R 
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‘ PROGRAM READY 


New England Agents Will Meet June 
15, 16 and 17 








SPEAKERS AND THEIR TOPICS 





Sessions to Be Held at Hotel Griswold, 
New London—Banquet on First Night 


The annual meeting of the New England 
State Associations of Insurance Agents, as 
already announced in THe Spectator, will be 
held at the Hotel Griswold, New London, 
Conn., on June 15, 16 and 17. The get-together 
banquet will take place on the evening of June 
15 and will be presided over by Thomas D. 
Faulkner, president of the New England Ad- 
visory Board. The invocation will be by Rev. 
J. Romeyn Danforth, New London, and the 
oficial welcome will be extended by Hon. E. E. 
Rogers, treasurer of Connecticut. Greeting will 
be brought from the ‘Connecticut Insurance 
Department by Commissioner Howard P. Dun- 
ham; from the city of New London by Mayor 
William C. Fox; from the New England In- 
surance Exchange by Ralph Sweetland; and 
from the Connecticut Association of Insurance 
Agents by Louis H. Arnold, vice-president. 
Clarence T. Hubbard, secretary of the Automo- 
bile Insurance Company of Hartford will speak 
on “Selling Ourselves” and there will be 
musical selections by the Colonial quartette of 
Hartford and by the orchestra of the Hotel 
Griswold. The program for the business ses- 
sions has been arranged as follows: 


TuEspAY MorNING 

Conference Theme.—‘‘Team Play.’ 

10.15 A. M.—Call to order. Invocation. Presi- 
dent’s annual address, Thomas D. Faulkner. Secre- 
tary’s annual report and History of the New England 
Advisory Board, Warren S. Shaw. 

10.45 A. M.—Discussion Period No. 1 
Case, leader, past-president National 
“Team Play’ and its relation to 
Opened by Ralph B. 
Ives, president of the AZtna Insurance Company of 
Hartford. 

11.45 A. M.—Discussion 


’ 


James L. 
Association of 
Insurance Agents. 
insurance companies’ service. 


Period No. 2 Donald G. 
North, leader, member of the executive committee of 
the National Association of Insurance Agents. “Team 
Play” and its relation to agents’ associations—local, 
State and national. Opened by Walter H. Bennett, 
secretary-counsel of the National 
surance Agents. 


Association of In- 


WEDNESDAY MorniING 

10.15 A. M.—Reports of committees. 
10.30 A. M.—Unfinished business. Discussion Pe- 
tiod No. 3 Edwin J. Cole, leader, past-president New 
England Advisory Board. 
lic relations. 


“Team Play” in our pub- 
Opened by Professor Albert W. Whit- 
ney of the National Bureau of Casualty and Surety 
Underwriters, 


11.30 A. M.—Discussion Period No. 4 Frederick J. 


Bruns, leader, past-president of the New York State 
Association. 


Death of A. S. Haid 

Augustin G. Haid, father of Paul L. Haid, 
President of the America Fore Companies, died 
at his home in Newcastle, Pa., May 14. Paul 
L. Haid was journeying from Chicago to New 
York when his father’s death occurred. Upon 
his arrival in New York he immediately left 
for Newcastle to attend the funeral. 























BOSTON AND VICINITY 

State Commissioner of Public Safety, 
Alfred F. Foote, savs that careless smoking 
and careless use of matches are the leading 
causes of fires that occurred in Massachusetts 
during the month of April. The fire loss for 
the month was $1,500,341, and the total number 
of fires 648. 

Golf on the Rye Beach course will be one 
of the features of the annual outing of the 
New England Insurance Exchange to be held 
at the Farragut Hotel at Rye in the near fu- 
ture. Kenneth Erskine of the L. & L. & G,, 
who is looking after the tournament arrange- 
ments, has obtained the donation of a very 
handsome silver loving cup. 


NEW YORK SURVEYS 

Insurance Institute of America, Inc.—A 
stated meeting of the Board of Governors was 
held at the Drug and Chemical Club on Tues- 
day of this week. After routine business was 
transacted, some matters pertaining to a fur- 
ther advance in the Institute work was taken 
up. These look to the publication of a jour- 
nal and the development of a Life Insurance 
course. On the latter topic the Institute expects 
to have the very active assistance of those en- 





gaged in life insurance business and who are 
now Fellows of the Institute. 

Insurancé Society of New York.—The 
annual meeting of the Insurance Society was 


held at the new rooms on Tuesday, May 25. 
The new rooms, being the old grill room of 
the Drug and Chemical Club, are practically 
settled, but a little time will be required to 
shape down into proper form. A report of the 
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increase in 
members and also told the story of the various 


secretary showed a_ substantial 
activities of the Society. The principal ac- 
tivity, of course, is the Library, and that has 
apparently reached the stage in its develop- 
ment where a cataloguer can be added and 
thus furnish an opportunity for additional de- 
velopment. Needless to say, this means more 
expense. At the present time the money is 
not available. The report of the treasurer 
showed a healthy condition, but the margin of 
income over expenditures under the new eon- 
ditions is very slight. The officers, however, 
are extremely hopeful. , 
FROM SAN FRANCISCO 

Pacific Board Meets.—The newly elected 
executive committee of the Board of Fire Un- 
derwriters of the Pacific met in San Francisco 
on Thursday, May 20, and elected Clifford Con- 
lev, manager of the Pacific Department of the 
Great American, Phoenix of Hartford, etc., 
as its chairman. 

C. F. Shallcross on Coast.—Cecil F. Shall- 
cross, United States manager of the North Bri- 
tish, is on the Pacific Coast making his head- 
quarters at the Pacific department in San Fran- 
cfsco. 

Security National Licensed.—The Security 
National Fire of Galveston has been licensed 
by the California Insurance Department with 
R. H. Jenkins of Los Angeles as general agent. 








American Foreign Association Meets 

The annual meeting of the American For- 
eign Insurance Association was held last even- 
ing at the Hotel Vanderbilt, New York. 
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Fire Insurance 


You no longer have to “sell” your 
client on the absolute necessity of 
fire insurance. 


But you do want him to know that 
your primary interest is securing for 
him the maximum protection at the 

’ minimum cost. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 

209 W. Jackson Blvd., Chicago, IIl. 

125 Trumbull Street, Hartford, Conn. 

200 Bush Street, San Francisco, Calif. 

Eighth Floor, Hurt Bldg., Atlanta, Ga. 
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DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 
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Capital and Surplus Over $3,000,000.00 





FIDELITY AND SURETY BONDS 
EXCLUSIVELY 





Valuable Agency Territory Available 





CORRESPONDENCE SOLICITED 














NEW EDITION IN PRESS 


Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 
Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information required by adjusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 

CARBON MONOXIDE SEMILUNAR CARTILAGES 
POISONING SLEEPING SICKNESS 

WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 

SUNBURN ORCHITIS 

GOITRE HEMORRHOIDS 

CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 


INFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 


TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 


TOTAL DISABILITY IRRE- 


TOTAL DISABILITY 
PARTIAL DISABILITY 





PROGNOSIS 
SPECTIVE OF HOUSE CON- 

ADJUSTMENT FINEMENT 

EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 

NAMES ADJUSTMENT 

INFORMATION EFFECTS 

SECTION III 


This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


Tue Apjuster’s MANvAL is invaluable to those settling Acci- 


dent and Health Claims. 


Price, In Flexible Binding, $6.00. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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AGENTS’ MEETING 





New York State Association Gathers 
at Syracuse 


PRESIDENT E. A. BEACH’S ADDRESS 





Lack of Co-operation Among Organiza- 
tions Seen As Cause of Public 
Distrust 


By Ernest V. SULLIVAN 

Syracuse, N. Y., May 25.—Lawrence Daw, 
secretary of the Syracuse Division of the New 
York State Fire Insurance Rating Organiza- 
tion, and Thomas C. Moffatt, of Newark, N. J., 
former president of the National Association 
of Insurance Agents, shared honors on the pro- 
gram of the New York State Association of 
Insurance Agents which opened its annual 
meeting at the Hotel Syracuse here Tuesday. 
Mr. Daw talked on the new ratng schedule 
and answered many questions from the floor. 
The interest of the audience was amply evi- 
denced by the fact that his appearance on the 
platform was the signal for a general move- 
ment for front seats. 

Mr. Moffatt spoke on wholesale insurance, 
outlining, as he did at the mid-year conference 
meeting of the National Association at Cin- 
cinnatti, the work of the conference commit- 
tees of the companies and the agents. 

Ward H. McPherson of Buffalo, now vice- 
president of the assoication, is the likely can- 
didate for the presidency of the association as 
this paper goes to press. J. W. Rose, now sec- 
tetary-treasurer, is expected to be re-elected to 
that post. Eugene A. Beach, the retiring presi- 
dent, has served six years as an officer of the 
association and is being congratulated on every 
side upon the accomplishments of his terms as 
secretary-treasurer and president. The chief 
of them was the foiling this winter of the plans 
of officers of the New York State Automobile 
Association to form a mutual automobile com- 
pany as a branch of its works, in which the 
insurance of the members would be placed. 

The afternoon session was opened by a de- 
scription of the fight above mentioned by Mr. 
Beach, the 
character, 


session being semi-executive in 

Registration approached the three hundred 
mark when President Beach opened the first 
session this morning. The address of welcome 
was delivered by Donald Armstrong, president 
of the Insurance Agents Club of Syracuse, and 
Tesponse thereto was made by John S. Hamil- 
ton, of Gloversville. There followed the re- 
port of the president. 

The gathering was attentive and in reporting 
to the annual meeting of the New York State 
Association of Local Insurance Agents, being 
held at the Hotel Syracuse here this week, 
Eugene A. Beach, president, diverted from the 
usual procedure and, leaving the reports of the 
Past year’s work to other officers, plunged into 
an able and brilliant discussion of agency prob- 
lems and the place of the State and National 
associations in solving them. He pleaded 
Particularly for the qualified agent, pointing out 
that through him only is the real underwriting 





accomplished. He directed attention to some 
of the similar organizations in other business 
fields which have been highly successful in at- 
tracting and holding to their membership the 
best elements in their lines of endeavor. He 
concluded that the work of the association 
should be so carried on that no successful agent 
would care to be outside its ranks and so 
that membership in it would carry with it the 
confidence of the public. 


Mr. Beach pointed out that lack of co-opera- 
tion between the various classes of organiza- 
tions in the insurance business has been one of 
the chief factors in holding up the distrust 
which some portions of the public still feel for 
the insurance business. The necessity for a 
harmonious union between the supervising 
company and agency organizations was one of 
the high notes in Mr. Beach’s address. In this 
same connection, he pointed with pride to the 
recent agreement reached between the confer- 
ence committees of the National Board of Fire 
Underwriters and the National Association of 
Insurance Agents, which agreement he char- 
acterized as one of the most constructive pieces 
of work which has been accomplished in re- 
cent years. 


In toto, Mr. Beach presented one of the most 
eloquent and earnest pleas for organization 
work that has been heard for some time.. He 
presented the question exactly as it is and 
made the most of it without the exaggeration 
which often characterizes such an address. At 
no time did he put forth that trite proposition, 
“You get out of it just what you put in it,” 
but he clearly pointed out just what an agent 
could expect from affiliation with his associa- 
tion. 

The report of Secretary-Treasurer Rose was 
largely a tribute to the work of President 
Beach in the automobile club matter. He ex- 
pressed regret that the importance and amount 
of that work had necessitated the giving up the 
regional meetings, which had been planned and 
for which programs had already been arranged. 

His strong recommendation that the associa- 
tion employ a paid secretary to relieve the of- 
ficers of a too great burden of work received 
strong support, and it is likely that some defi- 
nite action will be taken either this year or 
next. 

The membership of the association was in- 
creased by the addition of 103 members dur- 
ing the past vear, the net gain being forty- 
seven. The membership now stands at 743. 
Mr. Rose's report showed that the association 
is in a strong position financially. A brief report 
was presented by Vice-President McPherson. 
Frank L. Gardner, chairman of the legislative 
committee, reported a reasonably quiet vear in 
the New York Legislature because of the fact 
that that body was extraordinarily busy with 
important problems. He warned that another 
year might find its interest again centered on 
insurance and that no let up in watchfulness 
should be allowed. He advised members when 
writing Assemblymen about bills that they ask 


specific questions which would necessitate a 


study of the measure in order to answer. 
Mr. Moffatt’s address was practically a du- 


15 


plicate of his talk at Cincinnati in March, 
which has already been reported in THe SpEc- 
TATOR. He received an ovation at the conclu- 
clusion of his brilliant analysis of the whole- 
sale automobile situation. 


Mr. Gardner was called upon to read the 
conference agreement between the National 
Board of Fire Underwriters and the National 
Association of Insurance Agents. At the con- 
clusion of the reading Mr. Gardner stated that 
copies of the report had been sent to all com- 
panies with the request they express their agree- 
ment with the principles expressed therein. Al- 
though the letters were only sent out a few days 
ago, many answers have already been received. 
Mr. Gardner characterized the work as the 
opening of a new era in the relationships be- 
tween companies and agents. 

At this time Gilbert L. Amsden read a reso- 
lution commending the agreement and adopt- 
ing it in the minutes of the meeting. It was 
referred to the resolutions committee. 

Mr. Amsden addressed the session on the sub- 
ject of “What Is Your Agency Expense End,” 
Mr. Amsden addressed a questionnaire to nearly 
700 officers in the State asking a number of 
pertinent questions relative to expense items. 
Only forty replies were received. The result- 
ing figures varied widely, but were neverthe- 
less interesting. A complete analysis of the 
results will be presented in next week’s issue 
of THe SPECTATOR. 

Mr. Amsden recommended the appointment 
of a committee to delve further into the matter, 
particularly for the purpose of justifying the 
present commission rates. Some discussion of 
the figures from the floor indicated a real in- 
terest in the matter. 

On motion of Richard Carey, of Niagara 
Falls, the president was empowered to appoint 
a committee to draw up a comprehensive ques- 
tionnaire which would give more information 
on the subject. 

Frederick V. Burns of Syracuse questioned 
the possibility of standardizing the items so as 
to arrive at a basis for comparison. Peter 
Decker, of Catskill, doubted the possibility, 
but hoped that a way would be found. 

W. W. Heppell of Dunkirk pointed out the 
difficulties of the situation bye relating one or 
two specific cases. 

The proposition of forming a service commit- 
tee to answer questions on the business which 
constantly flows in from the members was dis- 
cussed from the floor. 

The Excelsior Insurance Company of Syra- 
cuse, through Mr. Bruns, its president, enter- 
tained members and their guests at a splendid 
luncheon. A large attendance characterized the 
hanquet this evening, the chief speaker being 
C. I. Hitchcock, president of the Insurance 
Field Company. His subject was “New Roads 
and Insurance.” 

The get-together dinner, held Monday even- 
ing, was an unqualified success, with nearly two 
hundred in attendance. No entertainment was 
provided, but there was much enjoyment in the 
meeting and greeting of old friends and new. 
It was preceded .by meetings of the executive 
and other committees. 
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Desirable territory open for General Agencies 
in Virginia, Florida, Maryland, Kentucky and 
District of Columbia. Excellent opportunity 
for producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 











OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. THE WEST- 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. The com- 
oy 4 is making satisfactory progress and can use capable men 
n its organization under advantageous contracts. Adc.ess 
communications to— 


John W. Dragoo, Secretary, | 





MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City 


THE MANAGEMENT. Practical insurance men of long experienc. 


and conspicuous success. 


MISSOURI, KANSAS, OKLAHOMA 
COLORADO, TEXAS. The best territory 
in the country to-day. ; 


THE TERRITORY. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN. Secretary 


THE 


Boston Mutual Life Insurance 
. Company 


77 Kilby Street “7% Company of — BOSTON, MASS, 


i ON, President E. C. MANSFIELD, Sec’y & Treas, 
_— EDGER OBERT KING, Supt. of Agencies ” 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued, 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and thei 
benefits SIMPLY PERFECT. 





ee 















POPS PEPE SEAT 


A C C Fr A 


AN INSTITUTION—NOT A COMMERCIAL COMPANY 


Over $200,000,000.00 
Over $16,000,000.00 


Our Ideal Monthly Income Agency Contract appeals to high class salesmen 
who have chosen life insurance as a permanent profession. Our CON- 
TINUOUS RENEWAL contract assures the accumulation of an estate as 
well as a pension in old age. 








Insurance in Force 
Assets 








If you care to better your position, write to 


ACACIA MUTUAL LIFE ASSOCIATION 
WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 

















Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 


Write for information relative to open territory. Have two or 
three agencies with business established where change is 
desired. 








Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 
Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 










Greatest Illinois Company 








AGENTS wuo can SELL As weELt as WRITE 


Can always be given an interesting proposition, much territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE 











a good company! 
fireat Northern Life Insurance Company 


Home office 
Chicago ‘ 


Milwaukee, Wisconsin 
110 S. Dearborn Street 

















INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1926 
Reserve for Unearned Premiums .............. $1,239, 147.00 





Cee ES Se ere rr re 384,909.00 

SONNE Go ancrk clown innive se ie'es%. $500,000.00 

Ne CM ITIUED 6 55)6395 5 15551516 010 1010 5 0% 1,274,407.00 

Surplus to Policyholders..................- 1,774,407.00 
ee re ere $3,398, 463.00 


Wm. H. Palmer, Jr., Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 








THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 


P— 4 


THE 


LONDON& “/ 


LANCASHIRE \ 
INSURANCE CO. ) 








New York Department: 


44-48 Cedar Street 





LTD. 
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A. G. McILWAINE, Manager 
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RATE INCREASES 





Changes Allowed by Virginia 
Commissioner 





FARM RISKS EXEMPTED 





Raise Is 10 Per Cent on Unprotected 
Apartments and Flats 


Ricumonp, VA., May 22.—Commissioner of 
Insurance Joseph Button, of Virginia, has 
agreed to allow the Virginia Inspection & 
Bureau to increase its rates on certain unprofit- 
able lines in Virginia, with the stipulation that 
the increase is subject to revision after the fig- 
ures are available for the five-year period end- 
ing December 31, 1925. 

The action followed a conference held on 
Thursday between Col. Button and C. W. Har- 
ris, fire rating clerk of the bureau of insur- 
ance: Milton Dargan, Southern manager of 
the Royal, Atlanta, Ga.; Joseph Raine, secre- 
tary of the South-Eastern Underwriters Asso- 
ciation, and Randolph Harrison, attorney of 
Lynchburg, Va., who represents the South-East- 
ern Underwriters Association in Virginia. 

Mr. Dargan insisted that the rate increase 
promulgated on May 15 should stand. How- 
ever, after conference with Col. Button and 
Mr. Harris, the original increase was modified 
as follows: 

Farm risks were exempted from the increase 
of 10 per cent on unprotected residences, apart- 
ments, flats and private barns. 

Mercantile buildings under protection and 
contents of frame mercantiles under protection 
were exempted from the increase of 10 per 
cent on mercantiles. 

The original advance of 25 per cent on 
manufacturing and special hazard risks was 
allowed to stand. 

The Richmond Fire Insurance Exchange 
made a determined effort to prevent the blanket 
increase. At a special meeting held last week, 
President T. Garnett Tabb appointed a special 
committee to deal with the proposed increase. 
The Exchange unanimously passed a resolution 
condemning the blanket increase, and commend- 
ing Commissioner Button fer his order pro- 
hibiting it until after a hearing could be held. 
The resolution also expresses the Exchange’s 
approval of ‘he Virginia rating law of 1920, 
which gives the Insurance Commissioner the 
tight to pass on the reasonableness of rates. 
As far as can be learned none of the Vir- 
ginia local agents is opposed to an increase 
on unprofitable lines. 
agents express 


However, most of the 
themselves as feeling that 
a blanket increase on practically all lines writ- 
ten in the State is unjust. 

The threatened congressional investigation of 
the South-Eastern Underwriters Association 
and its rating methods is generally regarded 
here as a flash in the pan. Virginia is the only 
one of the six States comprising the territory 
under the jurisdiction of the South-Eastern 
Underwriters Association which gives its In- 


§ ree e 
urance Commissioner the right to pass upon 
tariffs, 


The increase in tariffs agreed upon between 
Commissioner Button and representatives of 
the South Eastern Underwriters Association 
went into effect on May 24. 


BLUE GOOSE NEWS 
Recent Events and Coming Meetings in 
the Order 

Recent events and coming meetings of the 
Ancient and Honorable Order of the Blue 
Goose are as follows: 

Louisiana-Mississippi Pond held a luncheon 
(Monday noon, May 10, 1926. ‘Carrol L. De- 
Witt, Deputy Most Loyal Grand Gander of 
New York city attended, and gave a very in- 
teresting and helpful talk. 

Louisiana-Mississippi Pond will hold its 
annual swim on June 18 and 19 at the Buena 
Vista Hotel, Biloxi, Miss. 

3ritish Columbia Pond held a luncheon at 
the Ambassador Cafe, Vancouver, B. C., on 
Monday, May 10, at which time it was officially 
announced through a letter received from 
Wicelder George W. Daley of the Oregon Pond 
that the Oregon Pond would participate in a 
joint meeting with the British Columbia and 
Pacific Northwest ponds in Vancouver on July 
23 and 24. Oregon Pond will have a few 
Goslings to be initiated at that time. 

British Columbia Pond will hold their annual 
meeting on Monday, June 7. 

Empire State Pond will conduct an initiation 
at Glens Falls, N. Y., on the night of June 
4 at the new Queensbury Hotel, at which time 
they plan on initiating twenty-five new mem- 
bers. 

J. Ross Moore Made Manager of National 
Auto Underwriters 

The National Automobile Underwriters Con- 
ference has announced the appointment of J. 
Ross Moore as manager to succeed Howard 
DeMott. Ina statement given out by Frederic 
C. White, president of the conference, it was 
explained that in order to effect certain neces- 
sary reforms, Mr. DeMott assumed the duties 
of manager under an agreement that his term 
of office should terminate on October 1, 1925, 
but when that date was reached there still re- 
mained much to be done and he agreed to con- 
tinue until it was cleaned up. Mr. Moore has 
been associated with W. P. Young in national 
conference work and is well equipped to carry 
on the work. 


Bennet Ellison Is President of New York 
Board 

At the annual meeting of the New York 
Board of Fire Underwriters held last week, 
Bennet Ellison, of the firm of Hoey & Ellison. 
was elected president. Other officers elected 
were: Vice-President, Paul L. Haid; secre- 
tary, E. C. Decker; treasurer, H. P. Iremonger. 

Reports showed the fire loss situation in New 
York city to be pretty bad, although not on 
such a high ratio as was experienced in the 
first three months of the year. The first four 
months of 1926 show an increase in fire losses 
of 11.7 per cent over the first four months of 


1925. 





WILL WORK ALONE: 





Travelers Fire an Independent in 
California 





L. B. CHANDLER’S STATEMENT 





Pacific Board Declines to Admit Company 
to Membership 


The Travelers Fire Insurance Company, 
Hartford, will henceforth operate in Califor- 
nia independently, Logan B. Chandler, Pacific 
Coast manager for the company, has announced. 
They will write fire business at board rates, 
however, and observe the rules of the organ- 
ization. Mr. Chandler’s statement follows: 

The Travelers Fire Insurance Company, be- 
ing a member of the National Board of Fire 
Underwriters,. the National Automobile Con- 
ference, the Union, the Southeastern Under- 
writers Association, the Rocky Mountain Fire 
Underwriters Association, etc., made applica- 
tion on February 10 to the Board of Fire Un- 
derwriters of the Pacific for membership in 
the hope that we might operate in harmony 
with the companies composing the Pacific 
Board, which same companies are our associates 
in many similar organizations in other sections 
of the country. 

We are now advised by the executive com- 
mittee of the board that they have declined to 
admit the Travelers Fire into their organiza- 
tion on account of our having reserved the right 
to accept business from Travelers’ agents on 
the same basis as many of the board compames 
themselves are now accepting it in violation of 
their own board rules. 

The Travelers Fire will therefore be oper- 
ated in the State of California as an independ- 
ent company and will proceed with the estab- 
lishment of the company throughout this terri- 
tory. ‘There is no loyalty more intensive than 
that of a Travelers’ agent to his company, and 
we anticipate no difficulty in extending to our 
agents a service that will preserve this loyalty. 


Cc. P. Maury Heads Examining 
Underwriters 


Charles P. Maury was elected president of 
the Examining Underwriters Association of 
New York at the annual meeting held May 18. 
at Miller’s Restaurant. Other officers elected 
were: Vice-President, Charles A. Penna, Lon- 
don Assurance: secretary, A. H. Himes, Royal 
Insurance Company; treasurer, George A. Bell, 
American Insurance Company: executive com- 
mittee, Stephen FE. Parker, American Insur- 
ance Company of Newark; FE. P. Folley, West- 
chester Fire; James B. Hamilton, Great Amer- 
ican; William Hunt, Niagara Fire, and Charles 
J. Purcell, Yorkshire Insurance Company. 


Brooklyn Brokers’ Shore Dinner 

The Brooklyn Insurance Brokers Association, 
New York, will hold its annual shore dinner 
at Tappen’s Sheepshead Bay Hotel on Tuesday 
evening, June & President Harry FE. Francis 
has appointed the following dinner committee: 
John J. Canning, chairman; William Stone, 
John E. Watson, James Conaty, John Egan, 
Robert C. Rikal, Mortimer Nathanson, Mor- 
timer Weinberg, Herbert McCooey, Harry 
Ellis and Leo Doherty. 
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A NEW BOOK 


RATING IS THE VITAL FACTOR IN FIRE INSURANCE 
AND IS ONE OF CONSTANTLY INCREASING 
IMPORTANCE 


THE MAKING OF THE 
FIRE INSURANCE RATE 


EDWARD R. HARDY 
Asst. Mgr., New York Fire Insurance Exchange 








THIS IS THE FIRST BOOK DEVOTED TO THE SUB- 
JECT OF RATING EXCEPT THOSE WRITTEN 
TO EXPLAIN SOME SPECIAL SYSTEM 











Details of present-day rating methods are fully discussed, 
and consideration is given to the effects on rating of the State, 
nation, agent, broker and many other factors bearing upon 
premium rates. 


THOSE WHO NEED THIS BOOK—AND WHY 


The volume should find a place on the desk of the student, 
the buyer and the seller of insurance, because its aim is to 
explain the ever-present problems of rate-making and the 
methods taken to solve them. 

The book should find a place on the desk of the executive, 
because the problem of rate-making is one that never is at rest. 
Thus a convenient book of reference, which is at the same time 
suggestive, will assist in answering the questions that arise. 

The field man who finds himself more and more compelled to 
know about the making of rates can in this book find, if not the 
answer to his specific question, certainly a suggestion that will 
prove helpful. 

The local agent finds that he is expected to know more about 
the subject of the making of the fire insurance rate than he is 
about a similar phase of any other branch of the business. 

The adjuster needs in most cases to be informed of the inclu- 
siveness of the rate, when considering the liability of the com- 
pany for which he is called upon to settle a loss. 

The real estate man, who so often writes insurance with his 
business, will find this work of assistance, not only in helping 
him with immediate problems, but as suggesting points for 
developing business as well. 

The economist is, in increased measure, coming to appreciate 
the highly important part played by fire insurance. As the 
form of property insurance which was the earliest to become 
established, after marine, and the form which today is universally 
used, it demands a consideration that cannot be freed from the 
manner in which the sums paid are distributed and collected 

The book is commended to all public, educational, and 
legislative libraries dealing with economic subjects. The 
librarian will have no other one book on the shelf that deals 
with the subject in its many phases. 

In this valuable treatise Mr. Hardy has described the history 
of rating in fire insurance from the earliest times to the present, 
and from this excellent and comprehensive work those who are 
engaged in the fire insurance business or who are studying the 
principles and developments of the business may derive all es- 
sential knowledge as to the methods now in use, or formerly 
followed in the rating of risks. 


THE MAKING OF THE FIRE INSURANCE RATE 


is handsomely and durably bound in maroon cloth 
with gold lettering, and contains over 350 pages. 


(In Press) 
Price, $6. per Copy 
Discount on Quantity Orders 


THE SPECTATOR COMPANY 
PUBLISHERS 
Insurance Exchange 
CHICAGO 


135 William Street 
NEW YORK 


, THE 
TWO-REPUBLICS 


Life Insurance Company 
EL PASO, TEXAS 


Offers exceptionally favorable 
contracts to men who will work. 
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Openings in Texas, New Mexico and Arizona, 
ALLEN H. RODES, President 
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FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldso n 
18 Washington Place, Newark, N. J. 




















MISS BINA M. WEST 
Supreme Commander, Pert Huren, Michigan Supreme Record 





Missouri Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31,1925 $718,265.95 





THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 


Largest Fraternal Benefit Society in the World Composed Exclusively of Women 
The Rates are Adequate 

Total Membership including Juniors is over 270,000 

The Reserve Fund is nearly $20,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 

Visiting Nurse Service Free for Sick Members 

Summer Camps and Clubs for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 

Its Reviews are Social and Welfare Centers 


Write for Information to 


MISS FRANCES D. PARTRIDGE, 
Keeper, Port Huron, Mishige, 
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of a lifetime 


We have agency openings in Missouri that will surprise you 
for their possibilities in the production of insurance. There's 
a world of business in every town and city we have avail- 
able. “Show us” what you think you can do and we will 
“Show you” what you ought to do—and we'll help you doit! 


















Oss = , U 
Moines _ife & Annuity Co. 


Des Moines. lowa. 





May 


Ne 


Natio! 


The 
Georg 
effect | 
ance C 
a cond 
do bus 
tions ¢ 
vest in 
nesota 
by the 
stir in 
toa hi 
been < 
insurat 
Commi 

It is 
tion is 
York 
always 
who af 
to adoy 
pany v 
excess 
if it he 
attitude 
ment | 
origina 
for Ne 
some te 
retaliat 
to mak 

In th 
ords f¢ 
New Y 
Minnes 
the con 
would 
other | 
regulat 
probabl 
be disp 

The 
the dan 
dent of 
which | 
was an 
Tnsuran 
York I 
liberali; 
isa ma 
tional | 
the ma 
compan 
€agerne 

The 

The 
Insuran 
vestmen 
Panties ¢ 


New Y 
a somey 





¥ hu sday 


| 








i 


-_—i ae 

















May 27; 1920 


THE SPECTATOR 





Fire Insurance 








MINNESOTA RULING 


New York Companies Affected by 
Mandate 





HINT OF REPRISAL SEEN 


National Board of Fire Underwriters Com- 
ments on Situation 


The recent ruling by Insurance Commissioner 
George W. Wells, Jr., of Minnesota, to the 
effect that the board of directors of each insur- 
ance company incorporated in New York, as 
a condition precedent to its being permitted to 
do business in Minnesota, must adopt resolu- 
tions declaring that the company will not in- 
vest in any classes of securities in which Min- 
nesota companies are not permitted to invest 
by the laws of that State, has created quite a 
stir in New York insurance circles and brings 
to a head an issue which has for a long time 
been a subject of controversy between the 
insurance department of New York and the 
Commissioners of other States. 

It is believed that Commissioner Wells’ ac- 
tion is in the nature of a reprisal on the New 
York State Insurance Department which has 
always required companies from other States 
who applied for admission to New York State, 
to adopt resolutions to the effect that the com- 
pany would not exercise its charter rights in 
excess of those which would have been granted 
if it had been incorporated in New York. This 
attitude, a policy which the New York depart- 
ment has been following for years, though 
originally considered as a protective measure 
for New York companies, is now thought by 
some to have acted as a boomerang in that the 
retaliatory measures of other States are liable 
to make serious inroads on their business. 

In the case of Minnesota, for example, rec- 
ords for 1925 show that the net premiums of 
New York companies writing fire insurance in 
Minnesota amounted to over $4,000,000. For 
the companies to retire from such a fertile field 
would mean a serious loss in profits. On the 
other hand, in complying with the Minnesota 
regulation regarding securities held, it is quite 
probable that the banned securities could not 
be disposed of on the market without a loss. 

The most serious aspect of the problem is 
the danger of other States following the prece- 
dent of Minnesota thus recreating the situation 
which existed twenty years back, before there 
was any co-operation on the part of the State 
Insurance Commissioners. Whether the New 
York Insurance Department will be willing to 
liberalize its present laws or remain adamant 
is a matter of conjecture. Meanwhile, the Na- 
tional Board of Fire Underwriters had taken 
the matter up, and New York fire insurance 


companies are awaiting developments with 
eagerness, 


The National 


The recent letter of the Commissioner of 
Insurance, State of Minnesota, respecting in- 
vestments, is intended to apply only to com- 
Panies organized under the laws of the State of 
— York; It appears to be in retaliation for 
4 somewhat similar requirement on the part of 


soard bulletin is as follows: 





the State of New York respecting certain 
classes of business. 

This matter is having attention of counsel 
and you will be advised within a reasonably 
short time respecting the outcome. 

Companies incorporated or organized under 
the laws of a State or government other than 
the State of New York may disregard the let- 
ter if one has been addressed to them. 





EASTERN UNDERWRITERS UNDER 
WAY 

Association Has Difficult Problems 
to Solve 

The concensus of opinion among a 

sentative of fire officials is 

that the Eastern Underwriters Association will! 

prove a stablizer of incalculable benefit, espe- 

cially just now when reports of rate-slashing 


New 


repre- 


group insurance 


and excess commission payments are casting 
an ominous shadow upon the business. In fact, 
an official of one of the largest New York com- 
panies feels that the Association cannot be 
functioning soon enough, that it alone will pre- 
vent the threatening disaster he foresees for 
many companies. 

Why the Eastern Union, of which the Fast- 
ern Underwriters Association is regarded as a 
promising off-spring, fails in jts admirable 
endeavor to prevent the present “rate-and-com- 
mission war” gives rise to varied explanations. 
Tn the first place, only about 60 per cent of the 
fire insurance companies belonged to the Fast- 
ern Union and these, it is said, 
quite trusted each other. Among the 40 per 
cent of companies which do not belong to the 
Union are some very powerful ones offering 
more tempting terms to both the risk and the 
broker. This has obviously caused much un- 
rest and dissatisfaction among the companies 
which are agreed upon definite rates and com- 
missions. Lack of proper coordination over a 
large extent of territory, the individual city 
having too much control of its own insurance 
affairs and agency practices not being uniforin 
are other reasons given for the necessitv of 
establishing the Eastern Underwriters 
ciation. 

The organization expects to remedy the pres- 
ent hectic conditions by having 90 per cent of 
the companies in the Association, and when its 
committee of twenty meet on Wednesday it is 
hoped to start signing up the necessary number 
of companies and to cast out the doubtful ones. 
There is considerable optimism that by July 
1 the Eastern Underwriters Association will be 
functioning. Richard M. Bissell is chairman 
of the committee. 


never have 


Asso- 


Jones & Whitlock Move Their 
Headquarters 

Jones & Whitlock, formerly of 99 William 
street, New York, and one of the oldest and 
largest brokerage houses in that city, moved 
a few months ago to new quarters at 90 Maiden 
Lane. There they occupy a whole floor and the 
atmosphere of the huge office, with its neat 
arrangement of desks and its female personnel 
in uniform blue smocks, bespeaks modern effi- 
ciency and is in pleasant contrast with the 
usual crowding and rainbow attire found in so 
many offices. 


Fire Insurance by States Issued 

The Record of Fire Insurance by 
for 1925 has been issued by the Weekly Un- 
derwriter. This book embraces over 540 pages 
and contains a record of business in each of the 
States and territories of the United States by 
the joint stock fire insurance companies in 1925 
and for the 46 vears from 1880 to 1925 inclu- 


States 


sive; also the aggregate fire business in each 
State for each ten-year period from 1880 to 
1919 and from 1920 to 1925. It shows the risks 
written, paid and 
ocean ma- 


received, losses 
stock fire, 
hail, sprinkler leakage, riot, civil commotion 
and explosion insurance companies, together 
with percentages of losses to premiums for 
each stock company. 

This book is exceptionally of value to agents, 


premiums 


losses incurred for 


brokers and fire insurance companies as well as 
to “those outside the business who may desire 
data regarding such operations. 
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One of the best old-line mutual life 
insurance companies in the East is in 
search of an Agency Manager for their 
Pittsburgh territory. 


Wanted 


A Qualified Agency Manager for Pittsburgh 
Liberal Remuneration—Unusual Co-operation 


This life insurance company has a splendid reputation. They write modern policy contracts 
which, once sold, stay sold. They are reorganizing personnel in their Pittsburgh territory with 
an idea of expanding the present agency force. Immediate improvement in production will be 
expected. 


The right man will have full responsibility and authority. He must be a leader of men: 
must thoroughly understand agency development methods: and must have had wide and suc- 
cessful experience as a personal producer. 


Maximum contract, large renewals, unusual co-operation from Home Office in developing 
agency. Future up to the man himself. Headquarters in Pittsburgh. ‘To start at earliest 
moment. 


We invite applications by mail only (none other will be considered). giving full particulars 
of past experience, success, present connection and earnings, age, nationality and education. All 
correspondence will be held strictly confidential. Address “‘Pittsburgh’’ care of THE SPECTATOR. 
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Consult Your Agent or Brokér Valuable Information Free 
As You Would Your — 
Doctor or Lawyer 


Upon request The Spectator Com- 
pany will send free of charge to any 


All U. S. F. & G. literature life company or agent in the United 
bears the above slogan. States or Canada a copy of The Busi- 
The United States Fidelity ness Builders Service. This document 


will prove a big money maker for the 
agent who will adopt and follow out 
the plan outlined therein. / 


and Guaranty Company is 
primarily an agency com- 
pany and its progress has 
ones due to full r enone Fill out the coupon below and d 
tion of the agent and his mail today / 
rights. Thirty -seven : om 
+ SPECTATOR 
branches assure expedi e William wt. 
tious underwriting and 7 wow You 
claim service. 





THE SPECTATOR Soin 
COMPANY 7 os Fava ond free 


135 William Street ria Business Builder Service. 
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JAMES A. BEHA APPROVES 


Sanctions Revised Manual for Work- 
men’s Compensation 


RATE LEVEL THE SAME 





Classifications of Risks Varied—Effective 
June 30 

Tames A. Beha, Superintendent of Insurance 
for New York, has given approval to a re- 
yised manual of rates, rules and classifications 
for workmen’s compensation lines in the Empire 
State. The changes will become effective on 
new and renewal business as of June 30, and 
in making the announcement sanctioning the 
alternations, Superintendent Beha sent out the 
following letter: 

While the rates in some classifications are 
increased and others decreased, it is noted that 
the present revision does not involve a change 
in rate level from that established June 30, 
1925, but is primarily an adjustment of rate 
relatively by classifications as indicated by the 
New York experience ore those classifications 
having sufficient volume to be indicative, and 
by the national experience where the New York 
experience is not considered of sufficient vol- 
ume to be a reliable index for rate-making 
purposes. The New York experience used 
represents the period for the years I919 to 
1923, inclusive, combined on the present New 
York law level for all important classifications 
making up over 7 per cent of the total pre- 
mium volume. 

In connection with the proposed changes, it 
is of interest to note that more direct methods 
of conversion have been used than in previous 
revisions. No factor has been introduced to 
make up the deficiency in collected rates pro- 
duced by a slight off balance in the merit rat- 
ing plans, a more constructive course having 
heen adopted, viz., to study the plans and their 
application in order to discover the underlying 
causes for the excess of credits over debits. 
The method of selecting the pure premiums on 
which the rates are based also marks an im- 
provement in that a definite program was ad- 
hered to, which made it unnecessary to rely 
to any great extent upon individual judgment. 


Wisconsin Vigilantes Gets Liability 
Coverage 

Mapison, Wis., May 24.—The vigilantes who 
are being organized in various counties of the 
State to aid existing law-enforcing officers in 
cases of burglaries and robberies will carry 
liability insurance, according to a plan just 
worked out here. 

The organization of the vigilantes is being 
sponsored by the Wisconsin Bankers Associa- 
ton with the first body of auxiliary law en- 
lorcers coming into existence in Dane county. 


The State compensation insurance board has 
set a rate of $3 each per man per year for the 
insuring of each vigilante, with the provision 
that each group must pay a minimum of $30. 

The Wisconsin Mutual Liability Company, 
Milwaukee, has written the insurance for the 
Dane county group and has been given the right 
to write all of this form of insurance for the 
State. 


‘WILBUR A. REID APPOINTED 
Heads Plate Glass Department of Fidelity 
and Casualty in Place of Nelson D. 
Sterling 

The Fidelity and Casualty Company of New 
York announces the appointment of Wilbur A. 
Reid as superintendent of the plate glass de- 
partment to succeed Nelson D. Sterling, 1e- 
signed. Mr. Reid has been with the Fidelity 
and Casualty since April, 1894, when he began 
as a clerk in the plate glass department. In 
1895 he was transferred to Philadelphia and 
was made assistant resident manager there. 

For the next five years Mr. Reid opened and 
organized branch offices of the company in Den- 
ver and St. Louis. In 1900 he came back to 
the home office as assistant superintendent of 
the burglary department and in 19II was ap- 
pointed assistant superintendent of agencies, 
which position he held up to the time of his 
present promotion. 

The Fidelity and Casualty Company, in an- 
nouncing the of Vice-President 
Sterling to become vice-president of the Con- 
stitution Indemnity Company of Philadelphia, 
says: 

Mr. Sterling’s resignation was accepted with 
regret and he carries with him to his new 
position the best wishes of the management and 
of his associates in this company. 


resignation 


Hardware Mutual Casualty Licensed in 
, California 

SAN FRANCISCO, CALIF., May 20.—The Hard- 
ware Mutual Casualty Company of Stevens 
Point, Wis., has been licensed by the Califor- 
nia Department to transact plate glass, liabil- 
ity, burglary, teams and automobile insurance. 
Charles A. McKenzie of San Francisco has 
been appointed general agent. 





NO CHANGE INTENDED 


Policy of Sun Indemnity Will Not Be 
Altered 


F. I. P. CALLOS MADE VICE- 
PRESIDENT 
Resignation of E. C. Lunt as President Is 
Sincerely Regretted 

The announcement, made in THE SPECTATOR 
last week, that Edward C. Lunt had resigned 
as president of the Sun Indemnity Company, 
New York, to become vice-president of the 
Great American Indemnity Company of the 
same city came as a surprise to many in in- 
The Sun Indemnity, however, 
had due 


surance circles. 
naturally intimation of ‘the change 
and that company’s policy of action will not 
be altered thereby. 

FE FP. 
the Sun Indemnity, will be made vice-presi- 
dent also at the meeting of directors in June: 
and, pro tem, will be in direct charge of the 
company pending the selection of a successor 
to Mr. Lunt. Batterson, who has 
been comptroller, will be treasurer. ‘The only 
other move occurring at this time is that all 
superintendents of department will become as- 
sistant secretaries of the company, but this step 
was in contemplation before President Lunt’s 
The executives affected are: R. 
Arthur Kearney, superintendent of agents and 
head of the burglary and plate glass depart- 
ment; William Newell, superintendent of com- 
pensation and liability; George A. Petersen, 
superintendent of fidelity and surety; George 
W. Platt, superintendent of claims; Phillip 
J. Priore, superintendent of the automobile de- 
partment, who is also connected with the Sun 
Insurance Office; and Christian F. Selling, 
superintendent of the accident and health de- 
partmeng, 


Callos, who has been secretary of 


Frank S. 


resignation. 


In speaking to a representative of THE 
SPECTATOR about Mr. Lunt’s resignation, Vice- 
President Callos said: 


The resignation of President Lunt is sin- 
cerely regretted. Our relations were of the 
most pleasant, and while we did not see eye 
to eye on all underwriting problems we ac- 
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cepted each other’s recommendations in a spirit 
of mutual co-operation and aid. 

We all had the greatest liking for Mr. Lunt 
as an individual and admiration for him as an 
executive. We are sorry to have him go and 
wish him every success in his new duties. 


Asked about the immediate future of the 
Sun Indemnity, Mr. Callos commented as fol- 
‘lows: 

Have you ever climbed a high mountain at 
night and then suddenly seen a light near the 
top? I once climbed a sacred mountain in 
Japan which is over 12,000 in elevation and 
which has a volcanic crater at the top. The 
journey was made at night. It was of course 
dark when we started and the climb was long 
and arduous.. After hours of travel, during 
which several halts had been made, it seemed 
that aching limbs would not carry us any 
further. And then, we went around a giant 
spur in the side of the mountain and before 
us was a great light. Fatigue almost disap- 
peared and we were heartened mightily. 

The underwriting affairs of the Sun Indem- 
nity remind me of that experience. Our com- 
pany is now in a position where we can sce 
the light and are confident of the future. There 
has been a not too gentle hand laid on the 
underwriting with a view to tightening things. 
Claim costs have been lowered in proportion 
and having due regard for the existing situa- 
tion. The organization of the company is in 
truth a unit and we are working toward that 
success which is the light in sight. 

It is too early for any announcement regard- 
ing a successor to President Lunt and Vice- 
President Callos, who came from the London 
home office last year, will control the destinies 
of the company in the interim. He is an 
executive who has had insurance experience in 
many parts of the world, having spent 19 years 
in the business, and his ability as an under- 
writer and organizer has won him the con- 
fidence of those behind the company. There 
is no doubt of the feeling that things can 


safely be left in his hands. 


Zurich General’s Appointments in 
Connecticut 

W. Clifford Klenk, special agent for the 
Zurich General Accident and Liability Insur- 
ance Company, Chicago, announces the follow- 
ing agency appointments in the State of Con- 
necticut: C. K. Bronson, Rockville; W. M. 
Burdick, Stamford; W. A. Crosscup, Jr., Hart- 
ford; Don Doolittle, Hartford; W. A. “Evans, 
Hartford; H. O. Hammond, Torrington; Ed- 
ward Leibe, Wallingford; T. H. O’Brien, New 
Britain; and A. M. Thompson, Danielson. All 
these agents report direct to the company’s 
Eastern department at 45 John street, New 
York city. 


Casualty and Surety Club Golf Tourna- 
ment on June 10 

The annual spring golf tournament of the 
Casualty and Surety Club of New York will 
be held on June 10 at the Sound View Golf 
Club, Great Neck, Long Island. Seven events, 
for which prizes will be awarded, have been 
arranged and a dinner will be served in the 
evening. H. P. Hall, 122 William street, New 
York city, is the chairman of the golf com- 
_. mittee of the club. 
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“From Maine to California” 


N April 8th, the Inter-State reached its 18th 

milestone. It was licensed in 1908 to operate 

in Iowa, its home state. Since then, new territory 

has been added and today finds the Inter-State 

territory comprised of thirty-four states which 

cover the entire width of the United States—from 
Maine to California. 








Operating 
in 
ARKANSAS thirty-four states have countless 


CALIFORNIA . ° 
COLORADO prospects which will eventually mean 


Beng gees additional dollars to them. These 
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CASUALTY ACTUARIES 
MEET 





President G. F. Michelbacher Talks 
on Compulsory Auto Liability 





FREDERICK RICHARDSON A SPEAKER 





United States Manager of General Acci- 
dent Makes First Appearance Before 
Society—Other Papers 
Presented 
The twenty-sixth regular meeting of the 
Casualty Actuarial Society was held at the 
Hotel Biltmore, New York city, on Friday of 
last week and was featured by the addresses of 
G. F. Michelbacher, president of the organiza- 
tion and vice-president of the Great American 
Indemnity Company, and Frederick Richardson, 
Unted States manager of the General Acci- 
dent, Fire and Life, Philadelphia. The vice- 
president of the Great American Indemnity, 
whose home office is in New York, spoke on 
“Some Insurance Problems Incidental to Com- 
pulsory Automobile Insurance” and reviewed 
the Massachusetts law in this respect. After 
detailing the requirements of that statute, he 
pointed out some of its deficiences as follows: 


DEFICIENCIES IN LAW 


1. It will not apply while the motor vehicle 
is being operated within the State but off the 
the public highway—as, for example, upon pri- 
vate property or upon private ways. 

2. It will not apply while the motor vehicle 
is being operated outside the State. 

3. It will provide coverage for limits of 5/10 
only, although verdicts exceeding both these 
limits are possible under the law. 

4. It will provide coverage only for liabil- 
ity for personal injury or death and will not, 
therefore, touch the motor vehicle owner’s lia- 
bility for damage to the property of others. 

Problems brought up by this situation were 


discussed by Mr. Michelbacher, who went on 
to say that: 


It seems probable that the motor vehicle lia- 
bility policy or bond will have to be limited in 
Its scope to the coverage specified by law, for 
It is expected that the majority of policyhold- 
ers will demand contracts which provide just 
what the law prescribes and nothing more. 
Furthermore, the form of the policy or bond 
must be approved by the Insurance Commis- 
sioner ; it must contain several provisions im- 
posing serious responsibilities upon the carriers 
which they may not wish to apply to allied 
coverages; it must be written in accordance 
with special rules regarding underwriting, class- 
ification and cancellation; and the price will be 
Promulgated by the Insurance Commissioner. 
Under the circumstances an endorsement at- 
tached to the motor vehicle liability policy or 
bond may not be practicable either from an 
administrative or from an underwriting point 
of view. Furthermore, individual motor. ve- 
hicle owners may desire some of these allied 
coverages but not others. 





UNDERWRITING ASPECTS 
Upholding the contention that the function 
of the automobile underwriter should be to see 
that the risks he assumes are of good moral 
and physical -character, the president of the 
Casualty Actuarial Society said that the privi- 
leges of declination and cancellation of risks 
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are indispensable to careful underwriting, but 


that both of these privileges are seriously re- 
stricted under the Massachusets act. That act 
will create certain psychological reactions on 
the part of policyholders and claimants, said 
Mr. Michelbacher, for the following reasons: 

Instead of placing the responsibility where 
it belongs, uninformed persons will be inclined 
to hold the carriers responsible for the law, 
believing that they deliberately sought an op- 
portunity in this manner to enlarge the scope 
of their operations. These persons will pur- 
chase the bare limit of compulsory coverage, 
and then complain when claims are legitimately 
rejected for lack of coverage. They will 
grumble at the cost. They will find fault with 
underwriting practices; with what is done and 
with what is left undone. In a word, the car- 
riers will be required to bear the brunt of a 
great deal of irrational and unjustifiable criti- 
cism, just as they did in the days of employers’ 
liability insurance, when they were the victims 
of circumstances which they did not create and 
which were beyond their control. 

3efore concluding with an expression of con- 
fidence in the ability of the companies to 
handle the situation, Mr. Michelbacher said: 

The result is bound to be an increase in the 
number of claims presented by members of the 
public. Then there is more than a possibility 
that the number of claims arising from acci- 
dents to passengers of private passenger cars 
(friends and members of the family) will mate- 
rially increase. To-day such claims constitute 
approximately 2 per cent of the total number; 
under the new law with the conditions which 
will obtain, claims from this source will un- 
doubtedly show a substantial increase in fre- 
quency. It is likely that all claims will be 
presented with the known limitations of the 
law in mind and, therefore, will uniformly be 
of substantial amounts. 


Mr. RICHARDSON’S IMPROMPTU TALK 

Just before the luncheon of the Society took 
place, President Michelbacher called for a few 
remarks from Frederick Richardson, United 
States manager of the General Accident, Fire 
and Life, who was present by invitation and 
who, as a former president of the Insurance 
Institute, delivered an address during the after- 
noon session in which he discussed the paper 
on judgement in rate making which had been 
read at the last meeting of the casualty actu- 
aries by Mr. Michelbacher. In his impromptu, 
before-luncheon remarks Mr. Richardson com- 
bined humor with solid facts and urged the 
necessity for a proper relationship between the 
members of the Casualty Actuarial Society and 
the practical business itself. Including himself 
among the practical company men, Mr. Rich- 
ardson said: “Until you bring more practical 
men into the Society, there will be a shortage 
of good judgment on your side and certainly 
a shortage of good theory on our side.” ‘Te 
closed with a plea for closer co-operation be- 
tween the Tnstitute and the Society. Mr. 
Richardson's discussion on the use of judgment 
in rate making was delivered later in the day 
and will be summarized in the fire and casualty 
educational section of next week’s issue of THE 
SPECTATOR. 


PAPERS’ PRESENTED 
Other papers presented’ at the meeting were 


as follows: “Accounting Methods for Cas- 
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ualty Companies by Use of the Hollerith Sys- 
tem,” Thomas F. Tarbell, actuary of the acci- 
dent and liability department of the A®tna Life, 
Hartford; “Retirement Systems for Public Em- 
ployees in New York State,” Rainard B. Rob- 
bins, assistant actuary, New York Insurance: 
Department; “Permanent Rate-Making Metho® 
Adopted by the National Council on Compen- 
sation Insurance,” W. W. Greene, actuary, Gen- 
eral Reinsurance Corporation, New York, and 
W. F. Roeher, assistant actuary, National Coun- 
cil on Compensation Insurance; “Remarks om 
Compensation Differentials,” Paul Dorweiler, 
Etna Life, Hartford; “Tnvestments for Cas- 
ualty Companies,” H. A. Fortington, Royal In- 
surance; “Some Fundamental Considerations in 
the Actuarial and Administrative Aspects of 
Pension and Unemployment Insurance,” Rein- 
hard A. Hohaus, assistant actuary, Metropoli- 
tan Life, New York. The last two papers 
were presented by invitation. Louis F. Butler, 
president of the Travelers, Hartford, who had 
been invited to address the Society, could not 
attend. 
By-Laws AMENDED 


By-laws of the Society were amended so 
that dues of associates shall be $5 for the first 
five years of membership and thereafter shalt 
be $10, the same as Fellows. Fellows of the 
Society may now append F.C.A.S. to. their 
names and associates may use A.C.A.S. 


H. 0. VAN TUYL SELECTED 


Becomes Actuary of Constitution Indem- 
nity Company 


H. O. Van Tuyl, examiner and statistician 
of the New York Insurance Department, will 
join the Constitution Company, 
Philadelphia, on June 1 as actuary. Mr. Van 
Tuyl has spent the past eighteen years in the 
service of the State of New York, having been 
two years with the Public Service Commission 
and sixteen vears with the insurance depart- 
ment, latterly in the rating bureau. 

Mr. Van Tuyl was born at Addison Hill, 
New York, and after an education received in 
the schools of that State became a teacher in 
the Albany Business College. going into State 
service shortly afterward. He has been. con- 
stantly engaged in the examination of casua!ty 
insurance companies and is thoroughly familiar 
with the statistical and rating departments of 
those organizations. He is a Fellow of the 
Casualty Actuarial Society. 

In commenting on the fact that Mr. Van 
Tuv! would join the Constitution Indemnity, 
James A. Beha, Superintendent of the New 
York Insurance Department, said that he re- 
eretted the change but was glad that the broader 
opportunities of company service would be open 
to Mr. Van Tuyl. Superintendent Beha 
declared that Mr. Van Tuyl was a capable 
worker, a student of the business and an effi- 
cient examiner. He congratulated the ‘Con- 
stitution Indemnity on securing Mr. Van Tuyl’s 
services and wished the ‘néw ‘appointee every 
success in his work. 
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Incorporated 1898 


Every Day— 





Home Office Buildings 


Capital and Surplus over $10,000,000.00 


the great public is buying more Casualty 
Insurance and Surety Bonds from 
representatives of the 


Maryland Casualty Company 


F. Highlands Burns, President 
cAn agency of the Maryland is a very valuable franchise 
« 


Conferences in~ited 























Spring Spells Opportunity 
To the Life Insurance Man 


It is the springtime of the year that the 
world takes on a more cheerful look—that 
dear ones seem dearer—sweethearts become 
wives—and friends become sweethearts. 

It is a time overflowing with thoughts of 
others. Life insurance service presented at 
this season gains a favorable and interested 
hearing. 

Because of the complete line of contracts 
the International has to present and the Home 
Office service to agent and policyholder, the 
International Life man is in a_ peculiarly 
strategic position to make the springtime a 
profitable season. 


INTERNATIONAL LIFE 


INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


W. K. WHITFIELD, DAVID W. HILL, 
President Vice-President 


W. F. GRANTGES, Vice-Pres. & General Manager Agents 











NEW YORK 
MINNEAPOLIS 


SAN FRANCISCO 
RICHMOND 


Marsh & McLennan 
INSURANCE 
Fire Liability Marine 


175 W. Jackson Blvd., Chicago 





London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
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E. C. LUNT’S CAREER 


New Vice-President of Great Ameri- 
can Indemnity Is Surety Expert 








AUTHOR AS WELL AS EXECUTIVE 





Has Been President of Sun Indemnity 
Since 1922 

As was announced in last week’s issue of THE 
Spectator, Edward C. Lunt, president of the 
Sun Indemnity Company, New York, has re- 
signed that post to become vice-president of 
the Great American Indemnity Company, of 
the same city, in charge of fidelity and surety 
underwriting. A national figure in surety 
affairs, Mr. Lunt is known as a surety expert, 
an underwriter of note, an insurance author 
and a capable executive. As a speaker at in- 
surance conventions, he is recognized as a 
humorist who mingles sound logic with 


laughter. 
Mr. Lunt is a New Englander by birth and 


early training. He was born near Boston, 
Mass., received the degrees of A. B. and A. M. 
from Harvard College, and his first job was 
that of private secretary to Senator George F. 
Hoar, the distinguished Massachusetts states- 
man. 

Most of his business life has been devoted 
to insurance. He joined the Fidelity and Cas- 
ualty Company of New York in tgo1 and re- 
mained in its service until November, 19.2, 
having had charge of its bonding department 
for about eighteen years and having been a 
vice-president of the company in the later 
years of his service. During this period Mr. 
Lunt studied law after office hours, and be- 
came a member of the New York Bar. 

In November, 1922, Mr. Lunt resigned as 
vice-president of the Fidelity and Casualty 
Company to hecome president of the Sun In- 
demnitv Company. He resigns this position as 
of June t to assume his duties with the Great 
American Indemnity Company. 

Mr. Lunt. requires no introduction to the in- 
surance fraternity. He is first vice-president 
of the Casualty and Surety Club of New York 
and will presumably be elected president of the 
Insurance Society of New York at its annual 
meeting next week, as he has been named for 
that post by the nominating committee. His 
educational activities are well known, and in 
addition he is the author of many instructive 
papers “on suretyship. His book on “Surety 
Bonds” is the standard textbook on the sub- 
ject. 


Vernon G. Pierson Becomes Vice-Presi- 
dent of Detroit Fidelity and Surety 
The board of directors of the Detroit Fidel- 

ity and Surety Company, Detroit, Mich., met 

last week and elected Vernon G. Pierson vice- 

President of the company to succeed O. H. 

Beyer, resigned. The new vice-president will 

manage the Pacific coast department, with head-, 

quarters at San Francisco. He was formerly 
manager of the Central department of New 

York for the Fidelity and Deposit Company 

of Maryland, Baltimore. 





POCKET REGISTER OF ACCIDENT 
INSURANCE ISSUED 
Published Early Though Larger Than Ever 
Before 

The widely known and extremely useful 
pocket reference work, the Pocket Register of 
Accident Insurance for 1925, has been issued 
by The Spectator Company, New York. This 
valuable reference work, of pocket size, pre- 
sents statistics of 171 American stock and 144 
mutual accident and health insurance compa- 
nies and associations, embracing data relating 
to the business of personal accident and health 
insurance for each of the five years, ending 
January 1, 1926. 

It contains much serviceable information in 
condensed form, the companies being arranged 
in groups according to their classes, and the 
tables showing the essential items of financial 
condition, income and disbursements, as well as 
the location of the company and its principal 


officer. 

For the stock accident companies there are 
given the personal accident premiums; health 
premiums; total premium receipts; total in- 


come; personal accident claims paid; health 
claims ‘paid; total payments to policyholders; 
expenses of management, including taxes; total 
expenditures; total admitted assets; total lia- 
bilities, except capital; and surplus to policy- 
holders. 

In the second section devoted to mutual ac- 
cident and sick benefit associations, the items 
include premiums or assessments; other pay- 
ments by members; total income (including in- 
terest); paid for claims; other payments to 
members; paid to agents and medical examin- 
ers; expenses of management, etc. 

Other features noted in this publication are: 
table showing companies transacting non-can- 
cellable accident and health, with their pre- 
miums written, losses paid, and ratio of losses 
paid to premiums written; a list of State in- 
surance officials, a calendar, as well as ex- 
planatory notes. 

The Pocket Register of Accident Insurance 
contains fifty-six pages and cover, and exhibits 
statistics of 304 companies and _ associations 
transacting accident and health insurance. It 
is the only publication on the market solely de- 
voted to a presentation of the financial stand- 
ings of accident and health insurance compa- 
nies and associations. As such it is indispen- 
sable to accident and health companies and 
agents. This comprehensive and compact pub- 
lication sells at seventy-five cents per copy in 
manila binding, and $1.25 in flexible pocket 
book. wa 

Walker, Hughes & McCloskey Get 
Hartford Accident 

The Hartford Accident & Indemnity Com- 
pany, Hartford, announce the appointment of 
Walker, Hughes & McCloskey as general 
agents for the company in New York to 
specialize in contract, court and fidelity bonds. 
The offices of the new agency are at 475 Fifth 
avenue. The firm is composed of Henry 
Hughes, Joseph McCloskey, and George F. 
Walker, the latter a brother of Mayor James 
J. Walker of New York cty. 
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EQUITABLE 


LIFE & CASUALTY 
INSURANCE CO. 


Specializesin HEALTH 
and ACCIDENT IN- 
SURANCE with En- 
tirely New Features 
which PLEASE. 


And is looking for 
Agents in ILLINOIS, 
and District Managers 
in CALIFORNIA and 
KENTUCKY who 
Can and Will Produce 
Business. 


Such Men Will Receive 
Large First and Re- 
newal Commissions. 








Address Casualty Department 
360 N. Michigan Avenue 
Chicago Illinois 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - - -  1,001,125.89 
Voluntary Catastrophe Reserve 500,000.00 
Reserves » -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 

















mut HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN 
President Vice-Pres. and Managing Under 
Secretary Fire Dept. 











FIDELITY anp SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR- 
ANCE, 








Union Inpemniry 
neces COMPANY sea2e- 


New Orleans New York 


CASH CAPITAL $750,000.00 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Building ,; - 
MILWAUKEE, WISCONSIN 





Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 

















FIRM INSURANCE 
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COMPLETE PROTECTION 
FOR 


CORPORATIONS— 
—PARTNERSHIPS— 
—INDIVIDUALS 


AGAINST LOSS OF INCOME 


Form XE 


ROYAL INDEMNITY CO. 
NEW YORK 





























HOW DOES THIS STRIKE YOU? 


The Golden Rule Agent’s Contract has been Revised and Improved 


60% graded and one renewal right off the bat. 
5% extra for cash. 
Bonus and additional renewals for volume. 

Five renewals of 5% for a volume of $25,000 paid personal 
production in any agency year. 

$1.00 per thousand bonus and 10 renewals for $50,000 
$2.00 per thousand bonus and 10 renewals for $100,000 
$3.00 per thousand bonus and 15 renewals for $300,000 
$4.00 per thousand bonus and 15 renewals for $600,000 


AUTOMATIC PROMOTION—VESTED RENEWALS— 
UNRESTRICTED TERRITORY AND THE RIGHT 
TO APPOINT OTHER AGENTS 
Their volume is combined with yours, and YOU receive the 
bonus and renewals for which you qualify and they fail to 

qualify on their business. 


There is our whole wonderful agency proposition in a nut shell. 
p 


The Polisies You Would Sell Are Equally Attractive. ‘ 
You have heard of Perfected Endowments which are 
Ordinary Life with endowment additions and return the savings 
in addition to the face of the policy in the event of death. You 
should also investigate. 
THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life—$5,000—Age 35—Premium...... $106.50 
Dividend $17.25—First Year Net Cost.......... 89.25 
or $17.85 per thousand. (Contingent upon payment of the second premium.) 


Compare our net cost with that of your favorite company or 
with Government Insurance. You have a surprise coming 


AND THE ENDIS NOT YET! 


The Columbus Mutual Life Insurance Company 
580 East Broad St., Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice Pres. & Sec’y. 
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SURETY BUSINESS IN KANSAS 


Opportunities Open Following Failure of 
tate Bank Deposit Fund 


TopeKA, Kan., May 25.—Tkere ought to be 
good business for surety men in Kansas this 
year through the breakdown of the State bank 


deposit guaranty law. The plan of State in- 


surance of bank 
the supreme court when it limited the liability 
of the banks participating in the fund. 

The surety men ought to be able to write 
several thousand surety bonds for the banks 
that are withdrawing from the guaranty fund 
as rapidly as the law will permit. Under the 
law cities, townships, counties, school districts 
and other municipal subdivisions of the State 
are not permitted to require surety bonds for 
deposits of public funds where the bank is 
operating under the guaranty law. 

The banks are withdrawing from the guar- 
anty fund as rapidly as possible and the no- 
tices are being posted that they will not oper- 
ate under it. This requires a six months’ pe- 
riod. As soon as this six months’ period ex- 
pires all the counties, cities, school districts, 
townships, drainage and road districts which 
handle public funds will require that surety 
bonds be given by the banks to protect these 
funds. 

The Bankers Surety Company of Topeka, 
owned by a group of Topeka bankers has been 
particularly active for the last few weeks. 
This company originally was organized to write 
deposit guaranty bonds of banks but it dis- 


deposits had been wrecked by 




















COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


ee 


NO OTHER LINES 
BEST POLICIES 
LOWES * RATES 


eee 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY‘ INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 























continued this line some years ago and has 
devoted all its time to writing surety bonds tor 
It has several spe- 
cial men out in the States now checking up the 
banks as fast as they serve notice of withdrawal 
from the State guaranty with a view of bid- 
ding for the business as soon as these banks 
need surety bonds for public deposits. 


bank employees and banks. 


Check Virginia Accident Records 


RicHMonD, VA., May 25.—The actuarial divi- * 
sion of the Virginia Bureau of Insurance is 
checking a record of Virginia industrial acci- 
dents and awards over a perod of three years. 
When the check has been completed, the tabu- 
lation will be submitted to the National Coun- 
cil of Workmen’s Compensation Insurance. 











than the supply. 


the prevailing conditions. 


surance Digest. 





FIDELITY and DEPOSIT 
COMPANY 


BALTIMORE 





Fidelity and Surety Bonds and 


Burglary Insurance 


= 





True Words, Gentlemen 


has been and is growing by leaps and bounds;jbut the 
demand for capable bond agents still is much greater 
Real ability on the agent’s part is necessary, 
but the earning capacity of those able to land the right class 
of business makes the rewards well worth fighting for. 


66 Paton income from Fidelity and Surety sources 


“Don’t be frightened into fearing that only extraordinary 
men are able to write Fidelity and Surety bonds. 
men can and are earning big incomes from this class of business; 
but they are men who are resourceful and enthusiastic; men 
who can make friends and hold them; men who know human 
nature; men who are willing and able to make a thorough and 
intelligent investigation of contractural relationship; men 
who can size up a business situation in such manner as to de- 
termine whether the extension of credit is justifiable under 


“Tf you are not yet getting your share of the commissions 
from this source, it’s high time you opened your door to this 
profitable and growing source of premiums. 
too, that cultivation of this class will take you into avenues 
that lead to the acquisition of other desirable lines. One 
agent who recently wrote a receivership bond discovered upon 
investigation, that the company for which the receiver was 
appointed was without several classes of needed protection. 
In the end he was authorized to write more than forty policies 
for the company, including compensation, liability, tornado, 
fire, automobile and several other classes.’—American In- 


Compensation Insurance in 
the United States 


Workmen’s 


One of the most interesting and instruc- 
tive compilations of insurance facts which has 
yet been gathered together is that entitled 
“Workmen’s Compensation Insurance in the 
United States,” which was written by Ralph H. 
Blanchard, Ph.D., of Columbia University, as 
a report to the International Labor Office at 
Geneva. State funds, disability benefits, wait- 
ing periods, classifications of injuries and 
diseases, per cent of wages paid as compensa- 
tion, legal distinctions and many other items 
dealing with the application of workmen’s 
compensation laws are exhaustively discussed 
together with a detailed explanation of pro- 
cedure in the several States. 










Just ordinary 






You will find, 











PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 


| 

| 

1 

| 

| If you are not already adequately repre- 
' sented in this territory I will be glad to have 
| full information regarding an agency connec- 
{ tion with your Company. 
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Incorporated by the , 


State of Illinois, 1895 


Founder 


Since the foundation was laid 


for this great organization we 


have paid to policyholders more 


than $1,200,000. 


CLAIMS PAID “ON SIGHT” 


We write both ordinary and in- 
dustrial business, and are justly 


proud of our record. 











For Safety’s Sake— 


Insure In The Globe 











GLOBE MUTUAL 


LIFE INSURANCE 
COMPANY 


431 S. DEARBORN STREET 


CHICAGO, 


ILLINOIS 


T. F. BARRY 


~ 


Indianapolis Life 
INSURANCE COMPANY 


Growing Steadily 
1925, Company’s Biggest and Best Year 


Insurance in Force—De- 1925 $55,000,000 .00 


cember 31, 1924 46,628,000 .00 
GDM cccccuccenttes ees $8,372,000.00 
AREER osc biecstoerarecs seacerte 1925 $5,475,000 .00 
1924 4,612,000.00 
MIRON ssn aie aieia siealaiow rioters cioetentere $ 863,000.00 
Reserves, Liabilities, and other 
aE en RE acne i $5,050,000 .00 
Admitted surpius .. 340,000 .00 
Death Claims (Percent of 
expected 40.5)........... 1925 $196,894.71 
Death Claims (Percent of 
expected 42.7)........... 1924 171,954 .77 


Dividends to Policyholders..1925 $194,963.11 
1924 160,504 .44 

GOINGS ioe ean $ 34,458.67 
Total Paid to Policyholders.1925 $494,218.10 
1924 413,235 .26 


GAIN coccinea e ee $ 80,982.84 
Premium Income.......... 1925 $1,541,566 .98 
1924 1,381,342 .52 

GAIN sauces news eee $ 210,224.46 
Interest Income........... 1925 $261,888.16 
1924 226,129 .47 

OY | ea ee ROPER AL ie Oe nee $ 35,758.69 
Total TNCOME «6.66: <sc60 s.6ai0d 1925 $1,885,319 .48 
1924 1,619,825.60 

GAIN saccc rec ctoe ee $ 265,493.88 


Operating in Indiana, Illinois, Michigan, Texas, Ohio, 
Minnesota, Iowa, and Florida. 

Attractive Agency connections direct with Home Office 
Address: Frank P. Manly, President, or Joe C. Caperton, Agency Mgr. 
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Facts in the Case 
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REYES 


Continental Congress Adopted a resolu- 
tion Declaring for Independence July 2, 
1776. 


Declaration of Independence unanimous- 
ly and formally adopted by Congress and 


— SS 






























signed by the President, John Hancock of MG 
Massachusetts, July 4. fi 

} 
Declaration Engrossed on Parchment NY 





De? 


BOAT) 


and presented to Congress August 2. John 
Hancock again affixed his now famous signa- 
ture and declared, “I write so that George 
the Third may read without his spectacles.’’ 
Forty-nine others then signed, and later the 
entire fifty-six who adopted the Declaration. 











i 


= 
Na 






The Original Parchment Copy thus 
signed is preserved under wax and glass in 
the Library of Congress at Washington, 
D. C., where ‘‘All Nations may behold it and 
Time shall not efface it.” 
















The John Hancock 
Mutual, so far as 
known, is the only 
source from which 
any American citi- 
zen can obtain free 
a true facsimile of 
the Declaration of 
Independence. 


Inquiry Bureau, 197 Clarendon Street, Boston, Mass. 
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Lire INSURANCE COMPANY 
OF BosTOM, MassacnySErts 
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Miscellaneous Insurance 
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ACCIDENT 

Where facts are undisputed, court should 
decide if the policy applies. Automobile rider 
covering injuries to assured “while riding in” 
car construed. 

The insured was cov ered by an endorsement 
on his policy against “bodily injuries through 
external, violent and accidental means, while he 
is riding in, opet rating or caring for a private 
automobile.” Plaintiff riding dow na 
mountain road of steep grade when the driver 
to change gear lost control of 


was 


in attempting 
the car. When he finally got it under control, 
he found the deceased had disappeared. Upon 
returning, he discovered the insured lying un- 
conscious in the center of the road, and so 
hadly injured that he died the next day. 

The insurance company claimed that the in- 
sured was not injured while riding in the car. 
Held, however, that the accident was the natu- 
ral and reasonable result of loss of control of 
the car in which the insured was riding. The 
purpose of the policy was to protect the insured 
fron the time he started riding until the end 
If the company had intended 
from jumping from 


of the journey. 
to except injury resulting 
the car, it could have easily written this pro- 
vision into the policy. 

Case reversed and remanded for new trial. 
Wright vs. 7Etna Life Ins. Co. (Cire. Ct. of 
Apps., Third Circuit), 10 Fed. Rep. (2nd) 28r. 


FIRE 

Reopening of case and calling of witnesses 
after jury disagreement held error in an 
action on fire policies, removed from the state 
to the federal court, the judgment in the state 
court in one of the cases not removed was 
not controlling. Absolute personal knowl- 
edge of the insured that proofs of loss were 
false is not required to defeat recovery. 

The insured was doing business as the Ann 
Arbor Stamping and Metal Company. By a 
group of policies, she carried insurance of $94,- 
000 on the buildings, $71,000 on the equipment 
and $210.000 on stock and materials. After 
fire, she filed proofs claiming loss of $560,000, 
of which $375,000 was for stock and material. 
As the plaintiff was indebted to the Ann Ar- 
hor Savings Bank, only part of which indebt- 
edness was secured, she assigned her claim 
against the insurance companies to the bank’s 
cashier to collect and return the surplus to her. 

The companies denied liability and claimed 
that the proofs of loss were false. Suits were 
brought in the State court upon all the poli- 
cies but the non-resident defendants removed 
their cases to the Federal Court. All of these 
Cases were tried as one case and judgment was 
obtained by the defendant. 

After the case was closed, the jury were 
tnable to reach an agreement and so reported. 
The trial judge, therefore, announced that he 
would open the case upon his own motion and 


. 


xX CUNSUTAIMC 


he put four witnesses upon the stand, including 

the plaintiff and her husband, none of whom 

had called by either party. Both sides 

disclaimed responsibility for the witnesses. 
Two questions were submitted: 


been 


First—Whether the fire was set by the 
plaintiff. 
Second.—Whether there was fraud in the 


proofs of loss. 

The first question was answered in the nega- 
tive and the second in the affirmative—and the 
Held, 
trial and in its opinion, 
the court held as fol- 


judgment was ordered for the defendant. 
there must be a new 
reversing the judgment, 


lows: 
First.—That the judgment in the State court 
in one of the unremoved cases, was not con- 


trolling in the Federal court. 

-That the insured was the equitable 
the cause of action, 
charge for her debts and the bank 
a hona-fide assignee for value—hence the 
the and statements 
interest are admissible in evidence 


Second.- 
owner of subject to the 
cashier was 
not 
admissions by insured 
against her 
on the trial of this case. 

Third.—If the 
proof of loss was materially false and was be- 
lieved by the insured to be false, her absolute 
personal knowledge that it was false is not 
in order to defeat recovery. There 
must be a new trial. 

Walz ws. Fidelity-Phenix Fire 
Company of N. Y., Circuit Court of Appeals, 
6th Circuit, 10 Fed. Reporter (Second Series), 


page 22. 


insured’s statement in her 


necessary 


Insurance 


LIFE 


Complaint properly dismissed when action 
was brought to recover upon a policy of life 
insurance issued but never delivered. 

In December, 10918, plaintiff’s husband ap- 
plied to the defendant’s agent for insurance. He 
was physically examined and his application 
forwarded to the home office. The policy was 
issued and mailed to the agent, but never deliv- 
Insured was taken ill on December 20 
and died on December 31. The application con- 
tained the following clause: 

“It is further agreed that the company shall 
incur no liability under this application until 
it has been received, approved and the policy 
issued and deliverd, and the full first premium 
stipulated in the policy has actually been paid 
to and accepted by the company during the life- 
time of the life proposed.” . 

It was alleged that the applicant paid part 
of the premium at time of application and in- 
tended to pay the balance before he was taken 
ill. 

Judgment dismissing the complaint affirmed. 

Gilman v. Metropolitan Life Insurance 
Company, 242 New York, 18 (Court of Ap- 
peals). 


ered. 
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MARINE 


Where the bill of lading is silent as to 
place of stowage the law implies contract 
for carriage of goods under deck. Evidence 
of usage of carrying films on deck is not 
admissible to vary the terms of the insur- 
ance contract providing for carriage below 
deck. 

The certificate of the 
defendant was an agreement to pay $12,000 in- 
conditions but it was 
“soods were under- 


insurance issued by 
surance under certain 
expressly stated that the 
stood to be under deck” unless 
pressly stated hereon.” 

There was no exception later stated 
when the goods were transported they 
not carried under deck. The assured attempted 
to recover upon proof of usage or custom 
showing that goods were allowed to be stowed 
on deck. Held, however, that where the ex- 
press terms of the policy repel the inference, 
as in this case, the usage of the trade does 
I-ven 


“otherwise ex- 


and 
were 


not form part of the policy contract. 
though nothing were stated as to the place of 
stowage, the law would imply a contract that 
the goods would be carried under deck. 
Transatlantic Shipping Co., Inc., vs. St. 
Paul Fire and Marine Insurance Company, Cir- 
cuit Court of Appeals, Second Circuit, 9 Fed. 
Second Series, 


Reporters, page 720. 


FIRE 


Oral contracts of insurance are valid—the 
appearance of apparent authority determines 
whether the fire insurance agent has sufficient 
authority to bind his principal by oral con- 
tract. Breach of condition in policy is an 
affirmative defense which must be pleased. 

Upon action brought for amount of loss by 
fire the defendant contended that an oral con- 
tract of fire insurance was unlawful under the 
Washington statutes. It based its claim upon 
the statutory provision which read as follows: 
“No fire insurance company shall issue any fire 
insurance policy in this State other than on 
form known as the New York Standard Form.” 
Held, that this statute does not prohibit oral 
contracts. It was also claimed by the defend- 
ant that its agent had no authority to bind it 
by the oral contract. It appeared, however, 
that defendant had requested the Insurance 
Commissioner to issue an agent’s license to its 
agent. The license was issued and thereafter 
the agent was held out as authorized to effect 
insurance for the defendant company. 

It further appeared that the policies written 
by the agent would be dated as of the date of 
the original application by the insured. Held. 
that the authority of the agent was therefore 
sufficient to protect the assured for the period 
of 3 or 4 days required for transmitting the 
application and receipt of approval thereof 
from the insurance company. 
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SANBORN & SLOAN, Ltd, 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 


401 ROYAL BANK BLDG., 


TORONTO, Ont. 








Prominent Agents and Brokers Actuarial 
LEON IRWIN & CO., Ine., New Orleans, La. 
Representing * 
Fidelity Phenix Fire United States Fire Nationaal Fire of GEORGE B. BUCK 
of New York of New York Hartford ACTU 
Automobile of Hart- National Liberty of New Amsterdam ARY 
ford ‘ew York Casualty Ce. 
Srandard of New State of Penn. Indemnity Company Specializing in Employees’ 
York t of New of America Benefit and Pension Funds 
National Union of ork 
Pateburgh BROKERS’ LINES SOLICITED 25 SPRUCE ST. NEW YORK 
Actuarial SAMUEL BARNETT 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consuiting Actuaries 


Audits Calculations 
Examinations 


50 BROAD STREET 


Consultations 
Valuations 


NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








A.SIGTENHORST,F.A.1I.A. 
CONSULTING ACTUARY 


National City Bank Blidg., WACO, TEXAS 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropi¢al Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES 
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CONSULTING ACTUARY ie 
INSURANCE LAWYER Statisticians 
502 Forsyth Bldg. ATLANTA, G —$—$—$—$— 
. Undervwrite 
COPELAND and COTHRAN Statistical 


CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 








E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 





We render complete statistical service and 
relieve you of the pressure af annual statement 


filing. 


We are also equipped to prepare eaneeliation 
and reinsurance sehedules, or handle any job 
where the use ef tabulating maehines or comp- 


teometers is desirable. 


Phone; BEEKMAN 1461 


New York City 


81 Fulton 


St. 


Bureau, Inc, 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE /BLDG. 
NASHVILLE, TENNESSEE 











L. A. GLOVER & CO. { 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 








A valuable book devoted to the service 
of those engaged in a most important 
branch of life insurance service. 


INDUSTRIAL LIFE INSURANCE 


sets forth the history of the business, 
explains its problems and tells agents how 
to conduct and increase their business. 


It is 


A Guide to the System of Industrial 
Life Insurance 


A Source of Inspiration and Helpful 


A Reliable Text Book 


Liberal Discount on 
Quantity Orders 


THE SPECTATOR COMPANY 
NEW YORK | 
’ ’ i 


CHICAGO 


(In” Press) 


INDUSTRIAL LIFE 
INSURANCE 


New edition, revised and enlarged 


HISTORY, STATISTICS, 
CANVASSING[HELPS and SUGGES- 


TIONS 


Hints 


PRICE $3.50 


PLANS 
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INSURANCE STOCK QUOTATIONS 


All Bids and Quotations Subject to Con- 
firmation 


The following quotations are from reliable 
New York and Hartford stock houses and if 
any of our readers are interested in stocks not 
appearing in this list, the Research Bureau of 
Tue SPecTATOR will endeavor to give to any 
correspondent whatever information may be 
desired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading. 





Brd Offered 
Agricultural 
mde Os EOOURIG. Ihe Yio ccc0ce sees 245 265 
Aetna Insurance (Fire) 
Roy T. H, Barnes & ~ Hartford.. 5385 550 
Gilbert Elliott & Co., N. Y........ 540 560 
ic. Casualty and Surety 
y T. H. Barnes & Co., Hartford. . 700 760 
naan Y Life H.R. 
Gilbert Elliott & Co., N. Ef atdiereeave 620 640 
J, k. Rice, Jr., & Co,, N,V... +0. 620 640 
Roy T. H. Barnes & Go., Hartford. 610 620 
Jos. Walker & Sons, N. Magan 625 635 
Aetna Life Rights 
—e Biiott & Ce. NN: Vivccccses 207 212 
y T. H. Barnes & Ce., Hartford. . 205 210 
i Walker & Sons, N. , area 210 214 
American Alliance 
Gilbert Elliott & Co., N. Y........ 300 8 310 
American Surety 
Gilbert Elliott. C0. Ne Visccccce 168 172 
Curtis & Sanger, N. OREO 169 173 
Gude, Winmill & Co., N. Y......... 169 173 
Assurance of America 
Gude, Winmill & Co., N. Y........ 200 8225 
Automobile Insurance 
Roy T. H. Barnes & Co., Hartford. . 225 275 
Gilbert Elliott & Co., N. Y........ 240 270 
Carolina Insurance 
Gilbert Elliott & Co., N. Y........ 28 32 
Gude, Winmill & Co., 1 A> Be 28 32 
J, lee ‘Rice, \: Se. 2 2 Aer 29 32 
City of New Vor 
ilbert Elliott we Co. N.Y os 6s 300 §=310 
Gude, Winmill & Co., N. Y........ 300 =. 310 
poe GA ee en 295 305 
Connecticut General Life 
Roy T. H. Barnes & Co., Hartford.. 1375 1425 
Continental 
Gilbert Elliott & Co., N. V........ 122 127 
Gude, Winmill & Co., 1 2 a 124 127 
; ie Rice, | Ae A 124 128 
‘odd & Leonard, NA a 124 128 
Fidelity-Phenix 
Curtis & Sanger, N. V..........4. 175 180 
Gilbert Elliott & Co., N. Y........ 175 180 
Gude, Winmill & Co., N. Y........ 175 179 
I Re. Rise, Je.,. 4 C6., Ws Vescccse 175 180 
odd & Leonard, EVs. Wosvia 6 e0scee-e > 174 178 
Franklin Fire 
Gilbert Elliott & Co., N. ¥Y........ 175 185 
Teciee, Ir. & Co. ME We... .-6s.0 175 180 
Glens Falls 
Gude, Winmill & Co., N. ¥....... 37 40 
Globe & Rutgers 
Gilbert Elliott & Co., N. Y........ 1350 1425 
sme, MCG, Jf., & CO: Ne Yi. cscccs 1400 1450 
Jos. Walker & Sons, N. Wis saeceoes 1390 1410 
Great American 
Curtis & Sanger, N. i 284 288 
Gilbert Elliott & Co., 284 289 
Gude, Winmill & Co., 284 289 
Todd & Leonard, N. ¥ 285 288 
Hanover Fire 
Gilbert Elliott & Co., N. Y........ 182 192 
‘ee Winmill & Co: gs Wiecwieis'ecc tie 178 186 
i= ICG; 8.5 Oe Oe, Ws Wie ds: 60.8 182 187 
odd & Leonard, WO ccc cocks 182 188 
ayer 
OO. 18, iGo. Na Viess cence 47 53 
Hartford met 
Roy T. H. Barnes & Co., Hartford. 465 475 
Hartford Steam Boiler 
Roy T. H. Barnes & Co., Hartford. 650 675 
Home Insurance 
Curtis & Sanger, N. V......... aac 339 344 
Gilbert Elliott & Co., N. Y........ 336 341 
7-2 a CO, Ne Mivcc cee 337 341 
62 Rice, Jr:, & Co. Ne Vie octcaice 337 342 
odd & Leonard, ING Wiebe itaeeeene 338 342 
Homestead 
J. K. Rice, Jr., &-Co., N. Y......: 27 30 
Gilbert Elliott’ & Ca, Na Wee osccss 26 30 
Importers & Exporters, 
urtis & Sanger, N. Y............ 65 70 
Insurance Co. of North age 
erg Elliott & bt ES Wivisceas 50 53 
Todd & Leonard, N. Y............ 51 53 
Milwaukee Mechanics 
‘odd & Leonard, N. Y........... : 3234 
National. Fire : 
Jos, Walker & Sons, N. Y......... 710 725 
Roy T. H. Barnes & Co., Hartford. 700 715 
National’ Surety 
Curtis & wager, I Wik cccccccace 207 38211 


National Union Stock. 


Todd & Leonard, N. Y............ ae 225 
National Union Rights 
Todd & Leonard, N. Y............ 5 10 


New Jersey Fire Ins. 


Gilbert Elliott & Co., N. Y........ 33 38 
New York Casualty 

Gilbert Ellott & Co., N. Y......... 100 106 
Niagara Fire 

Gude, Winmill & Co., N. Y........ 215 230 
Northern Insurance 

Gude, Winmill & Co., N. Y........ 260 275 

Todd & Pe i’ Se 260 270 
Pacific, 

J. ie. mise, Je, G CaN. Wicecissss 100, 115 

Gilbert Elliott’ & OO EE 100 110 


Phoenix Insurance Co. 
Roy T. H. Barnes & Co., Hartford.. 520 535 


Gilbert Elliott & Co., N. Y........ 520 530 
Prov.-Wash. 

Jos. Walker & Sons, N. Y......... 300 =315 

‘Todd & Leonard, Ne Wie. ccsccc cess 295 305 
Stuyvesant 

Gilbert Elliott & Co., N. Y........ 215 225 

Gude, Winmill & Co., N. Y........ 210 225 

Todd & Leonard, Ni. Vi... 6c ccces 210 220 
Travelers Insurance 

Gilbert Elliott & Co., N. Y........ 1160 1180 

Jos. Walker & Sons, N. Y.......... 1165 1180 

Roy T. H. Barnes & Co., Hartford. . 1135 1150 
Union Ind. Group 

ee ~— ee CO ING Yo sscescs 18 22 
U.S. Fid, & Guar. 

Jos. Watkec Be: Dts Oo eceacues 197 200 

Gilbert Elliott & Co., N. Y........ 195 200 
U. S. Fire 

Gude, Winmill & Co., N. V........ 135 143 

Gilbert Elliott & Co. 'N. "eee 135 145 
U.S. Merchants and S 7 

Gilbert Elliott & Co., N. Y........ 245 260 
Westchester Fire 

Curtis & Sander. Wi Ye ..0.66 cc cccee 45 47 


Gilbert Elliott & Co., N. Y........ 45 47 
Todd & Leonard, N. Y 


Underwriting Situation Must Improve 
(Continued from page 3) 


pe wealth by fire by the amount of 
not far from $550,000,000, or more than three 
times the annual waste from the cause as re- 
cently as ten years ago. (The preliminary es- 
timate for 1925 is $570,255,921, as compared 
with $548,810,639 for 1924 and $535,372,782 for 
1923.) 

The persistence of this tremendous burning 
rate, not yet offset by such a readjustment of 
premiums as the experience properly calls for, 
has rendered it impossible for the companies as 
a body to derive an underwriting profit from 
their fire insurance operations. In 1925, for the 
fifth year in succession, the fire and lightning 
business of the 200 companies reporting their 
experience to the National Board resulted in an 
underwriting deficit. To give the exact figures, 
210 member companies had last year an earned 
premium income from fire and lightning busi- 
ness of $598,984,128, but this huge volume of 
business was transacted not only with no under- 
writing profit, but with an underwriting de- 
ficit, after providing for losses and expenses 
incurred, of $39,711,350, or 6.63 per cent. It 
will be remembered that in 1924 the fire and 
lightning business of 197 member companies re- 
sulted in an underwriting deficit of $39,352,912, 
or 6.89 per cent on an earned premium income 
of $571,273,000; while in the three years from 
1921 to 1923, inclusive, the successive rates of 
underwriting deficit for the member companies 
were, respectively, 1.23 per cent., 2.36 per cent 
and 4.72 per cent. For the period of five years 
from 1921 to 1925 the companies reporting 
their underwriting deficit on their fire and 
lightning business amounting to the tremendous 
sum of $121,940,675, though their earned premi- 
ums from fire and lightning business during the 
period totaled no less than $2,687,402,800. 
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LIFE WORK OF PERCY C. H. PAPPS. 
Mathematician of Mutual Benefit Was. 
Actuary, Author and Prominent 


Citizen 
Percy C. H. Papps, mathematician of the 
Mutual Benelt Life. Insurance Company of 


Newark, whose sudden death from a heart at- 
tack was chronicled in last week's issue of 
Tue Spectator, had a long and honorable ca- 
reer as a life insurance actuary and author and 
as a prominent, public-spirited citizen. 

Mr. Papps, a resident of Glen Ridge, N. J., 
was born at Hamilton, Ontario, on May 12, 
1876, and was educated at Port Hope school. 
he was- 


Intering life insurance as a vocation, 





Percy C. H. Papps 


appointegl assistant actuary of the Canada Life 
Assurance Company in 1902 and became actu- 
ary of the Manufacturers Life in 1903. In 
August, 1907, he joined the Mutual Benefit 
Life as actuary and, on 1919, Was. 
made mathematician of the company, remain- 
ing in that post to the time oi his death. 

Mr. Papps was the author of many papers 
discussing actuarial problems in life insurance, 


June 20, 


and was an associate of the Institute of Act- 
Britain. In addition, he was. 
a Fellow of the Actuarial Society of America; 
a Fellow of the American Institute of Actu- 
aries: and a member of the American Mathe- 


uaries of Great 


matical Society. 

As a public figure, Mr. Papps was promi- 
nent in civic affairs and was a member of 
Trinitv Cathedral of Newark and treasurer of 
its endowment fund. His clubs included the 
Glen Ridge Country Club; Glen Ridge Club; 
Montclair Athletic Club; Canadian Club of 
New York, and Royal Canadian Yacht Club 


of Toronto. 


Death of Dr. Alvord S. Nichols 

Boston, Mass., May 25.—Dr. Alvord Gates 
Nichels, assistant medica! director of the John 
Hancock Mutual Life, died at the Peter Bent 
Brigham: hospital last week, following an op- 
eration two. weeks prior to that time. He, had 
been assistant at the John Hancock.for' the 
vast two years. 
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és ~\y Premium plan. 
0. C L. BUILDING 
Same Rates for Males and Females. 


Males and Females alike. 


B. R. NUESKE, President 





Double Indemnity and Monthly Disability Income features for | | | | | 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D.C., Fla., Ga., Iil., la., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY ie Res. | 4] Merchants 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Our Agents Have 


A Wider Field— . 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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Blame Yourself on 


If this message doesn’t lead 
YOU to a larger Income! 


Take any ten average men who are 
struggling along with low pay. With- 
out prejudice, analyze each case. 
You will find in every instance each 
of them is solely to blame for his poor 
earning power. Every one of them 
has had a golden opportunity. They 
have either failed to recognize it, or, 
recognizing it, lacked the courage to 
follow it up. Now comes your chance. 


Opportunity is Ringing YOUR Doorbell 


Many National Life salesmen increased their income by 
50% last year. One salesman began writing business in 1918 
and for a period of 87 months has hung up an average monthly 
production of $46,219.00. You can do as well. 


The National Life has five popular low-cost policies which 
meet all forms of competition and make for larger incomes. 
Correspondence invited. 


AGENCY DEPARTMENT 


National Life Association 
Home Office: DES MOINES, IOWA 











DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of 
the times, never slow, never hasty,—always forward to accomplish- 
ment.” 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been dis- 
tinctive. and the notable changes and developments now mark- 
ing its history in meeting the requirements of increasing demand 
and a quickening growth are evolved from almost a century of 
experience and success. 

Policy contracts completely revised in 1925. New contracts 
attractive in appearance. phrased in every-day language ‘“‘easy 
to read.”’ easy to understand and to construe. They contain 
all the old provisions justified by experience and all the new 
warranted by science and by the knowledge of experience. 
Improved Disability and Double Indemnity Benefits—under 
new provisions. 

Salary Deduction (allotment) Plan of insurance now written 
by the Company. 
, Children’s Insurance now written on standard forms. ages 
0 to 15. 

An increased Dividend scale in 1926—the sixth consecutive 
increase. 

A majority of policy loans granted locally at Managing 
Agency Offices. 

The Company writes all standard forms of insurance. Same 
terms to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward- 
looking and forward-moving in accord with the new spirit and 
new demand of the times. 


Those who contemplate taking up 
field work are invited to apply to 


THE MUTUAL LIFE INSURANCE COMPANY 
OF NEW YORK 


34 Nassau Street New York City, New York 
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Loans That “Never Come Due” 


HEN visiting with a lawyer friend, 
W in Chicago a short time ago, he 
asked me this question: 

“Why do life insurance companies allow 
and encourage their patrons to borrow on 
their policies and then make so little effort 
to have the loans repaid and the policies freed 
of these debts?” 

“T am not aware,” 
is the case.” 


I answered, “‘that such 

“The experience of that man you just saw 
leaving my office is one instance and | could 
cite many others of the same kind,”’ contin- 
ued the lawyer. ‘“This man,” said he, ‘has 
$48,000 insurance, some of it paid up, on 
which he has borrowed at various times and 
still owes $20,000. Some of the loans have 
been running for 10 to 15 years. Formerly 
this man was a prosperous contractor and 
his credit was good at the banks. When I 
asked him why he had borrowed on his in- 
surance, his answer was: ‘Because it was so 
easy and the interest rate was lower than that 
charged by the banks.’ When I asked him 
why he had not paid off the loans long ago 
when he was prosperous and not leave in 
doubt his family bread and butter and his 
own support in old age, his answer amazed 
me, 

“Why,” said he, ‘those loans never came 
due. They are not bank loans. They never 
asked me to pay them; all they did was send 
me interest notices once a year and [| just 




















By WILLIAM T. NASH 


went on paying the interest year after year 
and thought nothing more about it.’ 
“Now,” said my friend, “‘you will under- 
stand the meaning of my question and | have 
often wondered why the companies make it 
so easy for the insured to mortgage his 
insurance and then allow these loans to be 
increased from time to time and to run on 
and on until they defeat wholly or in part 
every purpose for which the insurance was 
taken. This man was once prosperous but 
now reverses have come and he is a wreck 
both financially and physically and all, in 
cluding his life insurance, is gone. He jeo- 
pardized the most precious thing he owned 
because it was made easy for him to do so. 
And he allowed his policies to remain in 
jeopardy until it was too late, all because 
because ‘they 
Now who 


‘the loans never came due;’ 
never asked him to pay them.’ 
do you think is most to blame for the fail- 
ure of this man’s insurance to perform its full 
mission, the insured himself or the com- 


pany >” 


LESSENING DISAPPOINTMENTS 

Such disappointments might be consider- 
ably lessened if companies in their loan appli- 
cations would ask the question, ‘‘for how long 
do you wish to borrow this money?” and 
thus firmly fix in the borrower’s mind the fact 
that the loan is for a definite length of time 
and that he is expected to meet it when due. 
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And instead of sending an interest notice, the 
company, at the proper time, would notify 
the borrower when his note would be due 
and say nothing at all about interest or about 
the company’s willingness to renew the note. 
This would cause many borrowers to pay off 
their loans in full or in part when due; they 
would know from the first when their notes 
would fall due and would be prepared to 
meet them the same as they would a note at 
the bank. 

With all the demands there are upon the 
average man—notes that never come due,— 
obligations that are not definite and pressing 
are likely to be neglected or shirked alto- 
gether. 

If policy loans are made for a definite 
time, the same as are bank loans, (the shorter 
the time the better), and this be supplemented 
by the repeated sending out of suitable edu- 
cative literature showing the danger of al- 
lowing such loans to run on and on indefi- 
nitely, there undoubtedly would be fewer dis- 
appointments of the kind mentioned above. 





Send Greetings By Air Mail 

The opening of the new air mail route from 
Dallas, Tex., to Chicago, Ill., was celebrated by 
two large insurance companies along the 
route. The National Fidelity Life Insurance 
Company, of Kansas City, Mo., and the Fed- 
eral Surety Company, of Davenport, Iowa, 
sent greetings to their friends and agents by 
the first plane to make the route. 
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LIFE INSURANCE EDUCATIONAL SECTION 


The Economie Importance of Asthma 


By Freperick L. Horrman, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America 


The relative significance of asthma as a 
factor in the social and economic life of the 
nation is not revealed by the mortality which 
approximately is only about 2500 a year, but 
by the case incidence which is enormously 
larger. The only really definite data on the 
subject are those of the army experience dur- 
ing the world war, which may be briefly re- 
ferred to as follows. The total number of 
cases of asthma during the war experience 
April 1, 1917, to December 31, I919, was 7445 
or at the rate of 2.01 per 1000. The number 
of deaths from asthma, however, was only 33, 
or at the rate of 0.44 per 1000. The ratio of 
deaths to cases was, therefore, 1 death to 226, 
which, applied to the 2500 which approximately 
occur in the United States Registration Area, 
during the year, would give an annual num: 
ber of cases of asthma in this country con- 
servatively estimated at more than one-half 
million. The army experience also shows the 
number of disabling days’ sickness caused by 
asthma given as 190,000, or about 25 days to a 
case, which applied to 560,000 cases for the 
country at large would give about 13,000,000 
days’ absence during the course of the year. 
It is assumed that the average cost due to loss 
of labor, time, nursing and medical care is 
placed at $5.00, and we have a constructive 
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economic loss of $65,000,0co a year. Asthma, 

therefore, is a factor of considerable impor- 
tance collectively reaching staggering amounts. 
Yet, it is curious that asthma should never 
have attracted anything like the attention which 
the facts obviously called for. It, has, there- 
fore, seemed worthwhile to make a brief in- 
quiry into the essential facts of asthma mor- 
tality as to which fairly trustworthy informa- 
tion is available. For the country at large, 
for 1924, the mortality rate from asthma was 
20 per million. The rate varies widely in dif- 
ferent sections of the country, but apparently 
does not follow well-defined lines of geo- 
graphical distribution. Thus, for illustration, 
in 1921, for California, the rate was 25, while 
for Colorado it was 36. It was as high as 31 
for Delaware and as low as 18 for the District 
cf Columbia. It was 20 in Indiana and 31 
in Kentucky. It was 20 in Louisiana and 17 
in Maine and 15 in Connecticut. It was only 
*14 in Maryland and lower still, or only 10 per 
million in Massachusetts. But for Michigan 
the rate was 24, while for Minnesota it was 
only 13. For Mississippi it was 12 and for 
Missouri 21. 

It was 19 for Montana, 23 for Nebraska, 20 
for New Hampshire, 16 for New Jersey and 
only 13 for New York. For North Carolina 
the rate was 18 and for Ohio 20. For Ore- 
gon the rate was only 10, while for Pennsyl- 
vania it was 30. For Rhode Island it was 13 
and for South Carolina 18, while for Tennes- 
see the rate was as high as 31 and for Wash- 
ington as low as 16 and the same for Wiscon- 
sin, 

The foregoing rates refer only to the year 
1921. It would require an extended analysis 
of the mortality for certainly not less than 
five years to establish more precisely the geo- 
graphical incidence of the disease if it bears 
a definite relationship to topography, climate, 
soil, vegetation, etc. 

One important fact with regard to the 
disease is its uniformly higher incidence among 
the colored population. A illustrations 
will suffice for the present purpose. For Flor- 
ida the white asthma mortality rate was 25 and 
for the colored it is 39. For Kentucky the 
white rate was 24, while the colored rate was 
99. For Louisiana the white rate was 15, 
while the colored rate was 29. For Mississippi 
the white rate was 5, while the colored rate 
was 18. Finally, for South Carolina the white 


few 


rate was only 7, while the colored rate was 20. 

Another striking contrast is the very much 
higher fatality rate from asthma as it prevails 
in England and Wales when compared with the 
United States Registration Area. For 
the rate for England and Wales was 44 per 
million, while the rate for this country was 
only 20. During the 11 years, 1914-24, the 
Ienglish rate has been as high as 62 per mil- 
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lion in 1918, while the lowest rate was 44 in 
1921. In 1924 the English rate was 54, of 
respectively, 63 for the male population anq 
45 for the female population. In 1914 when 
the rate was 49 per million the rate was 57 for 
the male population and 41 for the female 
population. It is, therefore, a safe conclusion 
that asthma prevails in fatal form consider. 
ably more among men than among women, 

The army experience reveals some very jp. 
teresting additional facts regarding complicat. 
ing diseases met with in cases in which asthma 
was considered the major cause of illness. The 
principal prevailing complication was_ bron. 
chitis, met with in 593 instances. This was fol- 
lowed by pulmonary emphysema in 270 cases, 
All other complications are represented by less 
than 100 cases, the most important being in- 
fluenza, with 65 cases, chronic tonsilitis with 
49 cases, bronchial pneumonia with 47 cases, 
pulmonary tuberculosis with 55 cases and acute 
tonsilitis with 39 cases.* A fact not generally 
known is that chronic brofichitis prevails at 
a very much higher rate in England and Wales 
than in this country. For to11, for illustra- 
tion, the mortality from chronic bronchitis for 
England and Wales was 264 per million, or 
respectively, 308 per million for males and 22 
per million for females. The corresponding 
mortality from chronic bronchitis for the 
United States Registration Area for 1921 was 
only 30 per million. Hence, both asthma and 
chronic bronchitis prevail at a much _ lower 
rate of frequency in the United States than 
in England-Wales. How far this conclusion 
applies to other countries has not as yet been 
carefully worked out, but the field for inquiry 
is certainly one suggestive of useful results in 
the furtherance of an effort to comprehend 
more clearly the true significance of asthma 
and the conditions which give rise to its ot- 
currence. 

In this connection it may be of interest to 
quote the results of an investigation made by 
the Medico Actuarial Committee of American 
Life Insurance Companies reported upon a 
number of years ago, but still useful for the 
purposes. This investigation considered cases 
presenting a history of attacks of asthma with- 
in five of application for insurance. 
These were divided into four groups and the 
subsequent mortality experience was ascef- 
tained. For all groups combined the ratio of 
actual to expected mortality was 121 per cent. 
The ratio was highest in the fourth group 
which had been exposed previously to two of 
more attacks, the last one of which had oc- 
curred between two and five years prior to ap- 


vears 





*Astmah, however, was a secondary or complicating 


affection in 1.,300 admissions, chiefly the following: 
Influenza, 229; Pul. Tuberculosis, 126; Functional 
cardiac disorders, 54; Bronchitis, 282: Brocho Pnew- 


monia, 56, all the remaining and almost innumerable 
diseases being represented by less than fifty admis 
sions. (Medical and Casualty Statistics of the Wat; 
Part 11, Army Medical Department, 1925.) 
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plication. In this group the ratio of actual to 
expected was 129 per cent. The details of the 
experience are given in the table following: 


MORTALITY FROM ASTHMA-MEDICO 
ACTUARIAL EXPERIENCE 


Deaths 
Actual to Ex- 
pected Deaths 


Expect. 
Ratio of 


Actual 
Deaths 


Groups — 
K, A—Existing at examination, 
or one attack within 2 
years of application.... 56 
B—one attack between 2 and 
5 years prior to applica- 
MERI aa is screinresRin.eie-e wince ware 42 40.33 104 
E—Two or more attacks, the 
last within 2 years of ap- 


46.54 120 








plication ....ccccsesece 131 105.40 124 
F—Two or more attacks, the 
last one between 2 and 5 
years prior to application 45 34.92 129 
Total: 22..iieeeaececs 274 227.19 121 


Through the courtesy of the Division of 
Vital Statistics of the United States Census 
Office, I have been furnished with a table of 
asthma death rates for the fifteen years ending 
with 1924. This table, which is for the regis- 
tration area, indicates a gradual decline in the 
asthma death rate from a maximum of 2.7 per 
100,000, or 27 per million in 1910 to 20 per 
million in 1924. The facts in detail are given 
in the following table: 


MORTALITY FROM ASTHMA-UNITED STATES 
REGISTRATION AREA—1910-1924 


(Rates per 100,000) 


Rate Rate 

per per 
Year No. 100,000 Year No. 100,000 
ys eee 1454 2.7 TONS. 6:0:5.6:0 2114 2.6 
i ee 1578 2.7 TOES. 6.06 ue 1839 2.2 
Se 1588 2.6 uD ee 2116 2.4 
WIS. occe 1578 2.5 1921 1783 2.0 
po ee 1632 2.5 ee 20386 2.2 
MBI Ds v.06 6:0 1664 2.5 TORS vcaces 2179 2.3 
WIG. 5 c-0:6 1752 2.5 1924 2022 2.0 
| Sr 1819 2.4 

The actual mortality from asthma in the 


United States Registration Area in 1924 was 
2022. It is, therefore, safe to assume that the 
total mortality for the entire country will 
not be in excess of 2500 deaths per annum. 
It is, therefore, not so much as a cause of 
death that asthma is a matter of national con- 
cern as it is in the nature of a widespread 
affliction seriously complicating other diseases 
and, no doubt, contributing to deaths from such 
diseases, although the facts are as yet but 
rather imperfectly understood. For the pres- 
ent I would draw particular attention to its 
wide geographical distribution and the ratio of 
deaths to cases of the army experience which 
is approximately 1 to every 226. From the lat- 
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ter point of view the disease is of no small 
measure of economic significance in that it is 
frequently of many years’ duration involving 
heavy medical expenditures and frequently pro- 
longed incapacity for work. Asthma is rarely 
fatal except among the very young and the very 
old. In 1920 the death rates for the registra- 
tion States start with a rate of 7 per million 
at ages under 5, falling to 1 per million at 
ages 5 to 14, rising to 6 at 15 to 44, to 47 at 
ages 45 to 64 and to 227 at ages 65 and over. 
It was somewhat more fatal among males. 
At all ages the male death rate from asthma 
was 26 per million, against 21 per million for 
females. At ages 65 and over these rates are 
respectively, 247 for males and 208 for females. 

The only other factor to which I would call 
attention is the decidedly higher rate of fre- 
quency of asthma as a cause of death in the 
United Kingdom, and I would strongly urge 
in this connection a more extended study of 
the international distribution of the disease as 
perhaps the only means of determining facts 
of more precise etiological significance. I would 
fail if, in this connection, I did not give ex- 
pression to my profound admiration for the 
treatise on Allergic Diseases, by W. Storm 


Van Leeuwen, M.D., direcsor of the Phar- 
maco-Therapeutic Institute, Leiden, Holland, 
recently published by Lippincott Co. I cannot 


too strongly recommend this book to those who 
wish to pursue the subject in its broader as- 
pects. The author considers among other mat- 
ters such questions as house dust, skin reac- 
tion and the influence of climatic factors. He 
deals in some detail with bronchial asthma in 


Zeeland, Holland and in Switzerland. On the 


question of etiology he observes “that there is 
no doubt but that many asthmatics have in- 
herited a predisposition for acquiring allergic 
diseases.” All authors agree that the number 
of allergic patients showing hereditary factors 
amounts to about 50 per cent. On the other 
hand, it is beyond question that people of com- 
pletely normal disposition may also, by suffi- 
ciently long contact with allergens, acquire 
allergic diseases. He observes in this con- 
nection that the “observations of Ancona on 
epidemic asthma leave no doubt on this point.” 
He holds the view that “one of the main fac- 
tors of hereditary and other predispositions con- 
sists of an increased permeability of vulnerabil- 
itv of the skin and mucous membranes,” and 
he holds further that it has been found that 
“so per cent of our asthmatics have suffered 
in childhood from a peculiar form of eczema, 
while 30 per cent have suffered from bron- 
chitis prior to the onset of the asthma attacks.” 
Starting from these facts he concludes that 
“allergic diseases are caused by the inhalation 
or ingestion of substances which are toxic to 
the patient. These substances be toxic 
in the first instance or they may be purely 
allergens, i.e, only active after sensitization.” 

It should perhaps have been pointed out that 
the author in 1919 during a visit to the United 
States had the privilege of discussing with 
Dr. Chandler Walker of Boston his well-known 
work on “Human Sensitization.” I have gone 
sufficiently into the general theory of Dr. Van 
I.eeuwen to emphasize its practical importance. 
The book includes an excellent bibliography 
which wili aid those who wish to further pur- 
sue this interesting subject. 
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Selling the Prospect’s Wife 


By Frank H. Witttams 


Every now and then the life insurance sales- 
man gets up against a case where he has to 
sell the prospect’s wife as well as the pros- 
pect himself and the question then arises as 
to what is the best way to put the sale over. 

Some life insurance salesmen are particu- 
larly successful in cases of this sort and it 
will, no doubt, be interesting and valuable to 
other life insurance salesmen to hear about the 
methods used with especial success in such in- 
stances. 

One Sates TALK 

“Every time I have to sell the prospect’s 
wife,” said one live wire Western salesman in 
explaining his methods, “I always make it ap- 
pear that the wife wants to help her husband 
get ahead. 

“T always lay off the thought that the wife 
may profit by the insurance through the death 
of her husband. Instead of emphasizing that 
features of the proposition I always stress this 
thing of the wife helping the husband accu- 
mulate an estate which they will live to enjoy 
ogether, 

“*You want to help your husband save money 
which you can both use later on,’ I say to the 
wife, ‘so I know that you will be in favor of 
your husband taking out this policy.’ 

“Practicall every time that I take this sort 
of an attitude with the wife I get her active 

‘terest and help instead of the opposition that 
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I might get if I made it look as though she 
were the only one who was going to prosper by 
the transaction. You know, some wives don’t 
want their husbands to think they’re mercen- 
ary, so when the life insurance salesman says 
the wives are the ones who will profit by the 
purchase of life insurance, they just naturally 
oppose so as to make their husbands see that 
they aren’t mercenary.” 

Perhaps other life insurance salesmen could 
use this same idea with equally good results. 


ANOTHER INSTANCE 

Another live wire life insurance salesman in 
talking about his methods of dealing with the 
wives of prospects, had this to say: 

“When I have to sell the wife of a pros- 
pect I always make a point of telling her 
about the wives of other men who have urged 
their husbands to buy life insurance. Then I 
tell her the reasons why these other wives have 
wanted their husbands to purchase life insur- 
ance—protection for the family, relief of mind, 
less need for worry on the hushand’s part in 
amassing an estate for his family and so on 
and so forth. 

“This sort of thing lets me get a feminine 
viewpoint into my dealings with the wife and, 
of course, women are more impressed by what 
other women are doing in the matter of life 
insurance than they are by simply hearing what 
men think about insurance. 

“T find that this method of handling vhe 
wives of prospects generallv gets splendid re- 
sults for me in the way of putting sales across 
that, otherwise. might be quite difficult.” 

No doubt this idea of appealing to wives bv 
telling them what other wives are doing in 
the matter of life 
with considerable success by other life insur- 


insurance might be used 


ance salesmen. 


Not a Harp Task 

Another striking method of selling the wives 
of husbands was told by an enterprising West- 
ern agent. 

“Selling the wives of prospects 
a very hard task for me,” said this insurance 
salesman. “In selling T find that, 
in most instances, they have prettv thoroughly 
made up their minds in advance just what atti- 
tude they'll take toward the matter. I find that 
in a big percentage of the families where T 
call the insurance proposition has been pretty 
thoroughly discussed. Or if it hasn’t been 
discussed the wives have, at least, done quite 
a lot of thinking about it and so know just 


isn’t such 


the wives 


where they stand on the proposition. 

“So when I find I have to sell the wife of 
a prospect TI draw her out and find out just 
what her ideas'are. And then I base my sell- 
ing arguments in line with her ideas, because 
where it is necessary to sell the wife it is 
generally the case that the wife dominates the 
family. 








Stephen M. Babbit 


President 


HUTCHINSON KANSAS 

















“Suppose, for instance, that I find the wife 
is dead set against endowment insurance, but 
is in favor of straight life insurance. Well, 
believe me, in such a case I sell a straight life 
policy and don’t waste time with the endowment 
proposition. 

“Or suppose that I find the wife is heartily 
in favor of insurance that will make it cer- 
tain the children can get a good education 
while the husband wants the insurance to build 
up a general estate. In such a case I always 
concentrate all my efforts on the proposition 
of providing for the education of the children. 

“And so on. 

“Whenever I side in with the wife in this 
way I get a strong helper. And so I don't 
experience very much difficulty in putting the 
sale across. 

“But when I oppose the wife then the sale 
becomes very difficult indeed because the wife 
is always trying to gum the whole deal while 
the husband holds back for fear of offending 
the wife. 

“And, finally, if I find the wife is entirely 
opposed to life insurance at all, then I say to 
her that I’ll talk to her as if she was going 
to buy the policy for herself, instead of the 
husband buying the policy. This pleases the 
wives and clarifies their vision and so makes 
it comparatively easy to put the sales across.” 

Which surely presents some mighty worth- 
while thoughts and suggestions that may be of 
use to other agents. 


Heirs CLose THE SALE 

A central States salesman who has built 
up a splendid volume of business in a com- 
paratively short length of time, talks about his 
methods of selling to wives in this way: 

“Whenever I have to sell the wife of a 
prospect I say something like this to the 
couple: 

“‘T’m always glad when the wife of a pros- 
pect is interested in the insurance proposition 
because I’m then pretty sure of putting the 
sale across without much difficulty. 

“‘T remember one case I had not so very 
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long ago. The wife was very strong for the 
husband buying the policy. I asked her why 
she was so strongly for it and she told me the 
reason was that it would help her get some of 
the benefits of the money she was helping her 
husband save. She said that if her husband 
didn’t buy any life insurance she knew that 
the money would all go and they’d have noth- 
ing to show for it in their old age. But with 
zn insurance policy they’d have money for 
their old age to enjoy. 

““That was a pretty good way to look at 
it, wasn’t it? Also that lady might have 
added that if her husband died before her 
she’d have enough to take care of her with- 
out having to go to the poorhouse in her old 
age. 

“*Ves, the wives generally appreciate the 
importance of life insurance even more than 
their husbands. So, as I say, I’m always glad 
when the wife takes an interest in the pur- 
chase of a policy because I always feel that 
it practically means a sale for me.’ 

“That line of talk rather flatters the wives 
because it seems to indicate that I think they 
have good judgment. Also they see the value 
of insurance to themselves. And so I generally 
get the wives on my side with this line of talk 
and am able to put across sales that, other- 
wise, I probably wouldn’t be able to make.” 


New Policy of American Bankers 

The American Bankers Insurance Company, 
Jacksonville, Ill., is now issuing a new infan- 
tile policy, known as the infantile industrial 
whole-life policy, preferred, paid-up at age 75. 

The new contract offers a range of bene- 
fits from $170 to $210 for each 5 cents a week 
premium paid. The benefits increase vear by 
year up to a certain age, after which they re- 
main the same throughout life. The policy con- 
tains a facility of payment clause, which makes 
it possible for those who have gone to expense 
for the burial of the insured to be paid the 
benefits in compensation. 
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ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 

During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 
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WILLIAM ALEXANDER’S 
Helping People EDUCATIONAL SERIES FOR 
‘ LIFE UNDERWRITERS C 
To Live Lon ger IN FIVE VOLUMES 
B of t 
3|\| LIFE INSURANCE|]| 
The general mortality rate in the United States and | 
Canada is steadily improving. Five years have been 1. What Life Insurance Is and What It Does age 
added to the average expectation of life in thirteen . , us § 
years. Practice may teach the agent how to sell insur- ’ 
ance, but there are certain truths that cannot be bec 
But in the same period nearly nine years have been gathered while doing field work. But they are fl 
added to the life expectation of Metropolitan Indus- essential to success. They are the foundation fell 
trial policyholders—a gain over the general average principles on which all sound life insurance rests, ac 
of four extra years. and which give it the “strength of the everlasting 
hills.” This book explains these basic facts, loy: 
A continuous campaign for better health has been They are essential to the successful salesman (1) Fi 
conducted by the Metropolitan among these policy- because familiarity with them gives him unbound. ™ 
holders who numbered at the end of 1925 about ed courage, and (2) because they enable him to for 
twenty million people. Trained nurses have been advocate his cause with convincing force. Price 
sent to them when they were sick. Hundreds of mil- $1.50. ere 
lions of pieces of literature have been distributed 
among them. Moving pictures and the radio have 2. How To Sell Insurance 
been used in telling them how to keep well. _ The chief aim of this book, as the title indicates, ( 
The Company believes its improvement in mortality - — 7 Py ienced agent how = do his I 
over the general average is largely the result of this Whil. a aot s ag a repipeneers 
work. It therefore invites co-operation to the end M wae pape f tgp ya oO pe -_ 202 
that all policyholders in all companies may be led to , a ¥ er ve ~~ po yp t a“ , 
achieve their universal desire for many added years to be of value to the agent of experience. it wi 
. . - also be useful to those who are engaged in the work 
of life, health and happiness. ae ° ° 
of training inexperienced agents. Price $2.00. 
HEALTH AND WELFARE 3. The Prosperous Agent Equit: 
This little book is for the guidance of experi- 
Lives saved among Metropolitan In- enced and inexperienced agents alike. It givesa Des 
dustrial Policyholders from 1911 to catalogue of the characteristics—the mental made 
1925, in excess of general mortality ; f h rsa eae: yor : 
| era 240,000 people equipment—ot t © successiul Dusiness man; an sana 
AA NN SAE LO tells how these qualifications can be utilized to the 0., ar 
1925 as aad i, Gia enti oene greatest advantage by the insurance salesman. as age 
eng, Go. .405 cose 66,288 people The instrument with which the agent does the Mr. 
a TY work is hisown mind. The material on which he school 
ropolitan Industrial Policyholders uses this delicate instrument is the mind of another as ma 
ER cd eek imiesitws ox swine wees 32.5% person. It is all important, therefore, that he ment : 
Decline in Metropolitan Tuberculo- should know exactly how to utilize his mental pany 
sis Mortality rate since 1911......... 56.3% equipment. Price $1.50. positic 
Decline in Metropolitan Typhoid ¥ for th 
mortality rate since 1911............ 79.8% 4. The Art of Insurance Salesmanship Ind. 
Decline in Metropolitan Diphtheria This volume takes up the instruction of the to en 
i inten taieaaiael de aii agent where the second volume of this series stops. tna 
Health na we pg in advertise- iii It contains more advanced instruction, and one of cessft 
i Wiles iaaageleeaaaiaiate bis Fo its aims is to stimulate the thought, fire the imagi- =— 
—_ pamphlets distributed free in enn ae nation, broaden the vision, and thus increase the 
Beers be tectua tia taiielinies aa pa vagal Cs a ie gvinlis blocs Tojev ees 49, ’ copies efficiency of life underwriters. Price $2.00. 
oe nursing care for sick Policy- 
hol SRMMR OND -oioiais sis Micie Slain Gia a 2,695,056 visit P 
er pen 5. One Hundred Ways of Canvassing For Life 
Health films shown to more than... 2,000,000 people In 
surance 
Total expenditures for Health and s - i 
Welfare Work among policyholders This concluding volume describes many ways 
I cla caew kine tats biews kos ok $4,056,482.47 of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these “| 
“ . lans. Price $3.50. 
Metropolitan Life Insurance Company , lik 
F. H. Ecker, Vice Pres. Haley Fiske, President THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE CO. 
. 202 So. State St. Suite 314-324 


Chicago, Illinois 











Equitable Life, Iowa, Opens Youngstown 
Office 


Des Moines, I4., May 25.—Announcement is’ 


made by the Equitable Life of Iowa of the 
opening of a new agency office at Youngstown, 
0., and of the appointment of Clyde M. Rice 
as agency manager in that city. 

Mr. Rice began his business career as a 
school teacher. later entering the industrial field 
as manager of the order and shipping depart- 
ment for the Wayne Oil Tank and Pump Com- 
pany of Fort Wayne, Ind. Later he accepted a 
position as welfare and employment manager 
for the Studebaker Corporation of South Bend, 
Ind. Several years ago he left that position 
to enter the life insurance business with the 
#tna Life. where he has been unusually suc- 
cessful as a personal producer and organizer. 


a 


THE SPECTATOR 


INSURANCE EDUCATIONAL SECTION 


The Business of Life Insurance 

Do you know that the average retail business 
is in existence only seven years before failure 
overtakes it? And do you know that countless 
manufacturing plants of all kinds oftentimes 
are unable to survive business depressions un- 
til the “new day” appears? Changing styles, 
new inventions replacing old products—these 
things need cause the life insurance agent no 
concern. In a certain well known and long 
established machinery manufacturing plant in 
this city an order was received early in Decem- 
ber—the first new business of any consequence 
for months and months. In another equally 
well-known plant—a furniture factory, whose 
history dates back well toward the time our 
company was founded—the recent development 
of the radio is the one and only thing which 
enabled it to branch out in a new field and 
save itself from at least partial closing out of 
its business. The reasons, in most cases, are 
simple enough: inability to sell a reasonable 
amount of goods.—Conmutopics. 


DIRECTORY OF INSURANCE LAWYERS 
READY 
Is Published Under Auspices of [nterna- 
tional Claim Association 

Robert R. Harrold, general claim representa- 
tive of the Pacific Mutual Life with offices at 
Chicago, has announced that the Directory of 
Insurance Lawyers with Insurance Law Digest, 
published under the auspices of the Interna- 
tional Claim Association, is ready for distribu- 
tion. Mr. Harrold is charman of the legal 
directory department of the International 
‘(Claim Association and has been in constant 
touch with this work. 

The new publication is expected to take its 
place as a valued reference work in those de- 
partments of insurance companies that are 
confronted with legal problems and the em- 
ployment of attorneys throughout the country. 
To aid the user in the intelligent selection of 
cotinsel, the insurance clientele of each firm of 
attorneys is indicated by a number system and 
classified. About two hundred pages are de- 
voted to digest of the laws relating to insur- 
ance, compiled by lawyers of outstanding repu- 
tation in their respective States in the field of 
insurance litigation. Similar digest for the 
Canadian Provinces and for the Uniform Life 
Act, in force throughout Canada, are included. 


INSURANCE FABLES 


New Series 


10. WISE COUNSEL 
By WILLIAM ALEXANDER 


’ “You will remember,” said the Teacher to his class of Life Underwriters, 
‘that the Apostle Paul said in his Epistle to the Corinthians: ‘Quit you 
lige men! Be strong!’ And I say, Quit you like men, or quit altogether.” 


APPLICATION 
A good motto for life underwriters is in the 10th verse of 9th Chapter 
of Ecclesiastes; ‘“‘Whatsoever thy hand findeth to do, do with thy might!” 


20 





Middle-west 
Casualty Company 


writing most approved Accident 
and Health forms on A, B, C 
and D risks (commercial plan) 
in eight States, wants Produc- 
tion Manager who has record as 
personal producer and is capable 
of managing agents. Good sal- 
ary and Home Office connection 
to man who can qualify. When 
writing give age, experience, 
present connection and refer- 
ences. 


All correspondence treated in 
strictest confidence. Address 
XYZ, care THE SPECTATOR. 











Death by Fire 

The causes of death are now listed quite 
accurately in what is known as the Registra- 
tion Area of the United States. This is the 
area within which the reports in regard to 
death are made in the manner adopted by the 
Census Bureau. The object is to obtain statis- 
tics which can be relied upon for drawing 
conclusions. 

In regard to the number of deaths from con- 
flagration and burns the record is extremely 
interesting. The classification falls into two 
groups—one conflagration. the other burns 
(conflagration excepted). For the two groups 
the returns are as follows: 


1921 1922 19293 1924 


Conflagration 928 1,148 1,445 1,628 


3urns (conuagration ex- 
COMMON) 6s cccecwansaewn 5,329 5,962 6,503 6,895 
It is significant that numerically in both 


groups the numbers increase for each succeed- 
ing year after 1021. This is only an illustra- 
tion of the necessity that we must steadily 
fight for improved conditions. 





In the States of 
Illinois, Michigan, 
Ohio and Missouri 

If You Can Interest Us, 


We Can Interest You. 
Let’s Talk It Over? 


Age Limit:—3 months to 60 
years. Plan:—Ordinary. Non- 
Participating. 


Providers Life 


Assurance Co. 
1530-32 N. Robey, 
Chicago, III. 


J. J. DUBOURG, Agency Manager. 
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“Prospects of 1926’ to Be Repeated in 
Aid of United Jewish Campaign 

“The Prospects of 1926,” the musical comedy 
review presented by Jos. D. Bockstaver, on 
his fifteenth anniversary as New York gen- 
eral agent of the Travelers Insurance Com- 
pany of Hartford, will be repeated on June 7 
for the benefit of the United Jewish Cam- 
paign. Archie Gottler, who wrote the words 
and music, is adding a number of additional 
scenes for its premiere on Broadway and is 
giving his own time as well as the rights to 
the music. 

The show will be given at the Empire The- 
ater on 40th street and Broadway, New York. 
The entire proceeds will go to the United 
Jewish Drive and the insurance committee will 
be given credit. Tickets sell for from $2 to 
$5 and may be secured from a number of in- 
surance men, including Sigmund Lippstadt, 38 
Park row, Chas. A. Rogers, 152 W. 42nd street, 
the Bookstaver office, New York, and from E. 
Weston Roberts, managing editor the Insurance 
Advocate. Al. Woods is donating the theater. 


Eric V. Chown Made General Secretary 

Eric V. Chown has been appointed general 
secretary of the Life Underwriters Associa- 
tion of Canada, to succeed J. A. McCamus, who 
has recently resigned. 

Mr. Chown is a barrister by profession and 
has been practising in Shoal Lake, Manitoba, 
until just recently. He is a veteran of the 
Great War, enlisting and serving in the ranks 
in Salonica and Egypt. He received his com- 





THE SPECTATOR 
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mission on the field and served in France dur- 
ing the latter part of the war. He is a son 
of the Rev. Dr. S. D. Chown, formerly general 
superintendent of the Methodist Church of 
Canada. 


STATISTICS OF FRATERNAL 
SOCIETIES 


1926 Edition of Valuable Publication Just 
Issued 


The 1926 edition of Statistics of Fraternal 
Societies has just been published. This val- 
uable compilation is a manual for fraternal 
officials, deputies, organizers and members who 
wish the data regarding the different societies 
presented in a complete, concise and readily 
accessible manner. The book details in com- 
pact form a great variety of information re- 
lating to fraternal societies operating in the 
United States, and includes in each case the 
date of organization, names of officers, rates, 
cost of management, 
and financial condition. 

Among the details contained in this work 
are cost of management, total and per capita; 
deaths per thousand; members; average age; 
number of assessments; amount collected per 
thousand dollars; death benefits paid; insurance 
in force; number of members and lodges; cost 
of joining assets; liabilities; jurisdiction, and 
special features of practically all societies. 
Several mortality tables are also given, includ- 
ing the National Fraternal Congress _ table. 
The book embraces 237 pages of condensed in- 
formation, and sells at $1.25 in flexible bind- 


mortality, membership, 





ing, and $1.00 in manila cover, shipment pre. 
paid. It may be ordered through The Spec. 
tator Company. 


William T. Nash’s Talk 
(Concluded from page 9) 


that he would live, and now this policy wil 
make you safe even if he should not liye.” All 
agreed and Steve was given the money, 

Steve completed his law course, was admitted 
to the bar, and soon thereafter opened an of. 
fice in the county seat of his home county 
where he prospered from the first. And with 
the first money which he was able to save, he 
repaid these good men who had _ befriended 
him and had his insurance transferred to his 
estate. ’ 

This former blacksmith boy, at fifty cents a 
day, has since been honored with high positions 
of trust—first by his home county, later hy 
his State, and finally by the United States Goy- 
ernment. Steve now resides in the capital city 
of his State, where he has a large practice. 
Indeed, he is one of the reallv big men of the 
State, and many believe could be governor jf 
he would accept the honor. And _ that first 
policy of $1000, which he still holds, was the 
foundation of it all. 

Not until his story was concluded did Mr. 
Nash divulge the fact that it actually was the 
history of the career of Hon. L. Ert Slack, 
general counsel of the affiliated Federal com- 
panies, who has been State Senator in Indiana 
and Special United States District Attorney 
and who is now a candidate for the post of 
United States Senator. Mr. Nash’s tale, with 
its surprise element, was received with much 
appreciation and applause and made a welcome 
deviation from the set program. 
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NEW BUSINESS, 








about 50% gain......... $66,857,528.00 
INSURANCE IN FORCE, 
ee eer ..ee-- 290,912,305.00 
ADMITTED ASSETS..:::.. 51,866,771.92 
BEE BEI one cee svccnss 45,836,814.05 
SURPLUS AND DIVIDEND 
FUND, 13% of Liabilities 6,029,957.87 | 
1926 DIVIDENDS SET 
ASIDE, 25% increase... 1,983,000.00 
The Guardian is growing more rapidly than 
most old line companies, and in a way that 
offers unusual opportunities to men of the 
right calibre. For information, write 
1 | 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


Analyzing Success 


CROSS section of the 66th Annual State- 

ment which shows, by growth, safety and 

low net cost, why the Guardian ranks as one 
of the strongest of the strong companies. 
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HERBERT M. WOOLLEN 
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Rural Fire Losses 
Fire Patrols Organized by Companies 
Would Curb Hazard 

Seventy to ninety per cent of the fire losses 
in the rural districts of the United States could 
be prevented, according to a statement made 
by D. J. Price, of the United States Depart- 
ment of Agriculture, at the thirtieth annual 
convention of the National Fire Protection As- 
sociation, held recently in Atlantic City. 

“Losses in the rural communities,” said Mr. 
Price, “are on the increase. Of the total annual 
fire losses of the United States, which is esti- 
mated at more than $550,coo,coo, farm fires 
contributed damage to the extent of not less 
than $150,000,000. 

While the fire problem in the rural districts 
is somewhat different from that of the city, 
where there is better organized protection, there 
are nevertheless numerous preventive measures 
which might well be adopted by the individual.” 


Lack of proper fire fighting apparatus and 
the prevalence of wooden buildings are re- 
sponsible for probably fifty per cent of the dam- 
age due to fires in the rural districts. With a 
city’s fire fighting equipment and fire preven- 
tion regulations, these losses would be practi- 
cally eliminated. 


An efficient rural fire patrol, organized by an 


expert representative of a group of fire in-. 


surance companies, would work wonders. A\Il- 
most every country village, no matter 
small, would be willing to finance such a prop- 


how 


osition, in proportion to its financial ability, 
under proper guidance and encouragement. 
Time and distance are big factors in the coun- 
try, and horse or man-drawn fire vehicles are 
inadequate to cope with the situation. Modern 
fire engines efficiently manned are necessary to 
Fire 
Insurance companies intersted in a particular 
locality could organize a Rural Fire Prevention 
Committee with power to investigate, and as 
the situation warrants, hire an expert fire fighter 
to create a small but efficient rural fire patrol 


stem the raging rural fire, miles away. 


EDITORIAL 


for the individual township. The expense would 
be on the shoulders of the particular country 
town and it would be the expert’s duty to super- 


vise and train an efficient service, organized in 


proportion to the sum allotted by the governing 
board of the village for the purpose. Having 
started the ball rolling and having equipped the 
town with proper apparatus and up-to-date 
methods, the companies’ expert will have ful- 
filled his task. 

As far as the fire insurance companies are 
concerned, the expense of such a scheme would 
only entail the salary paid to the expert fire 
fighter and would be negligible when divided 
between the interested companies. Besides ren- 
dering a great service to the rural districts, the 
fire companies would benefit themselves and the 
bread they cast upon the waters would be re- 
turned a thousandfold with increasing  busi- 
ness attended by a decreasing loss ratio. The 
risk having been lessened, the company rates 
could be reduced and business in the rural dis- 
tricts would more than double itself. Fire in- 
surance in the country districts would enter 
a new era with increasing security and prosper- 
ity to the insured, and growing business and 
substantial underwriting profit to the fire in- 
surance companies. 


FOREST FIRES 
Necessity for Prevention Increases 


Carelessness continues to exact its toll and 
forest fires, far from abating, seem to have in- 
creased in fury and defiance. The problem 
they present has received scant publicity, with 
few and notable exceptions which are 
It is not enough that public of- 


some 
outstanding. 
ficials warn against the dangers of fires in the 
The public press and fire insurance 
companies can invaluable aid by in- 
culcating into the minds of Americans a spirit 
of nation-wide unity in the wiping out of for- 
In the April issue of the Fire 


woods. 
render 


est fire causes. 


Insurance Monthly Bulletin, we attempted to 
outline a method by which the fire insurance 
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companies could assist in the prevention of 
forest fires. 

At the annual meeting of the National Fire 
Protection Association held recently in Atlantic 
City, President Rudolph P. Miller stated that 
ten per cent of the fires throughout the country 
in 1925 were caused by carelessness. Six of 
this ten per cent, said President Miller, were 
attributed to the carelessness of smokers and 
the fire damage per capita was $4.90, while in 
England it was only $0.95 per capita and on 
the continent even less. This is really a deplor- 
able situation and one that can only be cured 
by education along proper lines. It is interest- 
ing to note that airplanes have been used in 
the campaign to quickly detect forest fires and 
extinguish them before much damage has been 
3ut all the airplanes in the world can- 
not prevent fires. The kernel of the situation is 
prevention and not extinction. 


caused. 


In Massachusetts, two thousand forest fires 
have ravaged more than 42,000 acres of land. 
Thousands of men, realizing the seriousness of 
the danger, have responded to the call for help 
and have managed to stem the tide. To care- 
lessness was attributed the cause of most of 
the fires, and Governor Fuller has issued a 
warning that the forests will be closed to the 
public unless carelessness is checked. Follow- 
ing Governor Fuller's warning, a bill was in- 
troduced in the Massachusetts State Legislature 
by William A. L. Bageley, State Commissioner 
of Conservation, providing for a compulsory 
jail sentence up to six months for causing a 
fire by throwing away a lighted cigar, cigarette 
or match or by emptying the contents of a pipe. 
The bill further provides for revocation of a 
driver’s license where autoists cause fires. 

This proposed legislative action in Massachu- 
setts should stimulate like proposals in other 
states where the annual forest fire menace is 
becoming a big problem. A concentrated ef- 
fort on the part of state legislatures, the public 
press and fire insurance companies will go a 
long way in assisting public officials to solve 
the great and ever increasing difficulty. 
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ACME FIRE INSURANCE COMPANY OF 
LOS ANGELES, CAL. 
New Company Being Organized 

In the April issue of the Fire Bulletin we 
noted that a new compary, to be known as the 
Acme Fire Insurance Company of An- 
geles, had filed an application for a charter 
with the State Corporation Commissioner of 
California and that the company would have 
an authorized capital of $2,500,000, of which 
$1,100,000 had already been subscribed for. 
Leo V. Youngworth, attorney at law and one 
of the incorporators of the new company, will 
be president and treasurer. The com- 
pany’s secretary is Egbert VanAlen, who is 
also a director, and Albert S. Theberge, secre- 
tary of the Los Angeles office of the Metro- 
politan Life, will be first vice-president and 
director. Other directors of the company are: 
Claude I. Parker, A. G. Wessling, William H. 
Cline, Jr., A. B. Davis, F. I. Escola, F. C. 
Skinner and H. J. Mallen. The officers of 
the new company are all residents of Southern 
California, with the exception of Mr. Esola, 
who resides in San Francisco. The authorized 
capital of the company is divided into 25,000 
shares of a par value of $100 each. 


Los 


new 





AMERICAN GENERAL INSURANCE 
COMPANY 
Houston, Texas 
Charter of New Company Approved 
The charter of the American General, In- 
surance Company of Houston, Texas, has been 
approved by the Attorney General and filed. 
The new company will have a capital stock of 
$200,000 and $100,000 surplus, all paid in. It 
will write fire, automobile and general cas- 
ualty lines. The incorporators are: Gus L. 
Wortham, B. F. Curruth, J. W. Linck, Jr., and 
R. W. Ford. Fifteen local agents in Houston 
are subscribers to the stock of the company 
and Gus L. Wortham and J. W. Link, Jr., two 
of the incorporators, own $75,000 worth of 
stock each. Mr. Wortham, of John L. 
Wortham and Sons, who filed the charter, said 
that the company was launched without any 
promotion expenses whatsoever. According to 
Mr. Wortham, organization will go along 
rapidly, officers being elected immediately and 
the company beginning operation as soon as 
possible. 
AMERICAN INSURANCE COMPANY 
Newark, N. J. 
American Withdraws from Texas 
Due to a decision to withdraw from Texas. 
the London Assurance and the Manhattan Fire 
and Marine has reinsured all its Texas busi- 
ness with the American Insurance Company of 
Newark. State Agent Carl H. Hunt and 


Special Agent Walter Piangman of the Amer- 
ican Insurance are negotiating with agents of 
the withdrawing companies in Texas to arrange 
for the continuance of their business with the 
American, 





‘A. Richard, 


AMERICAN LLOYDS INCORPORATED 
New York, N. Y. 
New Company in Process of Organization 

The Underwriters at American Lloyds who 
have been doing business under the provisions 
of Article 10 of the New York State Insur- 
ance Laws, have given notice that in pursuance 
of the authority granted by section 306 of the 
New York State Insurance Laws, they intend 
to convert the old Lloyds association into a 
stock fire insurance corporation for the pur- 
poses of transacting business provided for in 
Section 110 of Article 3 of the Insurance Laws 
of New York State. The new company will 
be called the American Lloyds Incorporated 
and will have an initial capital of $300,000 and 
a surplus of approximately $175,000. 

The Underwriters at American Lloyds started 
business in 1890 and for many years have been 
under the underwriting management of Edward 
FE. Hall & Company, Inc., as attorneys-in-fact. 
The association has acquired an excellent repu- 
tation and it is widely predicted that the new 
stock company will enjoy immediate success. 

The incorporators of the new “American 
Lloyds Incorporated” are: Leo H. Wise, David 
S. Walton, William J. Stitt, William P. Hard- 
enbergh, Edgar Palmer, Charles S. Conklin, 
Rathbone Williams, Samuel Sloan, Arthur P. 
Williams, Sidney L. Wise, Arthur S. Sommers, 
Henry A. Caesar, Andrew B. Wallace, Jacob 
Amos, Rudolph Erbsloh, Estate of W. H. An- 
drews by Walter Gresham Andrews Executor, 
Walter H. Cottingham, T. Howe Childs, Chas. 
D. Armstrong, Donald Woodward, Charles G. 
Watt, William S. Fallis, Ernest J. Hanford, 
Jas. E. Hayes, Frank P. Cheesman, Erickson 
Perkins, R. O. Walker, William R. Heath, John 
D. Larkin, Charles B. Pike, James H. Childs, 
Henry Buhl, Jr., Charles F. Miller, Theodore 
B. DeVinne, Edward J. Cornish, Lucius N. 
Littauer, Thos. W. Johnson, Thomas F. Victor, 
Randolph Nexsen, Estate of William H. Phil- 
lips deceased by Elliot Schuvler Phillips 
Executor and Trustee, Andrew M. Cooper, 
Theron McCampbell, C. C. Ballantyne, Ger- 
rish H. Milliken, Estate of John S. Sutphen 
by Theodore W. Morris, Jr., and John S. Sut- 
phen as executors, David S. Walton, Jr., E. 
Estate of Edward FE. Hall 
deceased by Clifford C. Roberts and Olive W. 
Hall as executors, F. A. Vanderlip, Estate of 
John N. Beach by Mary Linnette Beach execu- 
trix, Hicks A. Weatherbee, Fstate of Walter 
Callender by Walter Reid Callender and Jane 
Stobie Callender and John Alexander Callen- 
der as executors, Eugene V. Connett, Jr., W. 
F. Mathews, Fstate of Daniel P. Morse 
deceased by PD. P. Morse, Jr., as Executor, 
John S. Sutphen, Jr., and Felix Fuld. 


ATLANTIC FIRE INSURANCE COMPANY 
Miami, Florida 

New Company in Process of Organization 

The Atlantic Fire Insurance Company of 


4e 


a 
Miami, Florida, has received its charter from 
the State of Florida. The company will hay 
a capital of $1,000,000 and a surplus of like 
amount. George C. Stembler of the Stemble 
Insurance Agency, who has been the leading 
spirit in the new company’s organization, has 
been elected president, and Hunter Lyon, 
former special agent for the Crum aad Forster 
companies in Florida, will be the new com. 
pany’s secretary and manager ot the Under. 
writing Department. S. M. Tatum, vice-preg. 
dent of Tatum Brothers Company and chair. 
man of the board of directors of the City Na 
tional Bank, and I. FE. Schilling, president of 
I. E. Schilling & Company, will be vice-presi. 
dent. Shutts & Bowen will be attorneys, 

The board of directors is composed of the 
following: George FE. Merrick, developer, 
Coral Gables; John B. Orr, president, John B, 
Orr Company, and a director, First National 
Bank; R. B. Burdine, president, W. M. Bur. 
dine Sons, Inc.; John W. Claussen, president, 
Claussen Investment Company and Stembler 
Insurance Agency, and director First National 
Bank; Guy Stoms, president, Magic City 
Lumber Company and J. A. McDonald Com- 
pany; R. W. Ralston, secretary, Ralston 
Brothers Company, and _ secretary-treasurer, 
Golden Beach Corporation; Michael! Sholtz, 
president, Atlantic Bond & Mortgage Company, 
West Palm Beach; A. W. Palmer and S. Y, 
Way. 

The second controlling group, known as the 
advisory board, is composed of: E. B. Douglas, 
chairman, board of directors, Bank of Bay 
Biscayne; W. L. Harris, Mercer & Harris, 
real estate and investment company; John B 
Reilly, vice-president, Bank of Bay Biscayne; 
J. B. Jeffries, secretary-treasurer, Shoreland 
Company; Ben Shepard, vice-president, Rand 
Properties; Charles F. Baldwin, _ president, 
Baldwin Mortgage Company; J. C. McKay, 
Clark & McKay insurance agency; Joseph A. 
Reilly, secretary-treasurer, J. A. McDonald 
Company and Magic City Lumber ‘Company; 
J. P. Simmons, law firm of Shutts & Bowen, 
and J. M. Smoot, president, Miami Jockey Club. 

With the granting of its charter and selec- 
tion of its officers and directors, the company’s 
organization has been practically completed 
and it will begin operations in the immediate 
"future. For the present it will confine its busi- 
ness to the State of Florida but probably will 
enter other States as its growth warrants. 

President Stembler, in prophesying the com- 
pany’s future, said: “I believe the Atlantic 
will be a success from the start. Amoply fe 
nanced as it is, it will enable property owners 
throughout the State to obtain adequate pro- 
tection and still keep the millions of premium 
dollars in Florida, where they will be used 
to further the financing of development work 
at home.” 

The stock of the new company will! be com 
mon only, and shareholders will participate 
equally in the profits of the business. The stock 
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i, issued full paid and non-accessable, and is 
not subject to double liability. 
The Atlantic Insurance Company, which will 
join the Southeastern Underwriters Associa- 
tion, has issued the following statement con- 
cerning general finances: “The $1,000,000 
capital is required, under the laws of Florida, 
to be invested in bonds of the United States, 
or any State or any county, or municipality in 
the United States, or mortgages of deeds of 
trust on improved, unencumbered real estate, 
worth not less than 50 per cent more than the 
amount loaned thereon, at their market value, 
and these securities are required to be de- 
posited with the State as a permanent guaran- 
tee to the policyholders. The $1,000,000 au- 
thorized surplus fund of the company will, in 
accordance with usual practices, be partially 
invested in short-time readily convertibie se- 
curities and the remainder wiil be held in banks 
for operating purposes.” 

COMMERCE INSURANCE COMPANY 

Glens Falls, N. Y. 
Company Licensed in Florida 

The Commerce Insurance Company of Glens 
Falls, New York, has been licensed by the In- 
surance Department of Florida to write fire, 
automobile and allied lines and all arrangements 
for actively participating business in Florida 
have been completed. Henry L. Parks, former 
special agent for the Glens Falls and Com- 
merce in Northern Ohio, has been appointed 
special agent, with headquarters at Orlando, 
Florida. Business will be reported directly. 





FIREMENS INSURANCE COMPANY 
Newark, N. J. 
Company Will Increase Capital 

The board of directors of the Firemens In- 
surance Company of Newark, New Jersey, 
have recommended to the stockholders an 
authorized capital stock increase from $5,000,- 
000 to $10,000,000. The stockholders of the 
company will vote on the recommended in- 
crease on May 28th and will in all probability 
approve the same. The increase is not in- 
tended to apply to paid up capital, but rather 
to place an authorized capital far enough in 
advance to take care of future needs regarding 
an increase in paid up capital without making 
it necessary to call for a special meeting of 
stockholders. The paid up capital of the Fire- 
mens Insurance Company is $5,000,000, it hav- 
ing been increased to that sum some time ago 
when the Firemens purchased control of the 
Concordia Fire Insurance Company of Mil- 
waukee and the Superior Fire Insurance Com- 
pany of Pittsburgh. 

The Firemens capital has been increased 
from $1,000,000 to $5,000,000 during the past 
ten years and its premium income has risen 
from $2,750,000 to $22,500,000 during the same 
Period of time. 

NATIONAL LIBERTY* INSURANCE 

COMPANY OF AMERICA 
New York, N. Y. 
New Personnel Appointments 
The National Liberty Insurance Company of 


Brooklyn, N. Y. Mr. 


America announces the appointment of Horace 
A. Moodie to the managership of the com- 
office at 153 Remsen street, 
Moodie, who has been 
with the company for several years, will relin- 
quish his present position as manager of the 
uptown branch office in New York city. Don 
Stehle, Jr., manager of the branch office of 
the National Liberty at Pittsburgh, will suc- 
ceed Mr. Moodie as manager of the uptown 
branch office in New York city. Mr. Stehle, 
who formerly represented the National Liberty 
as special agent in Western Pennsylvania, has 
been manager of the Pittsburgh branch office 
for several years. Mr. Stehle will be suc- 
ceeded by John Wineman, who has served in 
various capacities for many years with the 
Underwriters of Pittsburgh. 


pany’s branch 


Keystone 


OHIO FARMERS INSURANCE COMPANY 
LeRoy, Ohio 

The Ohio Farmers Insurance Company of 
LeRoy, Ohio, has entered into a reinsurance 
deal with the United States Fire whereby the 
latter company is taking over several agencies 
in Ohio and the remaining agencies of the 
Ohio Farmers in Iowa, Wisconsin and Michi- 
san. This transaction is in harmony with the 
program of the Ohio Farmers to withdraw 
from unprofitable territory. The company, 
however, is expanding in Northern and Cen- 
tral Ohio, Indiana, the Pacific Coast and in the 


East. 


PALMETTO FIRE INSURANCE 
COMPANY 
Sumter, S. C. 
New York License Expires 

For nearly a year, litigation has been pend- 
ing in the Federal Courts for the Southern 
District of New York between the Palmetto 
Fire Insurance Company and the New York 
State Superintendent of Insurance regarding 
the revocation of the company’s license in New 
York State. Superintendent Beha threatened 
last year to revoke the license of the Palmetto 
Fire but was restrained from doing so by a 
court order. Reargument was heard by the 
Federal Court and a final disposition of the 
case is still pending. It is now interesting to 
note that the license of the Palmetto to do 
business in New York expired on April 30. 
application for a renewal 
having been denied, the Palmetto secured an 
order to show cause why a peremptory order 
of mandamus should not compelling 
Superintendent Beha to renew the company’s 


The company’s 


issue 
license. Arguments were heard on the motion 
and decision is pending. 

The controversy is a direct result of the 
Palmetto-Chrysler running policy, which is a 
Michigan-made agreement by the Palmetto to 
furnish insurance on Chrysler cars. The in- 
surance was to be practically compulsory for 
all purchases, the price of the insurance being 
included in the sale price of the car, though un- 
der the arrangement there can be no deviation 
in purchase price, if the buyer refused the in- 
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surance or wished insurance from some other 
company. The insurance was so arranged as 
to become effective immediately upon the trans- 
fer of the car from the dealer to the purchaser. 
Under the proposed plan, Chrysler Automobiles 
were sold in New York State by dealers who 
were in no way affiliated with the Palmetto 
Fire Insurance Company. 

Superintendent Beha sought to revoke the 
license of the Palmetto on the grounds that any 
sales agent of the Chrysler Motor Corporation 
disposing of an automobile under the proposed 
plan in the State of New York is selling insur- 
ance and that legally he may not continue in 
such business without appointment as an agent 
by the Palmetto and unless he receives a cer- 
tificate of authority to act as an agent by the 
New York Insurance Department. 


PATRIOTIC INSURANCE COMPANY OF 
AMERICA 


New York, N. Y. 
Examination of the Patriotic Insurance 
Company of America, New York, by 
the New York Insurance Depart- 
ment, as of December 31, 

1925 
History 
The Patriotic Insurance Company of Amer- 
ica was organized primarily to take over the 
business of the United States Branch of the 
Patriotic Assurance Company, Limited, of Dub- 
lin, Ireland, upon the latter company’s with- 
drawal from the transaction of business in the 

United States. 

A declaration of intention and charter to 
transact the kinds of insurance authorized un- 
der Section 110 of the New York Insurance 
Law, was filed at Albany, N. Y., and approved 
under date of October 13, 1922. 

The authorized capital of two hundred thou- 
sand dollars ($200,000) consisting of two thou- 
sand (2000) shares of stock of the par value 
of one hundred dollars ($100) each, was sub- 
scribed for at $150 per share. 

The organization was completed on October 
25, 1922, by the subscribers paying in three 
hundred thousand dollars ($300,000) represent- 
ing two hundred thousand dollars capital and 
one hundred thousand dollars surplus. 

The charter of the company is for the term 
of thirty years and for such further term as 
may be permitted by law. 

Among other things it provides: 

“That the corporate powers are to be exer- 
cised by a board of directors, consisting of 
thirteen members, a majority of whom shall 
be citizens and residents of the State of New 
York and each of whom shall be as long as 
he shall remain a director, the owner in his 
own right of at least five hundred dollars ($500) 
of the capital stock of the company at its par 
value. 

“That the principal office of the company 
shall be located in the Borough of Manhattan, 
City of New York, State of New York.” 

The present head office of the company is at 
55 Fifth avenue, New York, N. Y. 

Active underwriting was begun on January 


















Fire Insurance Bulletin 





THE SPECTATOR 


Thursday 


— ———— 
a 








2, 1923, the field of operations being divided by 
the board of directors into State groups, known 
as the Eastern department, Western depart- 
ment and Pacific Coast States. 

The Eastern department is managed directly 
from the head office at New York city and 
comprises all States and territories not other- 
wise specifically allocated. 

The Western department, with headquarters 
at Chicago, Ill., is in charge of John F. Staf- 
ford as manager, with jurisdiction over the 
States of Arkansas, Colorado, Illinois, Indiana, 
Iowa, Kansas, Kentucky, Michigan, Minnesota, 
Missouri, Nebraska, North Dakota, Ohio, Okla- 
homa, South Dakota, Tennessee, West Vir- 
ginia, Wisconsin and Wyoming. 

Carl A. Henry of San Francisco, Cal., was 
appointed general agent of the company for 
the Pacific Coast, with jurisdiction over the 
States of California, Arizona, Idaho, Montana, 
Nevada, Oregon, Utah, Washington and the 
territory of Alaska. 

The kinds of insurance transacted by the 
company are fire, automobile, windstorm and 
all allied lines, and at December 31, 10925, it 
was licensed in all the States and territories 
of the United States, except Arkansas, Missis- 
sippi, New Mexico, South Dakota and Utah. 
Admission to the State of Arkansas was 
granted on January 5, 1026. 

All policies of the Patriotic Insurance Com- 
pany of America are guaranteed by the Sun 
Insurance Office of London, England, in ac- 
cordance with the following resolution passed 
at a meeting of the directors of the latter com- 
pany held in London, July 17, 1923: 

“Resolved, That the policies of the Patriotic 
Insurance Company of America be and are 
guaranteed by the Sun Insurance Office to the 
full extent of the Sun Capital Stock Funds 
and Property.” 

The names of the officers, members of the 
board of directors and the finance committee 
are: 

Officers 

President, Preston T. Kelsey; secretaries, 
Elliott Middleton and Frederick H. Sherman; 
assistant secretary, Percival P. Glover. 


Board of Directors 
Preston T. Kelsey, Scott R. Benjamin, Sam- 
uel T. Hubbard, Jr., Carl A. Henry, Wm. W. 
Otter-Barry, Herbert L. Griggs, Charles W. 
Dall, Edwin G. Merrill, John F. Stafford, Fred- 
erick H. Sherman, Percival P. Glover, James 
M. Speers, Archibald G. Thacher. 


Finance Committee 
Herbert L. Griggs, chairman; Preston T. 
Kelsey, secretary; Samuel T. Bubbard, Jr. 


Financial Statement as of December 31, 


1925 
ASSETS 
Ledger Assets 
Book value of bonds........ $929,684 
Book value of stocks........ 423,390 





$1,353,074 


Deposits in banks and trust companies. . 160,655 
Agents’ bal. representing bu. written sub. 

to September 30. 1925................ 218,564 
Agents’ bal. representing bus. written prior 

to October 1, 1925.......cccccccccece 8,514 
Kansas impounded premiums............ 5,352 








Reinsurance recoverable on paid losses.. 
Total ledwet’ -ASBOtS 66.5. 3.555000 wee <iers 
Non-Ledger Assets 


Interest accrued on bonds... ..00.6< 060s 


10,487 





Gross assets 


Deduct Assets Not Admitted 

Deduction made by N. Y. Ins. 
Dept. because of an interest 
this co. holds in its own 
stock through its ownership 
of stock of another ins. co. 
which owns stock of this 
COMIDARG on 605005950 06008 
Agents’ bal. representing bus. 








written prior to Oct. 1, 1925 8,514 
Bk. val. of bonds and stocks 
over market value........ 21,255 
Kansas impounded premiums 5,852 
49,974 
OtAl “Aatistlld UABBETS. e056 cis ciesreavsle $1,710,745 
LIABILITIES 
Gross unpaid losses......... $253,477 
Less reins. in co. auth. in 
New York State... .0s00 110,839 
$142,638 
Diet amapasd Osses. <<. cscs «case wears 6,000 
Loss: adjustment exps. (eSt.)...<.scccéc 775,777 
Res. for unearned prem., unpaid bills, sal., 
rents, and exps. due and accrued...... 750 
Taxes due and accrued (estimated)..... 22,500 
Contingent commissions (estimated)..... 6,600 
Total liabilities, except capital...... $954,265 
CARNAL oo i.c ceive wiedeseeSclacblane $200,000 
PIS MEE 15s careiie oe hana ates 556,48 
Surplus as regards policyholders........ $756,480 
MOUAL. S5< Ae wrsaikions © ase sio seve ee awe aioe ees $1,710,745 


Gross Income and Disbursements for the 
Year Ended December 31, 1925 


INCOME 
Gross premiums written..............0: 
Less return premiums.... v 
Less reinsurance premiums 726,556 


$2,161,674 


1,215,328 


Net premiums written............ $946,346 
Gross int. on bonds and div. on _ stocks 
less $584.81 accrued int. on bonds 
Seq'd Guaring TORS... < .'.cisc<s:éiies bo 45,173 
Gross int. on dep. in banks and trust com. 945 
Federal taxes. refunded:......6.0<0c0scces 4,660 
Gross profit on sale or mat. of bonds.... 67 
Dita ANOOIIE, iicicos aoc obaccc aes $997,7 
Ledger assets December 31, 1924........ 1,673,928 
WOME resco oi eatclg evarete cia a carara ee awe $2,671,726 
DISBURSEMENTS 
STBSBS MOSSES MAM ie x ove. 055-5 sie-srersne's 6 ace $948,990 
Less salvage received..... $19,872 
Less reinsurance received. 460,265 480,137 
Fe ae ono ty: SR a $468,853 
Loss adjustment expenses.............. 29,706 
Agents’ comp., incl’d’g brok. $223,364 
Agents’ allowances ......... 2,768 
—_———— 226,132 
Field supervisory expenses: 
Salaries of field men...... $10,729 
Expenses of field men..... 10,573 
Executive—travel’g exp. of 
other than field men.... 982 
—————_- 22,284 
Sal. and fees—dir’s, officers and clerks... 62,106 
ESA Seen Anh eee Se en ne rene 7,718 
Furn. and fixtures, rent and repairs of.. 1,012 
Maps, including corrections............. 367 
Insp. and surveys, underwriters’ boards 
and tariff associations.............. 30,979 
Taxes, licenses and fees: 
State, county and municipal $42,738 
Insurance department P 7,288 
Fire department ......... 4,627 
Fire patrol & salvage corps 2,859 
oe 57,513 
Postage, telegraph, telephone, exchange 
A REOPROPE ootose:c ele o/s <ales.oo-e cao. 4,002 
BAL CR DENIIOS oo 6.5 chsossbieio 6 6010 bas Ose18 ores 794 
Advertising and subscriptions........... 1,141 
Printing and stationery ..........ecccee 8,341 
Agents’ balances charged off............ 551 
Total disbursements ............. $921,494 


Balance, ledger assets December 31, 1925 $1,750,232 


Bonpds AND STocKS OwneED.—The bonds and 
stocks owned by the company on December 
Cer- 


31, 1925, were all duly accounted for. 
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$1,760,719 


tificates were received from the various fisca 
officers covering securities on deposit with 
State departments, and the balance were 
examined and checked at the vaults of the Equi- 
table Safe Deposit Company of New York on 
February 23, ‘19260. 

Attention is directed to the fact that the 
company owns 2166 shares of the stock of the 
Sun -Indemnity Company par value $216,600, 
which latter company owns 480 shares of the 
stock of the Patriotic Insurance Company of 
America. This mutual ownership of stock jg 
gradually being eliminated by the Sun Indem. 
nity’s disposing of its Patriotic holdings, 

The Patriotic’s equity of $14,852.57 in its 
own stock by reason of the above-mentioned 
mutual ownership of stock is deducted as not 
admitted. 

With the exception of the stock of the Sup 
Indemnity Company, which was valued on the 
basis of that company’s financial statement, 
the market values of the securities owned were 
based on the New York Stock Exchange quota- 
tions as of December 31, 1925, the aggregate 
market value allowed being $1,331,819.00. The 
company’s total book value of securities ex- 
ceeds the total market value, by the amount of 
$21,255.11, which amount has been deducted 
under assets not admitted. 

Filed with the working papers on examina- 
tion is a schedule showing in detail the descrip- 
tion, book, par and market values of all the 
securities owned by the company on December 
31, 1925, together with an affidavit signed by 
the president of the company affirming that all 
of said securities were the absolute property 
of the company free and clear from any liens 
or claims whatsoever. 

The following is a summary of the bonds 
and stocks owned by the company on December 
31, 1925: 








Book Market 
Bonds Value Value 
Government bonds ......... $487,432 $507,540 
Reavond: “HOMER 6 ices ci ose 356,673 367,110 
Public utility bonds......... 61,517 64,215 
Miscellaneous bonds ....... 24,062 25,250 
"otal “‘BGRGS: <cceeiesees $929,684 $964,115 
Stocks 
Ravlvoad Stock@ i665 é<0s.0' $51,240 $55,500 
Miscellaneous stocks ....... 372,150 312,204 
Total. stagks | 64.6.<.46 ‘ $423,390 $867,704 
Total bonds and stocks... .$1,353,074 $1,881,819 


Kansas ImpounpeD Premrums.—This item 
covers premiums impounded on business writ- 
ten in the State of Kansas, due to differences 
between companies’ rates and rates promulgated 
in said State on various kinds of insurance. 
The amount, $5,352.07, has been deducted as 
not admitted, pending a final decision on the 
question which is in litigation. 

Unparp Losses.—The unpaid loss liability 
was ascertained by an examination of the com- 
pany’s loss registers and the supplementary rec- 
ords in connection therewith. The savings by 
reason of differences between cash payments 
and estimates originally carried by the compaty 
about equalled the losses incurred prior t 
December 31, 1925, and not reported until after 
said date, hencé the company’s original reported 
net liability of $142,638.00 was deemed ate 
quate. 
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UNEARNED PREMIUM RESERVE.—A_ compre- 
hensive check was made of the company’s rec- 
ords covering its various operations to deter- 
mine the net premiums in force on December 
31, 1925, and the unearned premiums thereon. 
The business is recorded by kinds of insurance 
and yearly expirations. The total premiums in 
force amounted to $1,444,787.39, and the un- 
earned premiums thereon calculated on the an- 
nual pro rata basis was $775,776.91. A sched- 
tle showing the complete details by kinds of 
insurance and yearly terminations is filed with 
the working papers on examination. 

The following is a summary of the premiums 
in force and the unearned thereon: 





Premiums Unearned 

in Force Thereon 

One Yeah so6s osesevcewnens $608,728 $304,364 
WOR VARS o/s.66 scree cores $s 6,439 2,165 
HUMSER GATS! (sins -nktse Seislernss 594,207 320,615 
Four YEATS weseeeersrcveers 1,927 1,142 
Five years and over........ 232,012 146,017 
Advanced premiums ....... 1,474 1,474 
Wc ccnsnraeesenvanes $1,444,787 $775,777 


OrHer LIABILITIES—The amounts charged 
for unpaid bills, taxes due and accrued, and 
contingent commissions are believed to cover 
all items due or accrued under these headings. 

CaPITAL StocK.—The capital stock ledger and 
stock certificate book evidence that the total 
authorized capital of two hundred thousand dol- 
lars ($200,000), consisting of two thousand 
(2000) shares of stock of the par value of one 
hundred dollars ($100) each, was issued and 
is outstanding. 

Qualifying shares of stock are held by the 
thirteen directors, each owning five shares. The 
remaining 1935 shares are owned as follows: 


Shares 

The Patriotic Assurance Company Ltd. of 
Dione, Debit, Ireland ..<c< .cic0s0 cases 975 

The Sun Indemnity Company of New York, 
|e age iS" 1 6! Rls cS Se eee ep oni a pa aa 480 

The Sun Insurance Office (Trustees of) Lon- 
SERIE MTEL 0.5%. os an o0r eri 6- 6. Ghd. Siu acest CER 480 
CUI crate cryerats/ ei axa ebrra er ari hain Lov etereeeke 1,935 
REINSURANCE AGREEMENTS.—On December 


31, 1925, the company had in force reinsurance 
agreements with four companies, one of which 
was not authorized in the State ci New York. 
These agreements contain none but the usual 
conditions incidental to such arrangements. 
The foregoing financial statement shows that 
as of December 31, 1925, the company possessed 
a surplus over and above its capital of $200,- 
000.00, of $556.480.08, or a total surplus as re- 
gards policyholders of $756,480.08 
Morris FINKELSTONE, 
Examiner. 


THE PREFERRED UNDERWRITING 
COMPANY 
Chicago, III. 

The Preferred Underwriting Company of 
Chicago, operators of the United Lloyds, 
formerly headed by J. W. Stephens, has been 
Purchased by a new group of men under the 
leadership of E. H. McConkey. The concern 
has been entirely reorganized and is to be ex- 
panded considerably. Offices are at 7590 Mc- 
Cormick building, Chicago. E. H. McConkey 
's now president; J. W. Stephens continues 





with the new organization as vice-president, 
while other vice-presidents are Alderman Guy 
Guernsey, who was formerly president of the 
Hamilton Club; Martin Archer, formerly 
vice-president of the American Bankers Serv- 
ice, and Robert T. Brewer of R. E. Brewer & 
Co., real estate. George J. Dehn, director of 
the Columbia State Savings Bank, president of 
Greenwod Cemetery, head of the Dehn Com- 
pound Injector Co., and former West Park 
Commissioner, is secretary, and W. J. New- 
man, head of W. J. Newman Co., contractors, 
is treasurer. 

Aside from the officers other directors are: 
Carl J. Adams, president of the South Park 
3usiness Mens Association; Dr. Alfred Bar- 
radell, physician at West Pullman, IIl.; Dr. 
Alexander A. McBean, dentist; Charles W. 
Novak, president Novak Loan & Agency Co., 
and director of the West Pullman Bank; 
Daniel B. Quinlan, an undertaker; G. Gilbert 
Rupley, president Rupley Lumber Co.; Dr. 
David B. Eaton, physician; N. L. Matthews, 
president Grand Laundry Co., and H. R. 
Applegate, president Applegate Chemical Co. 

The new organization is the same that pro- 
moted the National Republic Life of Chicago 
and is now liquidating it through a friendly 
receivership in order that the funds thus re- 
leased can be used as operating capital for 
the expansion of the United Lloyds. Mr. Mc- 
Conkey was named by the State as receiver. 

The charter held by the Preferred Under- 
writing Company was an unusually liberal one, 
giving the concern power of attorney-in-fact 
over a Lloyds writing all classes of business, 
and such a charter is not now obtainable under 
present Illinois rulings. The United Lloyds 
will continue writing fire, lightning, hail, 
windstorm and sprinkler leakage insurance, for 
which it is licensed in the State. Other lines 
of insurance that may be written by Lloyds in 
Illinois without license or State supervision, 
such as casualty and surety lines, or even life 
insurance, will be written by a second Lloyds, 
now being formed under the same manage- 
ment and to be known as Bankers Lloyds of 
America. At the present time these unlicensed 
lines are being taken care of by the United 
Lloyds in special underwriting groups. 

The management of the Preferred Under- 
writing Company states that it intends to 
comply with all State requirements for regu- 
larly licensed insurance companies in regard to 
maintenance of proper loss reserves and have 
voluntarily agreed to subject the Lloyds to 
regular State supervision. 

A campaign is to be begun soon to sell 
underwriting memberships for the various 
groups of the Lloyds. To become an under- 
writer requires an investment of $1000, which 
includes the guarantee fund, and $500 more 
goes into the surplus. Eight underwriting 


groups are now operating, each having a guar- 
antee fund of $100,000. 

The new president’s dream of the future in- 
volves the eventual formation of stock com- 
panies to write fire, life and casualty lines. 

It was announced that the concern intended 
to form a life company to write Lloyds group. 
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STANDARD FIRE INSURANCE COM- 
PANY OF NEW JERSEY 
Trenton, N. J. 

Company Will Increase Capital 
The board of directors of the Standard Fire 
Insurance Company of New Jersey have rec- 
ommended that the capital of the company be 
increased from $500,000 to $1,000,000. This 
recommendation will be submited to stockhold- 

ers, who undoubtedly will approve it. 

The company has been in business since 1868 
and has acquired an excellent reputation. Ac- 
cording to President Owen J. Prior, the capital 
increase is in comformity with the company’s 
progressive program and will enable the com- 
pany to extend its operations and take better 
force. 


care of its agency 


THE TRAVELERS FIRE INSURANCE 
COMPANY 
Hartford, Conn. 
Company Increases Capital 

At a meeting of stockholders of the Travel- 
ers Fire Insurance Company held on May 17 
the recommendation of the directors that the 
company increase its capital by the issuance of 
=000 additional shares of stock was approved. 
The new stock will be sold at $500 a share (par 
value $100), thus increasing its capital from 
$1,000,000 to $1,500,000 and adding $2,000,000 
to surplus. The capital authorized by ‘the 
company’s charter is $5,000,000 and it is the 
intention of the company to issue stock from 
time to time as the growth in business war- 
rants. The last issue of 5000 shares in Octo- 
ber of 1925 was sold for $500 a share. In 
order to meet the reserve requirements due to 
the rapid growth in business, the company’s 
shareholders have voted to invest $4,500,000 in 
surplus account, $500,000 having been put in 
at the start, $2,000,000 last fall and an addi- 
tional $2,000,000 by their recent action. The 
majority of stock of the Travelers Fire Insur- 
ance Company is owned by the Travelers In- 
surance Company. 


UNIVERSAL AUTOMOBILE ‘INSURANCE 
COMPANY 
San Antonio, Texas 
New Company Licensed 

The Universal Automobile Insurance Com- 
pany, a stock company having its home office 
in San Antonio, Texas, and its principal under- 
writing office at Dallas, has been licensed to 
write fire, theft, public liability, property dam- 
age and collision insurance on automobiles. 

The new company, which is a running mate 
of the Trinity Fire of Dallas, will have a 
capital of $200,000 and a $500,000 net surplus. 
The Universal Automobile, which will be 
under the same management as the Trinity 
Fire of Dallas, will for the present operate only 
in Texas and Oklahoma. President R. A. 
Belknap of the Trinity Fire stated that the 
agents of the Trinity Fire will be given a full 
automobile service, due to the organization of 
the Universal Automobile. 

Incorporators of the new company are: R. 
A. Belknap, Edward T. Harrison, J. E. Jar- 
ratt, C. R. Miller and Isaac Bledsoe. 
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GREAT AMERICAN INSURANCE 
PANY OF NEW YORK 
107 Northwestern Reporter 243 

February 9, 1926 
Under a fire insurance policy, recovery is 
allowed for damage resulting from an ex- 
plosion caused by a hostile fire even though 
the policy contained a standard provision 
excepting damage caused by explosion of 
any kind unless it resulted in fire and then 

for damage by fire only. 

Plaintiff, who was the owner of a one-story 
brick building in the town of Allertown, Iowa, 
carried policies of insurance with the defend- 


COM- 


ant company, one upon the stock of goods in 
the building and the other upon the building 
itself. The building in question was one of a 
series of brick structures, being situated be- 
tween a restaurant on one side and a marble 
shop on the other. A brick partition wal! sep- 
arated the plaintiff’s building from the restau- 
rant next door. A fire broke out in the restau- 
rant followed by’an explosion which increased 
the extent of the fire so that the entire con- 
tents of the restaurant building were destroyed. 
While this fire was in progress, the plaintiff's 
building, which was next to the restaurant, suf- 
fered peculiar flickerings of its electric lights 
and very shortly thereafter an explosion took 
place, evidently between the ceiling and the 
roof of the plaintiff’s building. This explosion 
lifted the roof a considerable distance in the 
air and it fell back upon plainti’s building, 
causing great damage to a property insured 
therein. The building of the insured and its 
contents were not burned and apparently no 
fire existed in said structure after the explo- 
sion which destroyed the roof. This action 
having been brought to recover under the pol- 
icy of fire insurance for the damage so caused, 
and a jury having returned a verdict in behalf 
of the plaintiff, the defendant appeals to the 
Supreme Court of the State of Iowa, which 
affirmed the decision of the lower court. 

The fire insurance policy in question insured 
the plaintiff-appellee against direct loss or dam- 
age by fire except “for loss caused directly 
or indirectly by invasion, insurrection, riot, 
civil war, or (unless fire ensues, and in that 
event, for damage by fire only) by explosion 
of any kind.” On appeal, the plaintiff-appellee 
contended that the explosion, which took place 
under the roof of the building insured, was 
caused by a preceding fire which found its way 
into plaintiff’s building from the adjacent burn- 
ing restaurant building. On the other hand, 


the defendant-appellant claims that due to the 
existence of the clause excepting explosion, its 
motion for a directed verdict should have been 
sustained by the lower court, since under the 
provision, the defendant is excepted from lia- 
bility for the damage complained of by the 
plaintiff. 


The defendant-appellant contends 





that the proper construction of the provision 
excepting explosions, is that the company is 
not liable for any injury caused by an explo- 
sion of any kind if nothing but an explosion 
occurs, or, in other words, unless a fire results 
from the explosion, the plaintiff cannot recover. 
The facts presented were insufficient to prove 
that a fire resulted in the plaintiff’s building 
following the explosion and the Supreme Court 
of Iowa in its opinion states that “if there 
were nothing more in the case than evidence 
that from some unexplainable cause an explo- 
sion took place in appelle’s building which re- 
sulted in the injury complained of, without 
proof that any damage was caused by fire, 
there would be under the terms 
and provisions of the policy.” 

The higher court in affirming the verdict of 
the lower court rendered in behalf of the plain- 
“Tt is clear that the dam- 


no recovery 


tiff-insured, said: 
age to appellee’s property was not caused by 
any fire that followed the explosion. Appellee 
plants his right to recover under the policy, 
in view of the facts in the case, upon the prop- 
osition that there was sufficient evidence offered 
in his behalf to take to the jury the question 
that there was a preceding hostile fire in ap- 
pellee’s building; that this preceding hostile fire 
was the cause of the resultant explosion, and 
therefore the injury to appellee’s property was 
czused “by fire.’ There is evidence tending 
to show that the fire from the adjacent prop- 
erty may have escaped through or over the 
tartition wall between the burning building and 
appellee’s building and may have come in con- 
tact with some substance between the: ceiling 
and roof of appellee’s building, causing the ex- 
tlosion that followed, which explosion caused 
the injury for which recovery is sought. If 
there was a preceding hostile fire in any por- 
tion of appellee’s building, which fire of it- 
self did not cause any substantial injury to the 
building or contents by burning any portion 
thereof, but which fire was the cause of an ex- 
plosion that injured appellee’s building and 
property, can it be said that appellee’s loss re- 
sulted from the preceding hostile fire from 
which recovery can be had under the policy?” 


The court in laying down the rule of law, 
refers to many decisions in other States and 
in expressing the weight of authority offers 
the following excerpt from German American 
Insurance Company vs. Hyman, 42 Colorado 
156, 044 P. 27, 16 L. R. A. (N. S.) 77: “Tf 
the fire preceded the explosion and the explo- 
sicn was an incident thereto, the fire was the 
direct or proximate cause of the injury by the 
explosion, and plaintiff was entitled to recover 
for his entire loss. But if the explosion pre- 
ceded the fire and was not caused by it, plain- 
tiff can, under the express terms of the policy, 
only recover for that proportion of the dam- 
ages resulting from the fire alone. This con- 
struction is well established: there is no seri- 
ous conflict of authority in relation thereto.” 
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WHAT THE RECENT CASES HOLD 

Recovery allowed in policy which prohibite 
other insurance, even though other insurang 
was subsequently taken out, where evidencg 
shows that insured applied for and acceptej 
policy with the understanding that he cowl 
take out other insurance. (Smith vs. Nationa 
Fire Insurance Company, 207 Northwestern 
Reporter 334.) 





If insurer’s authorized adjuster fails to ob. 
ject to insufficient proofs of loss until the ey. 
piration of the time for filing, the defense tha 
proofs of loss were not filed in time, is waived 
(Glenn Falls Insurance Company vs. Jenkins 


et al., 277 Southwestern Reporter 541.) 





Where insurance company, while denying liz. 
bility on fire insurance policies, paid claims of 
one holding trust deed of destroyed property 
as to whom policies were valid and became 
subrogated to rights of lien creditor, held, can- 
cellation of deed of trust and notes assigned 
to insurance company was erroneous. (Conti- 
nental Insurance Company et al. vs. Simpson, 
& Federal Reporter [2nd] 430.) 





Insurance waives its rights to 
arbitration under the provisions of its charter, 
where it denies all liability under the policy. 
(Ovavz et al. vs. Patrons Mutual Fire Insur- 


206 Northwestern Reporter 


company 


ance Company, 


503.) 





Ti important documents or facts which would 
appear rather indisputable or an entire subject 
niatter is omitted, the trial judge may, in his 
discretion, call the necessary witnesses to sup- 
ply the lacking information. (Walz et al. vs. 
Fidelity Phoenix Fire Insurance Company ot 
New York, 10 Federal Reporter [2nd] 22.) 








In another part of its opinion, the Supreme 
Court of Iowa states in part: “It is a familiar 
rule that an insurance policy is to be cor 
strued favorably to the insured and 
against the insurer. The situation is not one 
where two parties sit down and draft a. con- 
tract between them. The insurance business 
become ‘standardized.’ The policyholder 
goes to an insurance company to buy ‘fire it- 
surance’ on his property. The insurance com- 
pany undertakes to sell him ‘fire insurance’ A 
nolicy is delivered to the insured, with certain 
tovisions therein incorporated, and taken by 
the insured without modification or change ot 
his part. Appellee bought ‘fire insurance’ The 
company undertook, by its policy, to insure him 
against all damage caused by fire. This tt 
ferred to all damage resulting from a hostile 
fire to the property. If a hostile fire existed 
in appellee’s building and the subsequent & 
plosion was an incident of the action of that 
hoscile fire, then appellant is liable for the at 
tendant results, under this policy. Such is the 
great and controlling weight of authority.” 
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Fire Insurance Stocks 








A REVIEW OF THE MONTH 


Present market values of insurance stocks 
show little change from those of a month ago. 
For the most part the market has been quite 
inactive, with the exception that the last few 
days have been somewhat above the average 
in activity, and one or two stocks have made 
substantial advances. 

While this inactivity may be traced to a lack 
of confidence by the public in stocks in gen- 
eral, a greater part of it may be traced to the 


investment earnings in 1926. It is a well 
known fact that underwriting results for 1926 
to date have continued more or less unfavor- 
able, and the steck market at least so far has 
not offered much hope for appreciatior 

A number of unusual causes may be cited as 
contributing both to poor underwriting results 
and to the uncertainty of the New York Stock 
Exchange, such as the anthracite coal strike of 
last winter, with abnormal fire losses in con- 


uncertain outlook for good underwriting and sequence thereof; other factors in this cate- 
Recent Market Quotations 
Div. $ 
Capital Par Per Div 
Name of Co. Location $ Value Share Dates Bid Asked 

Aetna Ins. (Fire).....Hartford, Conn... 5,000,000 100 12.00 J-A-J-O 550 565 
Agricultural Ins. Co... Watertown, N. Y. 1,000,000 50 11.00 J-A-J-O 245 265 
Alliance Ins.......... Philadelphia..... 1,000,000 10 2.00 J. J]. 48 50 
Am, Alliance......... New York....... 2,000,000 100 16.00 J-A-J-O 300 310 
Ane INS, CO. 055 608 ae 4,000,000 5 1.00 J-A-J-O 21 24 
Automobile Ins. Co...Hartford........ 3 1) 0001) a (| re rae 225 275 
Bankers & Shippers... New York....... 1,000,000 100 10.00 J-A-J-O 290 310 
Boston ins. Co. .......... BOSEOR.... od ceca 2,000,000 100 16.00 J-A-J-O 450 460 
Bia ENS ec cco: 6 3 6 de Buffalo, N. Y.... 1,000,000 100 12.00 F-M-A-N 300 330 
Camden Fire........ Camden, N. J.... 2,000,000 5 ae! Se. 13 14 
Carolina IMS.:......0:6.: Wilmington, N. C. 500,000 10 1.00 J. &J. 28 32 
Chicago F. & M...... CUHCAEO® 666565 1,000,000 10 .80 M-J-S-D 14 18 
City of New York....New York....... 1,000,000 100 12.00 J. f. 300 310 
Continental ....:..........INew York... <....-: 10,000,000 25 6.00 J. &J. 122 127 
Detroit F.& M...... Detroit.......... 1,000,000 80 8.00 M-]-SD 140 
Dubuque F. & M.... Dubuque, Ia..... 500,000 100 20:00 JL& I; 285 ae 
Fidelity-Phenix. ..... New York....... 5,000,000 25 6.00 jJ.&J. 168 173 
Fire Association......Philadelphia..... 3,000,000 10 1.25 J.J. 58 60 
MCCHIER S's 5.50.5: < «9 cD NOWAERE © 655 are oveccis 5,000,000 50 11.00 J-A-J-O 225 235 
Fireman’s Fund... ... San Francisco.... 5,000,000 25 6.25 J-A-J-O 92 95 
Franklin Fire........ << : Philadelphia... ... 1,000,000 25 7.00 J-A-J-O 175 185 
Glens Falls.......... Glens Falls, N.Y. 2,500,000 10 1.60 J-A-J-O 37 40 
Globe and Rutgers... New York....... 3,500,000 100 36.00 J-A-J-O 390 1450 
Great American...... New York....... 12,500,000 100 16.00 . J-A-J-O 283 288 
Hanover Fire........ New York....... 1,500,000 50 5.00 J-A-J-O 185 195 
Hattiord Pire............ Hartford «oo ..c-.:s 10,000,000 100 20.00 J-A-J-O 470 490 
Home Ins. Co........New York....... 18,000,000 100 18.00 J.&J 336 342 
Importers & Ex......New York....... 1,000,000 25 S50: BUG Az. <. 65 70 
Ins. Co. of N. A......Philadelphia..... 7,500,000 10 ZO eh... 50 53 
Ins. Co. of State of Pa. Philadelphia..... 1,000,000 100 8.00 J.&J 230 ae 
Marquette-Pittsburgh.Chicago......... 300,000 MOS cide wees oe 12 
Mechanics...........Philadelphia..... 600,000 25 2.50 F-M-A-N 55 60 
Milwaukee Mech.....Milwaukee....... 2,000,000 10 2.20 J-A-J-O 32 34 
National Fire........ Hartford........ 3,000,000 100 20.00 J-A-J-O 700 720 
National Liberty... .. New York....... 1,500,000 50 B.00" BD: & f. 305 

National Union. ..... New York....... 2,500,000 100 12.00 J-A-J-O 250 260 
New Hampshire......Manchester...... 2,250,000 100 16.00 J-A-J-O 345 

New jersey... ...«<.. Newagk......¢-s. 1,000,000 20 1.80 F.&A. 85 39 
Niagara Fire.........Niagara, N.Y... 3,000,000 50 10.00 J-A-J-O 240 250 
Northern............New Vork....... 1,000,000 100 10.00 J.@f. 260 275 
North River......... New Vork......-<. 2,000,000 25 5.00 J-A-J-O 105 115 
Northwestern Nat'l... Milwaukee....... 1,000,000 100 32.00 M-J-S-D 350 Ser 
Old Colony ST ae OSCOM a a sista < ats 1,000,000 100 16.00 F-M-A-N* 250 Be 
Pacific 1S er New York....... 1,000,000 25 4.00 J-A-J-O 110 115 
Phoenix Fire.........Hartford........ 5,000,000 100 20.00 J-A-J-O 520 535 
Prov. Washington....Providence...... 3,000,000 100 12.00 M-J-S-D 300 315 
Provident Fire N. H..New York....... 500,000 50 3.00 Jan. 35 Lee 
RR eee 3,000,000 100 23.33 J. &J. 300 ee 
Reliance roti bey eens Philadelphia..... 1,000,000 10 240 J.i& f. 25 Biers 
| es: Efartiord . .. oss. 1,600,000 25 6.00 M-J-S-D 86 86 
Rhode Island........ Providence. ..... 600,000 100 12.00 J-A-J-O 270 285 
St. Paul F.& M...... St. Paul, Minn... 4,000,000 25 4.00 J-A-J-O 98 105 
Security Ins. Co...... New Haven 1,200,000 25 3.00 F-M-A-N 80 85 
Springfield F.& M....Springfield 3,500,000 100 16:00 JF. & J. 410 420 
Stuyvesant Ins. Co..New York ...... 1,000,000 100 6.00 J-A-J-O 210 220 
Sterling 122 ae eee Indianapolis. .... 850,000 10 .60 J-A-J-O 11 aa 
United States Fire....New York ...... 2,000,000 20 5.60 F-M-A-N 135 145 
U. S. Merchs. & S....New York ...... 1,000,000 100 8.00 M-J-S-D 235 245 
Victory See torte aca Philadelphia..... 1,000,000 10 2.40 J.&J. 24 eS 
Va. Fire & Marine... ,Richmond....... 500,000 25 5 a Bee Ee 85 93 
Westchester Fire..... New York ...... 1,500,000 10 2.50 F-M-A-N 45 47 


* Extra $5.00, 


gory, are the adverse conditions exist- 
ing in the textile industry due to excess pro- 
ductive capacity, changes in styles, competition 
with other materials. and large stocks of raw 
cotton which are responsible for uncertain 
price trends; also the tire and rubber industry 
is overstocked with finished goods on which 
large inventory losses are possible because ,of 
the drastic decline of raw rubber in the last 
few months from one dollar and twenty cents 
to forty-five cents a pound. Other industries 
which, while they cannot be classed as un- 
favorable, are uncertain, as, for instance, the 
automobile building and steel industries. 


There is, however, a brighter side, and we 
can cite many favorable factors bearing on the 
situation, but it seems that for the time being 
at least the unfavorable factors far outweigh 
the favorable, and unless conditions change soon 
for the better, fire underwriters will be forced 
to follow most conservative practices until such 
time as thely can get the larger underwriting 
losses better under control. 


Fire Insurance Investments 


Investment bankers who have been associ- 
ated with fire insurance companies for a long 
time have now come to regard them as Invest- 
ment Trusts. 


In the early development of this country, 


the railroads played the leading role. .Their 
construction made possible the tremendous 
developments that have subsequently taken 


place, and from the earliest days their securi- 
ties have been looked upon with favor by the 
insurance companies. As the civilization of 
the country progressed and stability ensued, 
real estate mortgages became especially popu- 
lar with investment managers—and rightly so, 
because the interest return therefrom was suf- 
ficiently attractive. 

A new situation has arisen, but its 
problems are easily solved. We turn 
immediately to the public utility industry, which 
although’ a comparatively new industry, is, 
nevertheless, one that is vital to the economic 
welfare of the United States, and as such is 
entitled to the greatest consideration. 


now 
can 


In connection herewith it is estimated that 
the electric light and power industry in the 
United States will in the next five vears re- 
quire additional capital to the extent of over 
four billions of dollars. Truly this is a vast 
sum of money, and the expansion and develop- 
ment of old and new plants that its expendi- 
ture presages, is almost beyond the compre- 
hension of the average individual. 

It offers, however, a profitable source of in- 
vestment for the large sums of money that fire 


insurance companies will have to invest. 


Furthermore, it rounds out a balanced invest- 
ment list, especially for the older companies, 
who have now substantial investments in sound 
railroad bonds, and real estate mortgages. 
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Recent 


Fire Company Happenings 





Henry Weihbrecht has become assistant 
secretary of the Badger Mutual Fire In- 
surance Company of Milwaukee. Mr. 
Weihbrecht has been manager of the loss 
department of the Corcordia ‘Fire at its 
home office and has served with the com- 
pany in various capacities for the past 
thirty-two years. 


Rolla V. Watt, president of the Capital 
Fire Insurance Company and Pacific Coast 
manager of the Royal Queen and the 
Newark Fire Insurance Companies and the 
Royal and Eagle Indemnity Company died 
at Tassajara, Hot Springs, on May 14th. 
Mr. Watt’s loss will be very keenly felt by 
the insurance business on the Pacific Coast. 


John J. Dorman has been appointed fire 
commissioner of New York city to succeed 
Commissioner Drennan, who has _ resigned. 
Commissioner Dorman was clerk of the 
Court of Special Sessions in Kings county, 
New York State, until the time of his ap- 
pointment. 


C. Harry Smith has been appointed agent 
for the Fire Association companies in the 
Philadelphia suburban field. Mr. Smith, 
who resigned his position as a special agent 
for the Commercial Union to join the Fire 
Association, is a brother of Harold V. 
Smith. 

F. E. Dukes has been appointed special 
agent for Indiana for the Fire Association. 
Mr. Dukes, who succeeds the late Hudson 
Jones, has been recently connected with 
the Granite State in Indiana as special agent 
and was formerly with the tna Fire in 
the same State for six vears. 


The board of directors of the Firemens 
Fund of San Francisco, California, have 
elected Charles R. Page to the position of 
vice-president of the company. Mr. Page 
is manager of the company’s Atlantic marine 
department in New York. 


The insurance department of Iowa has 
issued a license to the Hamburg American 
Insurance Company of New York and the 
Baltimore American Insurance Company 
of New York. A reciprocal, the Warner- 
Reciprocal Insurers, successors to the 
Wholesale Grocery Subscribers at Warner 
Insurance Bureau, Chicago, were also 
licensed. 

The Hartford Fire Insurance Company of 
Hartford, Connecticut, has transferred J. 
H. Ledbetter, special agent in Southern 
Louisiana to the Atlanta office. In his new 
capacity, Mr. Ledbetter will be one of the 
agency superintendents in charge of under- 
writing. 


W. B. D. Bush, North Carolina special 
agent, will succeed Mr. Ledbetter in 
Louisiana, and Mr. Bush’s vacancy will be 
filled by J. F. Chapman, North Carolina en- 
gineer. 


The Home Insurance Company of New 
York announces the appointment of Harold 
V. Smith to the position of Philadelphia and 
suburban manager. Mr. Smith, who suc- 
ceeds E. A. MacFarland, is vice-president 
of the Virginia Fire and manager of the 
Philadelphia and suburban districts of the 
City of New York Insurance Company, 
Carolina Insurance Company, Homestead 
Fire Insurance Company, and Harmonia 
Fire Insurance Company. Mr. Smith will 
be assisted by William E. Hill, Alfred F. 
Yeager and John Glendenning as assistant 
managers. 

Richard F. VanVranken, special agent of 
the Home in the Eastern New York State 
field, has been recalled to the home office 
to become assistant general adjuster under 
general adjuster William M. Bament. 


The Homestead Fire Insurance Company 
of Baltimore has been licensed to do busi- 
ness in California with Ray Decker as gen- 
eral agent. 


The Importers and Exporters Insurance 
Company of New York has appointed F. F. 
Murray as special agent for Ohio, with 
headquarters in the Hartman building, 
Columbus. Mr. Murray has been in the 
same territory for the past twenty-one 
years as special agent for Crum & Forster. 


The Secretary of State of South Carolina 
has granted a charter to the Jackson Fire 
Insurance Company, of Sumter, S. C. The 
new company will have a capital of $100,000 
and will write fire and marine, and allied 
lines. Through similar officers and directors, 
the Jackson Fire will be identified with the 
Palmetto Fire and the Fidelity Fire of 
Sumter. 

The London and Scottish Assurance Cor- 

poration of London, England, has been 
licensed in Canada to write tornado insur- 
ance in addition to the various kinds of 
business it is now licensed to write. 
. The Lumbermens Insurance Company of 
Philadelphia, Pa., which was_ recently 
licensed in Florida, has appointed Finley 
Tucker & Bro. of Jacksonville as general 
agent for the company in Florida. 


The Marquette National Fire Insurance 
Company of Chicago, Illinois, which was 
recently merged with the Pittsburgh Fire 
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to form the new Marquette-Pittsburgh I 
surance Company, has withdrawn from Ne 


York State. 


Its license expired on April! 


and no renewal has been applied for, © 


Edwin R. Pond will supervise the agencig 
in Connecticut and Western Massachusetf 


for the 
Company of Pittsburgh. 


National Union Fire Insy 


Mr. Pond, wi ‘ 


until his appointment, was special agent fg 
the National Union at Atlanta, began i 
insurance career with the Hartford Fire jj 
surance Company and has served in variog 
capacities with the National Fire, the Cog 
cordia and the Security of New Haven, — 


The Ohio General Fire Insurance Co " 
pany of Akron, Ohio, has applied for 


mission to the Western 


Union. q 


The Pacific Board of Fire Unders iters 
through its executive committee, has 


nounced the rejection of 


the application @ 


the ‘Travelers Fire Insurance Company {@ 
membership in the board and has stated tha 
the application would not be accepted be 
cause the company asked privileges whi 
were contrary to the rules of the board. ff 
is understood, however, that the Travelef 
Fire will operate independently of the 


board. 


The Standard Fire Insurance Company 


of Hartford, Conn., has 
Brewster, Jr., 
occasioned by the death 
G. Bulkeley, Jr. Mr. 


elected James ff 


to the directorial vacancy 


of Major Morg 
Brewster is vice 


president of the Atna Life Insurance Com . 


pany. 


The State Assurance Company of Livef# 


pool has appointed Fred 


pany as general ageuts for the entire P 
cific Coast, the appointment to go into 


fect on June Ist. 


S. James & Com 


, 


W. H. Wearn, Jr., has been appoint 1 
manager of the Travelers Fire Insurance 
Company for North and South Carolina 


with headquarters at Charlotte. 


Mr. Weattt 


is resigning his position as special agent 
of the Scottish Union and National in ordet 
to join the Travelers Fire. : 

S. G. Perdy has been appointed gene 


agent for the Travelers 


geles, California, 


Fire in Los Ane 


and N. A. Ulseth hag 


been appointed special agent in Michig 
to assist special agent E. R. Shaufty. 
The Travelers Fire has made Guy F. 


liott general adjuster. 


Mr. Elliott, who hag) 


been in the credit and adjusting work al 
his life, has been connected with the Homlé 
Insurance Company of New York and 


Liverpool and London 
ance Company. 


and Globe Insti 





e agencigg” 
sachusetts: 
Insurance - 
ond, who, | 
agent for: 
began hiss 
1 Fire Ine 
in various 
the Cons 
Haven, | 


nce Com 
d for ade 


erwriterg, | 

has ate 
ication of 
pany for) 
tated that” 
epted be 
es which | 
board. It9 
Traveler” 

of the™ 


Company ™ 
James Hy 
vacancy 
Morgat | 
is vices 
ce Come} 


of Liver) 

& Come 
ntire Paes 
) into es 


ppointed | 
nsurance | 
Carolina @ 
r. Weattt) 
ial agent) 
in ordet = 


general = 
Los Ana 
seth hag 4 
Michigaii 
fty. q 
ly F. El a 
who has 
work all@ 
1e Home q 
and the ¥ 
e Instf*> 





